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An Unusually | 
Appealing Gift 





A Sterling Silver Vase made in ten 
sizes—heights seven inches to twenty 
inches. The V14 shown here is plain 
i finished, and may be had in either 
bright or platinum. 


Equally beautiful is the V14-1, a 
vase of the same design as V14, but 
engraved and with engine-turned, 
bright finish. 


Prices on request. 


Alvin Silver Company 
l Sag Harbor, N. Y. J 


NEW YORK, CHICAGO, 
20 Maiden Lane 10 S. Wabash Ave. 
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Artistic Handicraft Shops of New York* 





Beautiful Products Formerly Made in Europe Now Being Made Here 
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T has long been an accepted reproach to 
I’. America that it is a country of prose, 
of machinery, of wholesale production, of 
coarse and hasty processes. For a time 
this reproach was justified, but it is pass- 
ing. People who have money to spend for 
beautiful things, hand wrought, are finding 
out that it is not necessary for them to go 
to Europe to search for them. And as soon 
as they realized that to have lovely orna- 
ments with an individual touch to wear and 
individual styles for their home accescories 
they must themselves take time to think, to 
study, to choose and discard with careful 
taste, then appeared the artisans who could 
supply these artistic cravings. 

These artisans at first and for the most 
part still come from abroad. Lacemakers 
and embroiderers, tapestry workers, brass 
beaters, glass blowers, cameo and diamond 
cutters, who on emigrating to this country 
found that there was no demand for their 
goods and drifted into foreign labors, are 
now returning to their original vocations 
because the demand has come at last. Out 
of the vast foreign population of New 
York the craftsman who inherited his little 
trade from a long series of ancestors who 
carried it on in Europe is making himself 
felt in a small but growing way, and truly 
many Old World activities are now suc- 
cessfully carried on here. 

Often these arts belong to a particular 
nation. For instance, a brass beater is 
distinctly Russian, the cameo cutter, Italian. 
Entire families belong to two arts. If 
Bohemian, the men to glass blowing, the 
women to fine embroideries, and many 
times when a member of a family breaks 
away from the traditional occupation of a 
family he is not looked upon with favor. 

The first of these crafts to be taken up in 
America was that of Russian brass beating. 
At first it was followed in a desultory 
manner, utensils being made for the use 
of those of the Russian colony. This was 
a number of years ago. Gradually some 
of the wares found way to open markets 
and three astute Russians set up large 
factories. For several years they made trips 
back and forth from Russia, bringing with 
them rare old pieces that were then copied 
by the Russian brass beaters. When the 
war broke out and the metal for such work 
could not be obtained these factories, em- 
ploying between them some two hundred 
workers, were forced to shut down, and 
the industry would have temporarily died 
out had not some of the old men who main- 


*From the New York Sunday Sun. 


tain small shops and who had a stock of 
material on hand to keep them gently at 
work kept the thing going. 

It is estimated that there are over 5,000 
brass beaters in New York city alone, and 
that these could keep the American market 
supplied and also have goods for export. 

THE OLD RUSSIAN WORKMAN 

It is one thing to see men working in a 
large brass beating shop, where the din of 
the hammers assault the ear in a most 
terrifying manner, and quite another to 
stroll through the quarter where the old 
Russian bends lovingly over his anvil and 
coaxes a piece of stubborn metal into a 
beautiful shape. In this shop there is no 
jarring noise, but a gentle tinkle-tinkle of 
the hammer on metal. 

Allen St., on the East Side, might better 
be known as the Street of the Brass Beat- 
ers. There one finds small shops, and 
behind them is a room in which the pro- 
prietor works to add articles of his handi- 
work to his stock. Then there are the 
cellars, where an old Russian or two has 
set up his forge- and is working to order 
for shops and private customers. 

Here was found a cellar typical of a 
brass beating shop of Russia. Two old 
men were at work, Tap tap went the 
hammer and up flared the tiny forge. 
Every day the two old men work here, 
and one of them said that he is 80 and 
his partner 89. Neither looked so. old, for 
their eyes are bright and young with the 
strange light of youth that always seems 
lurking in the Russians’ eyes. All their 
lives they have been brass beating. One 
found out that it is not of necessity that 
they come every day to the cellar, for one 


owns several tenements in the Bronx and — 


the other has a good round bank account. 
It is for the love of this work. They can- 
not leave it. 

In another cellar, scarcely less interest- 
ing, works an old man and a young boy. 
The old man stopped in his work to answer 
some questions. 

“Brass beating will never die here,” he 
said; “not as long as there are Russians. 
Americans are using beaten brass and 
copper more every day. Your big hotels 
use it in their kitchens, and it is also used 
in homes and for ornaments. 

“I came here young. I was educated 
here. My father had a brass beating cellar 
and taught me how. My grandfather too 
was a brass beater. I taught my son. He 
has a big shop uptown, and now I teach my 
grandson. I am a good American, but I 
will not stop brass beating until the boy 


here knows how. It cannot go out of the 
family as long as there are boys.” 

So here in “little Russia” the tradition 
of the family trade is carrying on. 

THE CAMEO CUTTERS 

If Russian brass beating was the first of 
the Old World handicrafts to flourish here, 
cameo cutting is the second. The cameo 
that you prize so highly and that belonged 
to your grandmother or your great-grand- 
mother was undoubtedly carved on. the 
southern shores of Italy. The cameo you 
buy today may well have been carved 
here by expert workmen from that land of 
sun and blue skies. Cameos are still being 
imported, but many large and fine ones 
are cut here. 

Shortly before the beginning of the war 
cameos began to appear in American mar- 
kets again. In fact there was a great de- 
mand for them. When it became impos- 
sible to import them the jewelers saw a 
serious time ahead. They had on hand 
many of the very large and expensive 
cameos, but they were far short of the 
medium sized kind that the average man 
could afford to buy. It seems that at 
this time Signor T.— of Italy visited 
America. In Italy he has a cameo cutting 
atelier in Torre del Greco. In making the 
rounds of the jewelers he discovered the 
shortage in cameos. Among the Italians 
here he found many expert workers in 
shell and coral and proceeded to open a 
cutting shop. There are now three of these 
in New York city. 

'“We are proving that cameo cutting can 
be done here successfully,” he says. 
“There is no doubt about it that conditions 
are more favorable for the work, as it 
now stands, over in Italy. There our 
places for cutting are down by the sea. We 
build long, low ateliers and the workers 
draw their inspiration from nature. It 
would be ideal to have such places as this 
down on Long Island or other shores. 

“Nearly all of the cutters in Italy are 
women, and before long I hope to have 
some of them here. Many think that the 
shell and the coral from which this came 
is cut comes from Italy. This is an error. 
They come from Japan, Zanzibar, the 
West Indies and Bermuda, so you see we 
are not much farther away from the bases 
of supply. 

“Cameo cutting is a thing that must be 
learned from childhood. It must be lived 
near and worked in when young. There 
have only been a few instances where 
grown persons have successfully learned 
the art. The head or scene is cut directly 
on the shell or-coral. There is no pattern 
by which to go any more than an artist 
or sculptor has a pattern. 

“We are able to pay our workers enough 
to make the business a success. There is 
a great future for cameo art in portraiture. 
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An Kssential 


Jewelry 


Well-made bar pins are so handy for women to use 
in so many ways that they are an essential article of 


women’s jewelry. 


We make an attractive assortment in 14K green gold 
of simple designs, engine turned and engraved, decorated 
with and without semi-precious stones, all at interesting 


prices. 


LARTER & SONS 
A. 1. HALL & SON. Inc. 23 Maiden Lane yARTEp 


Post St., 


San Francisco, New York vecisTEREO ADE wan 


California 





























August. 13, 1919. 


Americans are open to suggestion and love 
the beautiful, and the cameos may be used 
in frames like miniatures. The first por- 
trait we have cut Is that of President Wil- 
son, It was a Jarge, oval cameo three 
inches in measurement and took three 
weeks to make.” 

Another art that has come to America 
is Italian wood carving. For a number of 
years there has been in New York one 
Italian wood carver who has stuck to his 
last through thick and thin. But to-day 
there are four shops executing this work 
and each shop has at least two young boys 
receiving instruction. 








Suggestions to Salesmen* 





“The strength of the wolf is in the pack” 
“The strength of the pack is in the wolf” 
eas is Kipling’s way of stating a truth 

that is as old as the history of Man. 

Otherwise stated one might say that no 
business institution can reach its maximum 
ability to expand unless every human being 
forming a part of that business family 
does his work at the right time, in the 
right way and the best he knows how. 

Kipling’s lines suggest the exact status 
of the success or failure of an established 
business. 

Success means co-operation of each indi- 
vidual. 

A business derives its strength from the 
people who constitute its business family 
and every individual worker derives his 


strength from the business that he becomes 


a part of. 

To grow we must have back of us the 
help of all our people; and the traveling 
salesman, detached as he is from the parent 
office, is still the most vital individual point 
about us. 

Miles separate us from him, yet his every 
movement affects our prosperity one way 
or the other. 

We seek to give a service to our cus- 
tomers better than they can get anywhere 
else. 

This does not mean that we always give 
every merchant everything he asks for. 
That would be impossible. .But we make a 
special effort to get the merchant’s point of 
view—to see the proposition as he sees it— 
and if we can meet his wishes we gladly 
do so. 

Your actions, being so vital to our suc- 
cess, require the most careful watching. 
We know you see through your customer’s 
eyes and we expect you to do so, to a cer- 
tain extent—but remember that the bread 
and butter comes from this end, and try to 
be impartial in your decisions. 

Don’t be “scared” too quickly by a threat 
to “quit buying of you.” We don’t want 
to lose even the smallest customer we have, 
and yet we must not lose our self-respect. 

When a merchant makes a request to 
you that he be permitted to return certain 
goods for credit don’t answer him until 
you have carefully inspected the goods. 
Please don’t take his word for it that they 





are just as he received them. See for 
yourself. 
*From “Letters ef a Sales Manager to His 


Men,” in Hardware Age. 
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Who Is Responsible When Consigned Goods Are Destroyed 
or Damaged by Fire* 











By Elton J. Buckley 














NE of the papers publishing these 

articles sends me the following query, 

which I consider of sufficient importance 
to dscuss here: 

“In response to one of your interesting 
articles, one of our subscribers has put a 
legal question up to us and we are wonder- 
ing whether you would be kind enough to 
let us have your cpinion. 

“Some time ago a concern placed some 
jewelry in his store to be sold on commis- 
sion—unsold goods to be returned. -Most 
of the goods were destroyed by fire, as was 
a consignment of garden seeds also piaced 
upon the same basis. Can these concerns 
collect for the goods lost? Of course insur- 
ance companies have told him that it was 
impossible to insure these goods, as they 
did not belong to him.” 

The question therefore is: 


When goods are in a store on consign- 
ment, title still remaining in the seller, and 
the possession of the holder being merely 
for the purpose of sale, whose is the loss if 
the goods are desiroyed by fire? 


The question might be extended to in- 
clude cases where the consigned goods are 
stolen, or lost, or damaged in some way 
other than by fire. Naturally, the same 
legal principle applies to all. 

The answer is that the consignee is not 
responsible for damage or destruction 
unless same is caused by his negligence. I 
will apply that in a moment. 

Placing one’s property in the possession 
of another is called bailment. There are 
several kinds of bailment, each one with its 
own principles of law, but sending goods 
on consignment is “bailment for mutual 
benefit.” Each party gets something out 
of it; in other werds, it isn’t like the lend- 
ing of one’s automobile. which is bailment 
for the sole benetit of the bailee (the bor- 
rower). 

Where ba‘lment is for mutual benefit, the 
consignee or holder of the goods is obliged 
to give them only ordinary care, and will 
be held responsible if anything happens to 
them through ordinary negligence on his 
part. If he has given them ordinary care, 
and has not been negligent. and a fire 
occurs and destroys them, he is not liable. 
The loss is on the owner. 

Ordinary care is the kind of care which 
an ordinarily prudent man would use in 
looking after his own property. ‘The lack of 
that degree of care would be ordinary 
negligence. 

Here is a stateincnt of the law as to the 
consignee’s liability for loss or damage to 
goods ‘on consignment by him: 


Where a bailment is for mutual benefit, the 
bailee (consignee) is held to the exercise of ordi- 
nary care in relation to the subject matter thereof 
(i. e., the goods held) and is responsible only for 
ordinary negligence. He is not liable if the sub- 
ject matter of the bailment has been injured by 
some interral decay. by accident or by some other 
means wholly without his default, and in the 





“Copyright, 1919. hy Elton J. Ruckley. 


abserce of some special stipulation an injury to 
or loss of the property falls on the bailor. The 
bailee may, however, be liable for any injury or 
less arising through the acts of his employes un- 
authorized by the bailor. 


Note the words “in the absence of some 
special stipulation.’ 

A great many oi these concerns that 
make a specialty of shipping goods on con- 
signment will try to get you to sign a 
receipt agreeing to be responsible in case 
the goods are lost, destroyed, or damaged 
while in your possession. Many times con- 
signees have had to stand a loss because 
they had agreed, probably without thinking 
of it, or thinking that they were respon- 
s'ble anyway, to become responsible for all 
loss or damage. 

I repeat, the consignee is responsible for 
such loss only if ie has caused it by his 
own negligence. What would be negligence 
*n such a case? Any carelessness. which 
would open the way to the thing that hap- 
pened. If you left a box of garden seeds 
which you were holding on consignment 
outside the store in a box, open and un- 
protected all day long, it would—in case 
they were stolen—be negligence. 

I don’t understand the statement in the 
above question: “Of course insurance com- 
panies have told him that it was impossible 
to insure these goods, as they did not 
belong to him.” So far as I know, any 
insurance company will insure goods of a 
consignor in the hands of a consignee. It 
is well settled that a bailee (consignee) 
has an insurable interest in goods consigned 
to him, and can insure them for the joint 
benefit of himself and the consignor. , If 
the goods are valuable and there is any risk 
in holding them, I consider it a good thing 
to insure them, as the cost is always small 
and it settles all questions of liability, there- 
by preventing controversies. 





The Bush Terminal Sales building. was 
erected at the central point in the New 
York market in order that those lines of 
good merchandise most in demand among 
buyers for department, dry goods and gen- 
eral stores can easily be examined and 
purchased by the thousands of buyers who 
enter this market for merchandise and that 
the manufacturers’ selling costs may be 
reduced. Three floors of the building, 
suitably equipped, are used as a working 
headquarters by visiting buyers and on the 
other floors the manufacturers’ lines are 
shawn and sold to these buyers. When 
a manufacturer places his line here for 
introduction and selling his samples. are 
finely displayed in a specially designed and 
constructed case or fixtures. All visiting 
buyers are directed to this display. 
All quality and selling value of the 
product is carefully explained and the 
actual work of selling is done by the Bush 
concern’s trained sales fore 
strictly under the manufacturers’ instruc- 
tions. 
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Stern Bros. & Co. 


OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 
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CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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An Historic Piece of American Silver Added to the Collec- 
3 tion at the Metropolitan Museum of Art 











—_—— 


SMALL silver tumbler made by Philip 

A Goelet, baptized in New York in 

1701 and admitted as a freeman in 1731, 
has been sent to the Metropolitan Museum 
of Art, New York, by the Hon. A. T. 
Clearwater, to be added to his collection 
of American silver. It contains Goelet’s 
mark, PG, crude capitals in an irregular 
oval. The somewhat damaged condition 
of the piece is explained by its interesting 
history during the period of the Revolu- 
tion, which is here quoted from a letter 
from Judge Clearwater. 

“Kingston, in Ulster County, New York, 
was permanently settled by Hollanders in 
1659, and speedily became one of the most 
important places in the country. All of its 
more prominent citizens were connected 
with the Reformed Protestant Dutch 
Church. The present edifice is: surrounded 
by the graves of the early founders of the 
place, the churchyard being the burial place 
of many officers and soldiers of the Revo- 
lution and the War of 1812, and of General 
George Clinton, the first Governor of the 
State under the Constitution, who subse- 
quently became Vice-President of the 
United States. 

“During the war for American independ- 
ence, it was one of the most patriotic cen- 
ters of all the colonies. It was at King- 
ston that on the thirteenth day of July, 
1777, the first Constitution of New York 
was adopted and proclaimed, and General 
Clinton, the first Constitutional Governor, 
took the oath of office, and was inaugu- 
rated. It was here that John Jay, the first 
Chief Justice of the Supreme Court under 
the Constitution, opened and held the first 
term of that court, and empaneled the first 
grand jury. 

The patriotism of its people and their 
unflinching loyalty to the cause of the 
Colonies, led to their incurring the bitter 
enmity of Lord North’s ministry and of 
General Howe, who cominanded the Brit- 
ish forces on Manhattan Island. There- 
upon, when General John Vaughan was 
sent up the Hudson River in October, 
1777, to effect a junction with Sir John 
Burgoyne at Saratoga, he stopped at King- 
ston on the 16th of October, and vindic- 
tively and wantonly reduced the place to 
ashes. All the able-bodied men were with 
the Continental Army, the only people left 
being women, children, and a few aged 
men. They, being entirely unarmed and 
utterly destitute of means of defense, hast- 
ily gathered such clothing as they could 
carry and went to Hurley, four miles to the 
southwest. Not having time carefully to 
secrete the valuables, some of them threw 
their cherished silver into wells, hoping the 
British would not discover them. 

“Among the pieces thus cast into wells 
was a silver tumbler made by Philip Goe- 
let, the celebrated silversmith of New York, 
which had been the property of Tryntje 
Nancy Whittaker, and bore her intials, 
T. N. W,, in rude block letters. It had 
descended to her granddaughter, who 


highly prized it, and who threw it into her 
father’s well, fearing it would be lost in 
her flight, or stolen from her by some red- 
coat, should the British overtake the flee- 
ing Kingstonians. There it remained until 
the rebuilding of the place began, when a 
slave was sent into the well to bring up the 
tumbler and other silver. Finding that the 
bottom of the well was quicksand, and that 
the silver had sunk considerably beneath 
the surface, he procured a spade to dig 
it up. In doing so he cut a gash and sev- 
eral dents in the side of the tumbler.” 

In making his collection of colonial sil- 
ver, Judge Clearwater- of Kingston pro- 
cured this interesting memento of the 





SILVER TUMBLER MADE BY PHILIP GOELET 


burning of his ancient and patriotic home 
and city. He never has had the gash or 
dents removed, preferring they should re- 
main as emphatic reminders of a memor- 
able event in the history of the nation.— 
From the Bulletin of the Metropolitan Mu- 
seum of Art. 








AMSTERDAM DIAMOND MARKET 





Consul Mahin Submits a Report on Gem 
Trade in the Netherlands 

Frank W. Mahin, consul to the Nether- 
lands, has written an interesting report un- 
der the date of May 9, 1919, on business 
activities in Amsterdam. In his report, 
which was published last week by the Bu- 
reau of Foreign and Domestic Commerce, 
Consul Mahin deals at some length with 
the diamond industry in Amsterdam, read- 
ing in part as follows: 

“The value of the diamonds exported to 
the United States in 1918 was nine-tenths 
of the total value of shipments, whereas in 
normal times it is about one-half the total. 
The small total trade in 1918 was due pri- 
marily to lack of shipping facilities; but 
this affected diamonds very little, as they 
could be sent by mail... . 

Although the export of diamonds to the 
United States, always the principal market, 
was relatively small in 1918, business was 
really good for the Amsterdam sellers, as 
England, France, Sweden, Norway, Den- 
mark, and other countries bought unusual 
quantities. It is reported that Germany 
also bought heavily. 

“Prices advanced steadily during 1918 and 
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reached heights never conceived of before. 
Demand had something to do with this 
advance, but the most important factor was 
the reduction in output of the South Afri- 
can diamond mines. During the war the 
output decreased 40 per cent, and the mor- 
tality from the Spanish influenza caused 
another reduction of 10 per cent, so only 
one-half as many diamonds have been 
mined recently as before the war.” 

The following report on the Amsterdam 
diamond industry in 1918 was furnished by 
Henri Polak, the president of the Nether- 
lands Union of Diamond Workers: 

The diamond-cutting industry of Amsterdam un- 
derwent many changes during the year 1918, 
changes that followed closely the march of events 
of the great war and its termination. During the 
fst two months of the year the export to the 
United States, though not by any means compar- 
able to that of the corresponding periods of the 
two preceding years, was satisfactory, as was the 
case with that to France and Great Britain. The 
German offensive movement was, of course, highly 
detrimental to trade with these countries in gen- 
eral, and particularly to that in diamonds, The 
tide turned when the armies of the Allies 
countered and entered upon the series of victories 
that led to the downfall of the central powers— 
that is, as far as Europe is concerned, for the 
trade with the United States continued to slacken. 
It is not known here whether this continual falling 
off was wholly or partly due to a decrease in the 
demand for diamonds in the United States. In 
trade circles here it was attributed partly to the 
difficulties arising out of the fluctuations in the 
rates of exchange, and partly to the system of 
import licenses imposed by the United States 
authorities. The export to France, England, Spain, 
Scandinavia, South America and Asia became more 
and more satisfactory, even so that during the Sum- 
mer and Fall fairly large quantities of rose dia- 
monds, which had been unsalable during the entire 
war period, were disposed of at good prices. 

The tide turned again when the armistice put 
an end to the hostilities. A period of uncertainty 
ensued, notwithstanding the fact that the rates of 
exchange on England and the United States had 
become such that they no longer hampered trade. 
The general attitude was one of, waiting for the 
development of affairs. An important factor was 
the question of the competition the diamond in- 
dustry of Antwerp would offer. The influence of 
this attitude was reflected in the fact that the 
number of unemployed workmen, which stood at 
about 1,800 in the first days of November, rapidly 
rose to more than 4,000. 

A change for the better set in toward the end 
of the year and continued during the first weeks 
of 1919. Orders from the United States came 
pouring in. Licenses seemed to be more freely 
granted on the other side. Rates of exchange re 
mained satisfactory. The operations of ‘the Ant- 
werp industry remained insignificant, and it ap- 
peared more and more that the Belgian workmen, 
who had taken refuge in England and in Holland 
and who enjoyed fair and evén high wages there, 
would not be willing to accept lower rates of pay 
in their own country, and certainly, not where the 
cost of living in that country had risen so much 
that the old wages would not enable them to exist. 
Dealers in France and England, who had also 
awaited the course of events in Antwerp, saw 
this too, and reopened their activities. The com- 
mencement of 1919 therefore saw a decided im- 
provement, which promises to continue. 

The supply of rough diamonds during 1918 was 
en the whole sufficient. The Import Committee 
was dissolved early in January, 1919, after the 
Diamond Export Committee in London had ceased 
tc exist, and consignments of rough diamonds were 
sent to purchasers direct. 

The lowest number of unempicyed in the year 
1918 was 1,810, and the highest 4,112; the figures 
for 1917 were 2,512 and 5,372, respectively. 

Prices of rough diamonds were raised by the 
London Syndicate during the year, making them no 
less than 25 per cent higher than a year before. 
Wages rose about 20 per cent during 1918, while 
the general cost of production was considerably 
augmented. by the highly increased prices of coal, 
electric current, shellac, soldcr, copper, and other 
niaterials. Great difficulties were created by the 
lack of phosphor-bronze and of silicum-bronze wire, 
the export of which had been prohib't d by the 
United States. 
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Minnesota Retailers Depend on Trade Journals 





Survey by University of Minnesota Discloses That Dealers Consider Busi- 

s Papers Their First Assistant and Jobbers’ Service Comes Next— 

Co-operative Credit Systems Absent and Stores Generally Weak on 
Accounting Methods 


nes 














MinneapoLis, Minn., Aug. 6.—Practi- were general stores, carrying groceries, 
cally every one of the 133 retail stores in jewelry, dry goods, clothing, foodstuffs, 


Minnesota country towns recently surveyed 
by the University of Minnesota was found 
to regard trade papers as their first assist- 
ants in the conducting o1 their business, 
according to the report of the survey just 
published by the University. Most of the 
merchants said that they subscribed to the 
chief trade paper in their particular fields, 
and the majority subscribed to several, and 
that they read them regularly. Second in 
importance to the trade papers was placed 
the jobbers, with the retail associations 
third, and the short courses at the Univer- 
sity last. 

Grocery, jewelry, hardware, baking, drug, 
furniture, tea and coffee, boot and shoe, 
music, dry goods and furnishings, men’s 
furnishings, variety and general stores were 
included in the study. 

Every one of the stores was found to 
extend credit to customers, and no mer- 
chant admitted that he sustained any spe- 
cial losses from his credits, and every one 
stated that farmers were good pay and 
that he never lost money on bad accounts. 

The survey was made by Robert C. Line, 
assistant professor of business organiza- 
tion at the University. It included in its 
scope the merchant himself, his age in 
business and experience; the store, its 
physical appearance and sales force; the 
merchandise, its purchase and selling; ad- 
vertising, credits, delivery, records, compe- 
tition, both mail order and city stores, the 
community problem and the question of 
assistance from the outside. 

“Ten Minnesota towns lying in the agri- 
cultural district and ranging in population 
from 300 to 1,300 were selected for this 
survey,” the report says. “No town was 
included in the group where there was a 
factory, a special industry, a college, or any 
other condition which would create a spe- 
cial local situation making it not typical 
of the great number of agricultural towns 
of the Northwest 

“The trade territory of the towns visited 
varied from 42 to 400 square miles. In 
every case it was found that the town was 
drawing trade only from its natural geo- 
graphical territory. In no instance was it 
found that the geographical trade territory 
was artificially enlarged by any unusual 
drawing power which the town had to offer, 
either in the way of very attractive stores, 
special amusements or churches. 

“Tt was the invariable rule that a town 
would draw trade up tc a point which was 
half-way distant from its nearest neighbor- 
ing town. In only one or two cases did 
merchants claim that they actually drew 
any considerable amount of trade from a 
neighboring town.” 

Of types of stores studied, the general 
store outranked all other in size and im- 
portance. Twenty-seven of the 113 stores 


shoes, musical instruments, crockery and 
house furnishings. The average stock car- 
ried by the 27 was $15,055. The largest 
stock found at any one store was $40,000. 
The yearly sales were $49,111. An aver- 
age of two persons each was employed to 
conduct these stores. 

“The general stores among the 113 studied 
placed about 25 to 40 per cent of their 
total sales on the book,” the report states. 
“The hardware and implement stores 
charge from 40 to 50 per cent. The gro- 
ceries and drug stores and_ bakeries 
charge about 10 per cent. 

“The basis of credit is the merchant’s 
knowledge of the customer. No store keeps 
a credit file and in no town was a co- 
operative credit bureau found. There 
seems to be almost no understanding at 
the time of sales as to when the payment 
will be expected. The merchants frankly 
confessed that it was next to impossible to 
insist upon any definite terms inasmuch 
as the farmers had got into the habit of 
buying goods on an indefinite credit basis. 

“Most of the merchants mailed out state- 
ments once a month, though a number con- 
fessed that they waited until the customer 
came in to settle, and never made any at- 
tempt to get the money before. The large 
number of stores claimed that their av- 
erage book accounts did not last over five 
to six months, and in many cases payment 
was received at the end of 30 days.” 

Arrangement of merchandise in most 
stores was found to be “decidedly unsys- 
tematic.” According to the report, the 
majority seldom had a reason why a line 
cf goods should be located in a particular 
place in the store. 

“It was frequently noted,” it says, “that 
lines which should have been near to each 
other were very far apart and that the stock 
arrangement was such that an extra amount 
of effort was needed in handling the trade. 

“It was estimated that the merchants 
were achieving about 40 per cent of the 
possibilities of their windows for display 
purposes. Some very attractive window 
displays were found. In other stores the 
windows were entirely neglected. It is 
generally true that the merchants felt that 
help along the window trimming line was 
greatly needed. A large number frankly 
said that they did not know how to trim 
windows. 

“Not a single one of the stores had an 
advertising plan. Every man who adver- 
tised admitted that he did it on the hit or 
miss fashion, though a few stated that 
they tried to do some advertising all the 
time.” 

After stating that 90 per cent of the mer- 
chants know practically nothing about the 
financial side of the business, the survey 
conductor states: “We are quite of the 
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opinion that many financial statements 
furnished the commercial agencies and the 
jobbers are the result of guess work.” 

The stores are deplorably weak in their 
accounting systems, according to the re- 
ports. “Out of the 113 stores visited 29 
used sales slips,” it continues. “The others 
had no record of individual sales and com- 
puted their daily sales by the differences 
between the cash in the register at night 
and in the morning. 

Forty per cent of the stores have prac- 
tically no system of books whatever. These 
stores maintain in some rough fashion a 
record of sales and of deposits in the bank 
but keep no books which give them any 
other figures regarding their business. 
Fifty per cent of the stores maintain a 
rough system of books which shows them 
approximately what their accounts receiv- 
able and payable amount to. These stores 
did not use a double entry set of books 
and the proprietors admit that their fig- 
ures are only the next thing to guess 
work,” 

“It is evident,” the report concludes, “that 
some concrete and constructive work should 
now be done if we are to see any improve- 
ment in counter retailing.” 

The inference is that this opens a vast 
field of endeavor to the various trade 
papers of the country. 








England’s Newly Rich Buying Up Russian 
Jewels 


A recent letter to the Associated Press 
dated London, July 20, states that England’s 
newly rich, the persons who have accumu- 
lated millions during the war and since, are 
buying at any price demanded furniture 
from some of the ancient houses of the 
country, jewels from some of the looted 
palaces of Russia, and other continental 
countries, and paintings from anywhere if 
they bear the mark of time. 

“There is no lack of jewels for those 
who have the price and are willing to pay,” 
says this letter. “Many beautiful pieces of 
jewelry, the history of which is not given 
by the dealer but which experts say could 
only come from the wealthiest families of 
Russia, are finding their way into the mar- 
ket. Enormous prices are being asked 
and promptly paid, while the cost of ordi- 
nary stones, diamonds for instance, has 
risen to unheard of heights. Many old 
English families are also selling off their 
jewels. 

“Flowers and food for the elaborate en- 
tertainments which are beginning to mark 
the appearance of the newly rich are com- 
manding fancy prices such as twenty-five 
dollars for an orchid and $1.50 for a peach. 

“Automobiles are very scarce and ex- 
pensive in Britain. Some of them com- 
mand as much as $10,000 to $15,000, and 
they are models of three and four years 
ago, while new machines are almost un- 
obtainable.” 








A half interest in the Blakeslee jewelry 
store of Tonopah;-Nev., has been purchased 
by E. R. Brophy, well known to the trade 
in San Francisco. The re-organized firm 
will be known as Blakeslee & Brophy. Mr. 
Blakeslee has been purchasing stock in San 
Francisco and Los Angeles. 
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London— 

At the big sale at Christie’s here, the last 
week in June, a magnificent rope of 315 
graduated pearls sold for $207,500. The 
opening bid was $100,000. Then a four-row 
necklace of 192 pearls fetched $51,000. A 
brilliant tiara with large center stones realized 
$50,500. The total realized at the sale was 
$800,000. Adolf Weil, of Hatton Garden, 
purchased the $207,500 rope. 

This sale recalls previous occasions at 
Christie’s; once in 1918, when $237,000 was 
paid for a necklace of 51 pearls, and this 
year, when $241,000 was paid for a Turkish 
woman’s necklace at auction. This last sum 
is believed to constitute an auction récord 
for pearls. —News Item 
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public prosperity than any other trade. 


The jewelers of the country more accurately mirror 









The purchase of pearls has grown in greater proportion, 
probably, than any other like commodity. 


This increasing tendency is influencing 


wise dealers to 


stock well in the De Luxe qualities of La Tausca Pearls, 
for they know the demand will be growing steadily. 


Anticipate your orders in advance. 
De Luxe qualities! 


Stock well. the : 
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PASSES BAD CHECKS 





Imposter Orders Goods in Name of Colum- 
bus, 0., Dealer, and Passes Forged 
Checks, but Gets Nothing 
for His Trouble 
A Chicago swindler, whose methods are 
somewhat unusual, inasmuch as it is not 
known that he obtained much of value by 
his operations, was active in New York 
some time ago, and as it is believed that 
he may again operate in that or other cen- 
tres, jewelers, particularly manufacturers 
and jobbers, are cautioned to beware of 

him should he call at their offices. 

The man claims to hail from Columbus, 
Q,, and evidently is a resident of that city, 
because he knows the banks and merchants 
of Columbus and the character of the goods 
that the latter deal in. His general method 
js to give the name of‘a dealer who has a 
rating with the mercantile agencies, buy a 
bill of goods from them, and order a sec- 
ond to be shipped later. For the first bill 
he gives a check signed with the name of 
the dealer. The man operated in the jewel- 
ry trade of New York about six months 
ago, and is believed to have visited several 
concerns, none of whom, however, lost any- 
thing by his transaction. 

Late in January, Altschul Bros., whole- 
sale jewelers of 37 Maiden Lane, New 


York, were visited by a stranger who said, 


he was M. Kridel, a jeweler and conductor 
of a pawnbroker’s sales store at 202 N. High 

St., Columbus, O. He asked to see a line of 
gocds, and picked out a number of articles 
amounting to $239.75, which he wanted 
sent to him immediately. He also deliv- 
ered an order for about $350 more to be 
sent at a later date. The man was waited 
on by Joseph Altschul of the firm, who, on 
looking up the name, found that there was 
an M. Kridel ‘in business at that address 
and that he was fairly well rated. 

However, certain actions of the customer 
excited his suspicion slightly, and when the 
man asked that the order he picked out be 
shipped, he explained to him that as they 
had not dealt with his house it would be 
only fair to ask for cash. This the stranger 
seemed to think was perfectly fair. How- 
ever, as he had no checks with him, he 
took one of Mr. Altschul’s cheeks and made 
it payable on the New First National! Bank 
of Columbus, drew a check for the amount 
and signed it M. Kridel. 

Mr. Altschul, however, decided he would 
not ship the goods until the check was paid, 
and the first report from the bank was 
that it appeared to be alright, but that 
there were not quite enough funds.to meet 
it. Later word came back from the bank 
that the check was pronounced by Mr. 
Kridel to be a forgery. 

Altschul Bros. wrote to. M. Kridel, and 
received word from him last week to the 
effect that the man who visited them was 
an imposter, was neither M. Kridel nor did 
he represent the house in any way. What 
is more, Mr. Kridel said’ he had heard 
from a number of other concerns in New 
York on whom the man had called, among 
them A. Galewski, of 453 Broome St., and 
the Garment Co., 23 W. 3lst St., where 
the stranger had also represented himself 
as a Columbus dealer. It was evident that 
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the imposter not cnly knew Mr. Kridel, 
the character of the goods that he handled 
and the class of people he dealt with, but 
also knew of the banks in which Kridel 
kept a small account. 

The stranger is described as a man about 
40 years old, about 5 feet 3 inches high, 
rather thin in build, and blond in com- 
plexion. He is clean shaven, and speaks 
with a foreign accent. Among the charac- 
teristics noted was the fact that he was 
apparently lame and an incessant cigarette 
smoker, as he smoked _ continuously 
throughout his visit to the jewelry firm. 

Investigation disclosed the fact that a 
man believed to be the same one had vis- 
ited other jewelry firms later, but at no 
place was it learned that he had obtained 
anything for his trouble. Where he profit- 
ed by his game was not apparent, unless 
he expected that on the strength of the 
order which he gave in the name of a man 
of good credit, he might be well enter- 
tained and perhaps have an opportunity to 
cash a personal check. 








BOOSTS PARCEL POST 





Government Co-operating with Business Men 
for Further Extension Abroad 

A brief sketch of the work accomplished 
by the Post Office Department in extending 
the International Parcel Post Service is 
contained in a pamphlet just issued by the 
National Foreign Trade Council. At the 
end of 1918, England had parcel post con- 
ventions with 195 overseas countries, while 
the United States had arrangements with 
only 86 such nations. In other words, the 
American foreign trader was at a competi- 
tive disadvantage in 109 countries. 

Since January 1, 1919, due to the activity 
of this department under Second Assistant 
Postmaster-General Praeger, who is di- 
rectly in charge of that work, our parcel 
post has been resumed with thirteen regions 
in which its operation was prevented by 
the war; and has been extended for the 
first time to Siam, Palestine, Mesopotamia, 
Union of South Africa, Luxemburg, Para- 
guay, Algeria, Corsica, Tunis, Egypt, India 
and Roumania. 

At the invitation of Mr. Praeger, a meet- 
ing was held at Washington some time ago 
to consider the general subject of parcel 
post service and its extension. One result 
of this conference was the formation of an 
organization of business men to advise the 
Post Office Department on desired changes 
in the parcel post system and to co-operate 
with the department in promoting the ex- 
tension of the service. This organization 
is the “Advisory Committee on Interna- 
tional Parcel Post.” Its governing board 
consists of M. D. Howell, Montgomery 
Ward & Co.; O. K. Davis, National For- 
eign Trade Council; R. F. Volentine, Am. 
Mfrs. Export. Assn.; R. O.. Bailey, S. S. 
White Dental Mfg. Co., and H. H. Morse, 
Regal Shoe Co. Offices will be established 
at Washington, from which active work in 
support of increased parcel post service to 
foreign countries will bé carried on. 





Benjamin Bank has sold his interest in 
the American Jewelry Co., Inc., Minne- 
apolis, Minn. 
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NEW ILLINOIS LAW 


Chicago Jewelers’ Association Issues Bulletin 
on Statute Regulating Foreign and Do, 
mestic Corporations That Went Into 
Effect July 1 

Cuicaco, Aug. 6—Members of the 
jewelry trade have had called to their at- 
tention a new law affecting all corpora- 
tions doing business in Illinois, which went 
into force July 1, and as this law has fea- 
tures that did not exist under previous 
statutes, a careful study of it has been sug- 
gested. In the first place, under it all cor- 
porations here are to make annual reports 
and must pay a new license fee or fran- 
chise tax. Foreign corporations doing 
business in the State will find that addi- 
tional restrictions have been placed upon 
them, particularly where they are doing 
business without obtaining a license from 
the Secretary of State. 

So important is@this considered that the 
Chicago Jewelers’ Association has sent out 
to members a special bulletin on the sub- 
ject, signed by Frank M.. Hickok, the as- 
sistent secretary, who is counsel for the 
organization. This bulletin reads: 


NEW LAW AFFECTS ALL CORPORATIONS. 


The Legislature during its recent session passed 
a law consolidating many of the old laws relating 
to corporations and also adding a number of new 
features. 

One of the important items covered by the new 
law relates to filing, with the Secretary of State, 
of annual reports by all corporations doirg busi- 
ness in this State, whether domestic or foreign. 
This annual report is due between Feb. 1 and 
March 1 of each year, on forms to be provided 
by the Secretary of State. Important penalties are 
provided for failure tc file, including possible 
proceedings by the Attorney General of dissolu- 
tion of the charter. 

Another important feature is the new annual 
license fee or franchise tax which every corpora- 
tion must pay. This franchise tax will be “five 
cents on each $100 of the proportion of authorized 
capital stock represented by business transacted 
and property located in this State.”” In no event, 
says the law, shall the amount of such franchise 
tax be less than $10 a year. A special section of 
the new law explains the method of arriving at the 
figures upon which this tax is based. The fran- 
chise tax thus provided is in addition to other 
regular taxes. 

As the annual report above mentioned must dis- 
close such facts as will enable the Secretary of 
State to ascertain and assess the amount of annual 
tranchise tax, members should examine this feature 
of the law to determine how their books should be 
kept for the purpese of giving the necessary data. 

This new law places additional restrictions 
against doing business in this State by foreign 
corporations, without first obtaining a license from 
the Secretary uf State. Those in the trade here 
who are representing foreign corpofations, espe- 
cially where they carry stock in this State or do 
business within the meaning of the law,. should ex- 
amine this statute to determine whether their con- 
cerns should take out the required license. 

A printed copy of the law referred to may be 
obtained on request from the Secretary of State 
at Springfield. The law is entitled “An Aet in 
relation to corporations for pecuniary profit” (in 
force July 1, 1919). 


The Kirkpatrick Jewelry Co., St. Joseph, 
Mo., was recently swindled out of a dia- 
mond ring through the operations of a 
woman. Sometime ago this woman visited 
the Kirkpatrick store and after looking 
over some rings informed the clerk that she 
would return, after talking it over with her 
husband. About 10 days later she came 
back and after again looking over the 
rings decided on one for which she gave 
a check in payment. It was later learned 
that the check was a forgery. 
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ORALS & 
AMEOS 


of Quality 


To Visiting Buyers 


A hearty invitation is hereby 
extended to you to inspect 
our varied stock of original 
and unique cameos and our 
exclusive coral strands. 


-_F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 
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BRITISH DIAMOND CUTTERS 


Between 3,000 and 4,000 Disabled Soldiers 
Now Working in New Cutting Shops in 
England, Scotland and Wales 


Lonpon, Aug. 1.—Besides finding work 
for thousands of ex-soldiers, Bernard 
Oppenheimer, the South African diamond 
merchant, has, by his introduction into 
Britain of the diamond-cutting industry, 
opened up the possibilities of the- precious 
stones trade and provided competition in 
cutting and polishing with Holland, hither- 
to the chief European specialist in this in- 
dustry. : . 

Between 3,000 and 4,000 disabled soldiers 
will work at this new industry in factories 
that have been opened at Brighton, Eng- 
land; Fort William, Scotland; Cambridge, 
East Anglia, and Wrexham (for Welsh 
soldiers). The first center opened was at 
Brighton, where W. Beckit Burnie, D. Sc., 
undertook the supervision of training dis- 
abled men in diamond-cutting. So success- 
ful was this venture that the other three 
centers have been opened for the same 
purpose. About $5,000,000 will be paid in 
wages each year. The men undergo train- 
ing at the Fort William center. During the 
six months they are there they are main- 
tained by the Ministry of Labor. The 
tuition is completed at Brighton, where a 
minimum wage of $10 per week is paid. 
The men sign contracts for two years. 

When it occurred to Mr. Oppenheimer 
to establish a diamond-cutting and polishing 
industry in Britain he approached the 
Ministry of Pensions and offered to defray 
all expenses incurred in setting up the 
training factories. So far the South African 
has spent about $1,500,000 in the establish- 
ment of the training centers. 

Mr. Oppenheimer says that since about 
90 per cent of the diamonds produced in 
the world come from British possessions 
he thought an effort should be made to 
establish a branch of the diamond industry 
in Britain itself and at the same time aid 
in the general problems of reconstruction 
by finding employment for war-scarred 
men. Men who have undergone leg amputa- 
tion particularly are encouraged to take up 
this diamond-cutting industry. No one is 
employed in the industry who has not the 
use of both hands and is not under 30. 
Shell-shock, head wounds or lung disease 
cases are not suitable since the work is of 
a delicate nature and requires keen 
faculties. 

At the Fort William training center a 
hotel overlooking Loch Linnhe has been 
acquired as a hotel. The factory is situated 
in the hotel grounds. Here the six months’ 
training is undergone before transference 
to the Brighton center. Eventually, Mr. 
Oppenheimer says, the men should earn $30 
weekly. 

Jean Thielemans, manager of the Oppen- 
heimer Diamond Works at Brighton, has 
compiled a brochure ‘entitled “Notes on Dia- 
mond Polishing.” It is believed to be the 
only brochure of its kind in the English 
language. The Duchess of Montrose 
switched on the electric current and started 
the machinery at the Scottish factory at the 
opening ceremony. The Minister of Labor, 
who has written Mr. Oppenheimer regard- 
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ing the great success of his undertaking, 
said in his opinion it was impossible to 
overestimate the value and importance of 
such work. 


REGULATIONS AMENDED 











Government Now Declares Sales Made to 
States or Political Sub-divisions to Be 
Taxable When Article Comes Under 
Sections 900, 902 or 905 of the 
Revenue Law 

WASHINGTON, D. C., Aug. 6—A recent 
ruling of the Attorney General to the 
effect that manufacturers, producers and 
importers and dealers are declared subject 
to the excise tax imposed under certain 
sections of Title 9, of the revenue law, 
when an article is sold to a State or a 
political subdivision of a State, has caused 
considerable annoyance in the business 
world, as it affects to a more or less ex- 
tent a large number of sales made by vari- 
ous lines of business to cities, towns and 
State governments that were believed to 
be free from tax heretofore. The jewelry 
trade is slightly affected, but not nearly 
as much as other lines of business such as 
automobiles where large sales of fire trucks 
have been made without the tax being 
paid. The ruling of the Attorney General 
upsets the regulations previously issued 
by the United States Internal Revenue De- 
partment, particularly No. 47 (covering 
Section 900 of the law) and No. 48 cover- 
ing Sections 902 (art works) and 905 
(jewelry). 

In Regulation 48, Article 6, which was 
printed in the JEWELERS’ CrrcuLAR May 14 
there appeared a statement to the effect 
that the tax under Section 902 (the art 
section) and 905 (the jewelry section) ap- 
plied on articles when sold to the United 
States, but distinctly stated that articles 
sold to State or political subdivisions 
thereof for use in carrying on its Gov- 
ernmental operations were not subject to 
the tax. As a result of the Attorney Gen- 
eral’s recent opinion, the Commissioner of 
Internal Revenue has modified this in a 
ruling (T. D. 2897) which amends this 
article to read: 

Art. 6. Sales to the United States 
or a State-—The tax applies to articles 
enumerated in sections 902 and 905 
when sold to the United States. Such 
articles are also subject to tax when 
sold to a State or a political sub- 
division thereof for use in carrying 
on its governmental operations. 

While, as said before, jewelers as a class 
are not affected as much as people in other 
lines, nevertheless the members of the 
jewelry trade are among those’ that are 
protesting against the new ruling on the 
ground that it is unfair to the manufac- 
turer or dealer who, relying upon the De- 
partment’s old ruling, sold to a municipal- 
ity an article without charging the tax 
thereon. As these sales sometimes are 
made on very small margins, the imposi- 
tion of the tax now on sales previously 
made might result not only in eliminating 
such little profit as the jeweler had, but 
turning the transaction into a loss. 

Whether or not the Revenue Depart- 
ment will attempt to collect on these back 
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sales is not apparent, but it is clear, how- 
ever, that the Department will insist on 
collecting tax on all future sales made to 
municipalities. 





When the matter was taken up with the 
officials of the Internal Revenue Collector’s 
office at New York, which is the office 
collecting the largest amount of jewelry 
taxes, it was stated by officials there that 
the “T.D. 2897” had been received, and that 
the office was acting upon it, but that no 
particular case where jewelers were in- 
volved had been brought to their attention. 
The ruling, said an official, will affect the 
other lines of trade a great deal more than 
it does jewelry, although undoubtedly it 
will affect the jewelry trade where silver 
or medals or other similar articles have 
been sold to a municipality for the purpose 
of presentation to returning soldiers or in 
other ways, where the article is directly 
connected with the work of the governing 
body. We have, however, had no such 
cases called to our attention for the collec- 
tion of taxes,” he said. 

In discussing the question with this and 
other officials, it was intimated that it would 
wise for jewelers who may have made such 
sales without charging a war tax, and who 
relied distinctly upon the regulations of the 
Internal Revenue Department as a basis 
for their action, to take no action on their 
own part, or to voluntarily offer this tax. 
The best method would be to let the mat- 
ter rest until it is taken up by the Revenue 
Department. 


URGE DAYLIGHT SAVING 


Reports That 25,000,000 Ask President to 
Veto Repeal Bill Passed By 
Congress 











It was reported last week that protests 
from representatives of fully 25,000,000 
persons have been sent to President Wil- 
son urging veto of the Daylight Law Re- 
peal. This was the feature of a statement 
made by William A. Ferguson, secretary 
of the National Daylight Savings Associa- 
tion at New York. 

“The most significant part of these pro- 
tests,” said Mr. Ferguson, “is' that many 
of them are from the Middle and Far 
West, which were supposed to be opposed 
to daylight saving. 

“Idaho, which has been recorded by the 
foes of the extra hour of light law as urg- 
ing the repeal, through the Boise Chamber 
of Commerce, has wired the President to 
veto the repeal bill, and requested the 
Idaho Representatives in Congress to 
stand by the President if he disapproves 
of the repeal. Indiana, Utah and South 
and East are lined up against the repeal 
law. 

“These protests far outweigh those for- 
warded by opponents of daylight saving.” 








Charles C. Dame, who has spent 15 years 
in the employ of Moulton & Lunt, has 
taken a part of the store, 40 Pleasant St., 
Newburyport, Mass., and will carry on 
the business of a watchmaker, jeweler and 
engraver. He also plans to continue his 
work as an expert on the repairing of an- 
tique clocks. 





68 THE JEWELERS’ CIRCULAR August 13, 1919, 














MELEE MELEE 


























The Exclusive Melee House 


To Jobbing and Manufacturing Trade only 





Every size, price and quality 








Our Mr. James J. Loeb 
Iles this week on 
The Nieuw Amsterdam atter. 
a two month’s purchasing 
trip to the European 


Markets, visiting all 
the diamond centers. 





JAMES J.LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 
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GOLF TOURNAMENT 





New Hampshire Retail Jewelers’ Association 
to Entertain New England’s Jewelers’ 
Golf Association at Jefferson, 

N. H., Sept. 20, 21 and 22 


Boston, Mass., Aug. 9.—The New Eng- 
land jewelers and New England Jewelers’ 
Golf Association are to be entertained 
under the auspices of the New Hampshire 
Retail Jewelers’ Association at the Waum- 
bek Hotel, Jefferson, N. H., Sept. 20, 21 
and 22. ; 

The golf association will hold the regular 
Fall tournament at this time. Clock golf 
and a beautiful 18-hole putting green are 
among the attractions. Other games will be 
arranged for those not interested in golf. 
There will be special features of entertain- 
ment at the banquet, which will be held on 
the evening of the 22nd without extra 
charge. A concert will be held each after- 
noon and dancing Saturday and Monday 
evening. 

Special arrangements have been made 
and attractive rates given which will obtain 
from Sept. 13 to Sept. 23. This will enable 
any who wish to spend a week’s outing with 
families and enjoy the special rates. 

The hotel is probably the best located in 
the whole White Mountain system from the 
point of attractiveness and views of the 
mountains, and cannot be surpassed by any 
house for comfort and cuisine. It is cen- 
trally located to take automobile trips to 
various points of interest throughout the 
mountain system. All principal points can 
be easily reached and return the same day, 
and many in less than half that time. 

There are to be 1,000 invitations and hotel 
booklets sent out, but this is intended as an 
invitation to all jewelers—including their 
families and any friends they wish to share 
the pleasures of this outing with. . 

The committee on arrangements consists 
of H. E. Pitcher, C. Taber Gates, Woods- 
ville. N. H., and H. T. Whitcomb, Lan- 
caster, president of the New Hampshire 
Retail Jewelers’ Association. 








DECLARED INVALID 





Provisions of New York Income Tax Law 
Discriminating Against Non-Residents 
Upset by Decision of U. S. 
District Court 

The discriminatory features of the New 
York income tax law as affecting non-resi- 
dents have been declared invalid in the first 
decision handed down by a court. The va- 
lidity of those provisions had been tested 
in a suit brought in the United States Dis- 
trict Court by an important manufacturing 
company of Connecticut, a number of whose 
employees in its New York office live in 
Connecticut or New Jersey. Judge Knox 
of that court has this week rendered a de- 
Cision, in the case of Yale & Towne vs. 
Travis, in which he holds that the provi- 
sions of the law which ‘discriminate against 
non-residents of the state are unconstitu- 
tional and void. 

The discrimination referred to consists in 
taxing non-residents having incomes below 
$10,000 at twice the rate imposed on resi- 
dents, in depriving non-residents of the per- 
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sonal exemptions of $1,000 and $2,000 al- 
lowed to single and married residents re- 
spectively as well as those granted to resi- 
dents on account of chilaren, and in not 
allowing the same deductions to non-resi- 
dents as to residents for losses not con- 
nected with their regular trade or business 
and not compensated for by insurance or 
otherwise, the deductions in cases of non- 
residents applying only to transactions 
within the state. 

The decision, however, does not affect the 
validity of the income tax law as affecting 
residents. This ruling, if sustained, will 
require the amendment of the law early in 
the next session of the legislature, which 
was the expedient proposed by Governor 
Smith some time ago when the apparent de- 
fect in the law was brought to his notice. 








SWINDLERS AT WORK 
Bogus Check Man and Two Pennyweighters 
Visit Kansas City Jewelry Shop, 

But Are Unsuccessful 


Kansas City, Mo., Aug. 8—Less than a 
month after a scarfpin and bracelet watch 
were lost from the Craven’s Diamond Shop 
Co., the combined value of which was 
$210, by accepting a bogus check, the pro- 
prietor had another experience with a 
crook who tried to give what appeared to 
be a certified check for $100. The man se- 
lected a pair of $15 cuff buttons and 
handed Mr. Craven a check for $100. It 
happened that the name signed to the 
check was that of an old friend of Mr. 
Craven’s, an oil man in Tulsa, Okla., and 
he saw at once that the signature was not 
genuine. 

Telling the man that he did not have 
enough money on hand to make change 
and that he would be glad to step out to 
the bank and get it, Mr. Craven took the 
check and reached out for his hat. This 
move was unexpected and_ the pur- 
chaser of the cuff buttons said that he 
would not cause this trouble at all. He 
said he would go to his hotel and return in 
a short time with the cash and would be 
glad to leave the buttons until then. He 
was so insistent that Mr. Craven surren- 
dered the check, as he was not out any- 


thing. Of course, the fellow never re- 
turned, as he knew that he was under sus- 
picion. 


Just a day or two later a Pinkerton man 
warned Mr. Craven of a pair of penny- 
weighters that were supposed to be in town. 
The detective had not been gone half an 
hour when the pair came into the store. 
One of the men bought a green gold, sap- 
phire set ring for $35. The apnearance of 
the man who bought the ring fitted the 
description given by the detective and Mr. 
Craven felt sure it was the man and when 
they left the store he called the Pinkerton 
office. The following day the same two 
men came back and asked to see some 
diamonds. Mrs. Lariwill, Mr. Craven’s 
mother, waited on them, but as she had 
been warned she was on her guard and 
showed only one stone at the time, al- 
though they seemed very hard to please 
and asked to be shown a number of differ- 
ent stones, apparently with the idea of 
confusing their intended victim, but with- 
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out success. One of the salesmen, also 
recognizing the man who did the talking, 
notified the detective department, but be- 
fore an officer reached the store the two 
had gone. 

As described by Mr. Craven, the man 
who purchased the ring and examined the 
diamonds was tall and slender, about five 
feet 10 or 11 inches, with dark eyes and 
skin, and long, slender fingers. He made 
a good appearance and spoke with a slight 
foreign accent. 





PICKET THEIR OWN SHOPS 


Jewelers of Portland, Ore., Adopt Odd 
Method to Notify Public That 
All Stand Together 


PorTLAND, Ore., Aug. 6.—Portland jewel- 
ers this week stole a march on the striking 
watchmakers and repairmen who are de- 
manding union recognition, the closed shop, 
the eight-hour day and a minimum wage of 
$36 per week. 

They did it by hiring women to walk in 
front of their own establishments garbed in 
banners which proclaim that “This store is 
unfair to union labor.” 

All the leading stores were thus picketed 
Monday morning. The only apparent dif- 
ference between the usual form of union, 
picketing and the picketing done by the 
storekeepers themselves lay in the silence 
of the picketers. They did not supple- 
ment the words on the banners with oral 
words cautioning the public against patron- 
izing the stores. 

This method of fighting the strike, which 
has been in force for several days, fol- 
lowed the union picketing ot the Aronson 
store. The program, the jewelers said, 
evidently was to attempt to break down by 
boycott one store at a time and thus ac- 
complish piecemeal what would be more 
difficult to accomplish at all once. 

The psychological part of the employers’ 
retort, explain the jewelers, is that with 
all the stores branded “unfair” no one 
store would suffer while other stores 
get the business. With all picketed, a pro- 
spective customer steered away from one 
would find all the others in the same “un- 
fair” class and he would make his purchases 
or leave his repair business somewhere. 

It was explained that the jewelers are 
willing to concede the eight hour day de- 
manded but are not willing to concede the 
closed shop or recognition of the union, 
preferring to hire their own men without 
consulting the union. 

As for the minimum wage of $36, it was 
declared that no employe now receives less 
than that, most being paid from $38 to $45 
per week. 3 : 











Chesterfield Emerald Sold in London for 
$23,500 


At Christie’s the other day the “Chester- 
field” Emerald sold for $23,500. The gem, 
which formerly belonged to the Ashburn- 
ham family, is a magnificent square stone 
set in a border of small diamonds. It was 
offered as the “property of a lady of title,” 
but the identity of the stone and the history 
became public property. 
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A CYNTHEA PEARLS 





The Cynthea super-coated solid-base qualities 
of La Tausca Pearls may be obtained this year ~~ 
Pr, not only in the 15-inch, 18-inch and 24-inch © 
ice lengths, but; in the 30-inch length in practi- 





cally all qualities. 





3 Importations from Paris are being expedited 
Perles d’Orleans ° 
30-inch, Superb Length 


and deliveries are improving daily. The war 










conditions are fast disappearing. 


The demand for pearls, rather than being dim- 
inished by the war, has been greatly increased. 
Women, as always, find pearls make the most 
versatile strand to own. La Tausca Cynthea 
pearls come in these qualities: — 


Perles d’Orleans, Cairo Pearls, Tuscany 
Pearls, Elva Pearls, Lolia Pearls, Calife 
Pearls, Perles de Ceylon, Lorgna Pearls, 


Verda Pearls, Sumatra Pearls. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 














Lonpon, July 16 (Delayed in the Mail). 
_As this letter is being written, London 
js preparing for the peace celebration so 
eagerly looked forward to. Upon General 
Pershing will be conferred the freedom of 
the city of London, a privilege so notably 
deserved by the gallant American soldier. 
Jewelry shops in Bond St. and Picadilly 
are displaying their most exquisite articles, 
and it is to be hoped that business in that 
section of the trade will flourish from this 
time on. Among wholesale firms business 
is reported as more quiet than during the 
past month. This is caused chiefly by a 
great shortage of gems, as imports from 
the Amsterdam markets recently have been 
very scarce. 

The mid-Summer period contributes also 
partly to a slight decrease in business, as 
July and August are always considered to 
be the slackest months of the year so far 
as business in the gem trade is concerned. 
There is a fair demand for good quality 
stones, especially in the large sizes, as far 
as the home market is concerned. The 
medium qualities are not meeting with as 
ready a market. as with the decrease in 
labor in munitions plants, the demands for 
cheap quality have decreased. The export 
trade requires at present fine quality small 
gems and also melée which are difficult to 
be obtained, owing to the scarcity of the 
rough material. Dealers and brokers at 
Hatton Garden are finding difficulty in get- 
ting gems under present conditions and 
have to find refuge in buying mounted 
articles and breaking out the stones. 
Prices for regular goods are still increas- 
ing, and according to well authorized in- 
formation the trade is now on the eve of 
another marked boom. It is difficult at 
the present time for a small merchant with 
little capital at his disposal to pursue his 
normal course of business. 

Much business has been done recently in 
pearls of all qualities, and trade in‘ these 
gems is still brisk. As export facilities in 
the Indian market have become easier be- 
cause of the removal of the embargo, big 
consignments of pearls have been imported 
during the month. These were quickly 
snapped up. 

As regards colored stones it is noted 
that there is a good market now for fine 
quality Ceylon sapphires, prices of which 
have also increased recently. 

A school for lapidaries to be attended 
by disabled soldiers has been opened re- 
cently here, and is expected to be a big 
success. 





AMSTERDAM, July 17 (Delayed in the 
Mails) —During the early part of the 
month business in this market was re- 
ported generally as being rather quiet, but 
conditions soon rallied with the arrival of 
well-known representatives of American 
firms, and also because of the arrival of 
Canadian and Australian merchants. The 
general opinion of all who are visiting our 
market at the present time is unanimous as 


to the difficulty encountered in doing busi- 
ness because of the increased prices. Buy- 
ers,- however, are not laboring under the 
illusion that prices will come down, as was 
the case among many pessimists six months 
ago, and which has been contradicted in 
these columns time and time again. It 
may now be stated more definitely than 
ever, that according to well authorized in- 
formation obtained during the past week 
that the diamond trade is again on the eve 
not only of an increase in prices, but what 
is more important a great scarcity of the 
rough material. 

There are at the present moment being 
established firms of diamond cutters who 
are unable to do any business owing to the 
shortage of rough gems. The law of eco- 
nomics that bind a man have consequently 
a great influence on the present prices, as 
also have economical circumstances sur- 
rounding the workmen, owing to the high 
standard of prices for living and necessi- 
ties, and due also to the fact that employes 
have been granted a further increase of 
15 per cent. above their present wages. 
The employers federation .realize to a 
great extent that it is essential to the dia- 
mond polishers to be entirely free from 
any financial trouble if they wish to have 
their work carried out with the best skill 
and energy possible. Therefore, good 
wages are necessary, which naturally 
makes prices of the cut stones very high. 

There is a great deal of controversy in 
the daily press and in trade circles regard- 
ing the intention of the South African 
government to establish a diamond cutting 
factory in Africa. It would be futile to 
dwell at length on a matter which may take 
many years before it has a definite effect 
on the market. Better therefore to as- 
sume a quiet attitude and co-operate here 
at home in maintaining excellent market 
conditions, 





Paris, July 16 (Delayed in the mails).— 
Business in this market is very brisk and 
this is easily understood considering the 
joyful spirit prevailing among the people 
of Paris after four years of warfare. Fol- 
lowing the resumption of traveling facili- 
ties during the last three months, some 
diamond merchants from India and also 
from South Africa have been visiting this 
market on buying tours, and although they 
cannot seem to accustom themselves to 
present prices, still they have had to sub- 
mit in the end especially in view of the 
fact there is a great prospect that dia- 
monds will increase still further in price. 
Manufacturers in this center, and diamond 
dealers, especially those who are in the 
shipping line, are endeavoring not to lose 
that which they have gained by the war, 
and to that end they are doing their ut- 
most to introduce their firms in the Balkan 
markets, a field which during pre-war 
times was sought by German and Austrian 
concerns. 

There is a fair demand for light brown 
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melee and small gems which are very diffi- 
cult to obtain, owing to the great scarc- 
ity of the rough. This scarcity has 
caused an increase in the ordinary lines 
of rough material, and it has been learned 
that diamonds used for mechanical pur- 
poses have increased in price since last 
season. 

An interesting exhibition is being held 
at the present time by French artists in 
the National Society of Fine Arts., Many 
aftists in the jewelry and_horological 
trades have given their lives for their 
country, but still the French jewelers have 
lost none of their energy to further the 
interests of their trade in the future. 
Those firms which are making displays of 
jewels are showing remarkable collections 
both as regards design and execution of 
the pieces displayed. The National So- 
ciety of Fine Arts is making an excellent 
display of rings and necklaces from the firm 
of Charles Rivaud, illustrating many of the 
latest designs. 








ALLEGED THIEVES CAUGHT 


Two Men Arrested Following Robbery of 
Baltimore Jewelry Store 





BaLtimorE, Md., Aug. 9.—Gaining en- 
trance to the jewelry store of Julius 
Abramowitz, 4117 E. Lombard St., Tues- 
day night, thieves were frightened off after 
they had broke open a showcase and ob- 
tained jewelry valued at $300. The thieves 
were frightened off by a night watchman 
and an alarm was sounded, but the bur- 
glars eluded their pursuers. Two days 
later policemen of the Eastern Police Sta- 
tion learned that an attempt had been 
made to enter another jewelry store, and 
as the work did not bear the mark of pro- 
fessionals, the police expressed the belief 
that the burglars were not far away. 

A net was set at nearby villages, and 
Thursday night information was obtained 
which resulted in the arrest of Conrad 
Mack, of Pittsburgh, and Joseph Smith, of 
Chicago. When searched eight solid gold 
watch chains and other articles alleged to 
have come from the Abramowitz store 
were found secreted in their clothing, the 
police say. ‘Both men were armed, but 
they were taken by surprise. When a grip 
was searched, the police say they also 
found 14 pistols and 13 boxes of cartridges. 

The police believe that other places have 
been robbed by the men, and an effort is 
being made to have the stolen articles 
identified. After being subjected to a se- 
vere grilling by the police both men said 
that they came here from Pittsburgh, but 
that they were not wanted elsewhere. An 
alleged confession was obtained implicat- 
ing both in the Abramowitz robbery, and 
after a police court hearing they were held 
for trial in the criminal court. The police 
say that they learned from the men where 
most of the stolen jewelry was pawned. 








The Liberty Jewelry Co., of which B. D. 
Shoostine is the proprietor, has opened a 
store at the Hotel Jermyn building at 324 
Spruce St., Scranton, Pa. Mr. Shoostine 
was in charge of the repair department of 
the A. E. Rogers Co. for years. 
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Platinum Bar Pins 


Wheeler Bar Pins sell because they /ook the quality 
that isin them. The stones, the designs, the workman- 
ship—all make people want them. Wheeler Bar Pins 
are like all Wheeler Jewelry—quality all the way 
through. 


When you buy from the House of Wheeler you are 
sure of goods that will se//. If you don’t know Wheeler 
creations, we are both missing a great deal. 


Wheeler Jewelry is for the particular jeweler, with 
particular customers. It is the profit-making, friend- 
ship-making kind that makes and keeps a good name 
for those who sell it. Yet it doesn’t cost you more than 
the ordinary kind. The goods will speak for them- 
selves—if you’ll give them a chance. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers-Importers 


2 Maiden Lane aw New York 


Factory: Brooklyn 
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ANNUAL OUTINGS 





Employes of New England Firms Spend 
Holiday at Summer Resorts 


Provence, R. L, Aug. 9.—The true 
Rhode Islander and, in fact, all within his 
gates, loves a day’s outing at the seashore 
or in the country and trolley car strikes or 
adverse weather conditions have no terrors 
for him. This was well exemplified on 
Wednesday last and again today by the 
number of store and shop excursions that 
took advantage of the half days off to enjoy 
full respite from work and _ business 
cares. 

The employes of J. A. Foster & Co. 
held their annual outing at the grounds of 
the Warwick Club on Wednesday, and in 
spite of the rain which kept everyone in- 
doors, the affair proved to be the most en- 
joyable of recent years. Business at the 
store was suspended at noon, when the 
party, numbering more than 50, departed 
for the club grounds in automobiles. Fol- 
lowing luncheon, which was ready imme- 
diately upon arrival at the grounds, the 
committee staged in the dance hall a pro- 
gram of amusements in which everyone 
participated. After an old-fashioned clam 
dinner the merrymaking was resumed until 
7 o'clock, when the automobiles began their 
return trip to this city. Roy Foster, presi- 
dent; J. Arthur Clem, treasurer, and H. E. 
Stafford, head of the publicity department 
of the corporation, were among those who 
attended, and Ed. Cole, with D. C. Percival 
& Co. of Boston, was a guest of the oc- 
casion. The amusement events and winners 
in each were as follows: Potato race, Mrs. 


. Jennie Paton; pipe race, B. R. Leonhardt 


and John T. Morris, egg and spoon race, 
Miss Sallie Lawton and Kenneth Arm- 
strong; six-oared boat race between 
married and single men was won by the 
latter; necktie and umbrella race, Miss 
Gertrude McQuillan and J. LeRoy Foster ; 
umbrella search blindfolded, Harold Wor- 
man; whist game, Miss Sallie Lawton and 
William Litchfield. The prize won by Miss 
McQuillan was a genuine surprise to all 
but the committee, it being a handsome 
“La Tausca” pearl necklace of the Tuscany 
pattern presented by Maurice Karpeles, 
president of the Karpeles Co. to Mr. Clem 
especially for the occasion. 

The arrangements were in charge of a 
committee consisting of John T. Morris, 
Stowell B. Sherman and Harold Worman. 

One hundred and twenty-five employes 
of the Harris & Mowry Co. of Woonsocket 
enjoyed a sojourn to Newport on Wednes- 
day, making the trip from that city to 
Providence by train and thence to New- 
port on the steamer New Shoreham. Part 
of the plans of the day were disarranged 
by the weather man, but in spite of his 
efforts to ruin a perfect day for the store 
clerks the members of the Marmoco Club 
enjoyed themselves thoroughly. Upon their 
arrival at Newport the store workers at- 
tacked a shore dinner and following this 
held indoor sports in the large dining hall 
at Newport Beach. Baseball games and 
other outdoor games were called off because 
of the weather. The return was planned 
by boat. but an accident to the one they 
were planning to make the trip on forced 
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them to return by electric train from Bristol 
to this city. Upon arrival here a first-class 
restaurant was sought where supper was 
partaken of and then the train was boarded 
for Woonsocket. 

With the cares left for other days the 
employes of the Jencks Paper Box Co. left 
Wednesday for their annual outing at 
Crescent Park. Over 120 attended as guests 
of Mr. Jencks, singing and making merry 
on the journey to the park which was 
made in auto trucks. On arriving at 
Crescent Park, Edward Fleming, chairman 
of the committee of arrangements, had the 
running track laid out and a program.of 
athletic events was the order of the after- 
noon, with a clam dinner to conclude the 
festivities. 








G. Norman Paine, Hillsboro, Ill., Files Bank- 
ruptcy Petition 


Hirtsporo, Ill., Aug. 7.—A_ voluntary 
petition in bankruptcy has been filed by 
G. Norman Paine, a retail jeweler of this 
town, and -the schedules which accom- 
panied the petition show the liabilities to 
amount to $3,659, while the assets listed 
are valued at $2,063. 

Mr. Paine has had an uphill fight in 
business for a long time, and the petition 
was not entirely unexpected. He is a 
practical jeweler and watch repairer, and 
has been in business for himself for over 
seven years. He started at Witt, Il, and 
for a while was a member of the firm of 
Coddere & Paine, which firm dissolved in 
1915, when Mr. Coddere continued at the 
old stand. Mr. Paine then moved to Hills- 
boro, where he engaged in business on his 
own account. 

He has worked hard, but has been handi- 
capped in developing his business, and in 
the Fall of 1918 held an auction sale, which 
tided him over for a while. Of late his 
creditors have been pressing him for settle- 
ment with the result that the bankruptcy 
petition was found necessary. 








Gold Bars Withdrawn and Ex- 
changed at New York 
Veek Ended Aug. 9, 1919. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,473,029.86 
Gold bars paid depositors............ 407,117.22 
PORE axes Se ee ee ee $1,880,147.08 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


Jewelers’ 





PO MEN AGE as eC egie Bet oRb nc tale $266,442.42 
WS Ware dks oe Wa eal eeeahan wees 143,920.85 
PE AD clei yt warner aee a eaweaweawss 310,706.01 
DE eee ee a 161,459.62 
GN “Onesies Gara ae ihaaa couttonnetas * 363,966.83 
PS iive Med euaw a ea bleee owas 226,534.13 

SGN bs a aiethwiiy.e Ohaanielhy o-oo stem $1,473,029.86 








On Wednesdays during August the 
jewelry stores of C. P. Ward & Son, C. F. 
May, J. Schwartz, C. Meyer, O. Beer, A. 
Botkin, J. Wanderman and W. C. Hohl, 
Yonkers, N. Y., will close at noon, so that 
the employes may have a half-holiday each 
week. This action is taken in co-operation 
with most of the butchers, hardware men 
and cash grocers, who close Wednesday 
afternoons. 
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HELD FOR TRIAL 


Man Believed to Be Swindler, Who Robbed 
Atlanta, Ga., Jewelers, in Custody Under 
Heavy Bail 





ATLANTA, Ga., Aug. 9.—The police of this 
city recently took into custody Julius Greer 
on the charge of robbing a local jeweler, 
and the prisoner is now being held in the 
Fulton county tower awaiting trial. 

It is charged by the police that Greer 
is the man who succeeded by a clever trick 
in stealing a number of watches and other 
articles from local jewelers some time ago. 
The trick of the swindler then was to call 
at the office of a retail jeweler and claim 
that the jeweler had a watch of his that 
had been left for repairs. The man would 
point out a watch on the rack and say that 
it looked like his and that it had been taken 
there by some friend or relative while he 
was sick in bed. The jeweler would often 
take up the watch that the man pointed 
out and would tell him that the name on it 
was that of some one else, but the name 
the jeweler gave the man would pretend to 
recognize as the name of his sister, brother- 
in-law or some other person whom he said 
had brought the watch and placed in it 
their own name instead of his. The man, 
in many of his visits, was accompanied by 
a 12-year-old boy who, while the swindler 
was talking to the jeweler or clerk, would 
sneak around the counter and steal anything 
he could lay his hands on. In most cases 
the youngster showed a _ discriminating 
taste and picked out valuable articles 
which were missed after the stranger’s 
visit. 

The stranger worked Atlanta several 
months ago very successfully and jewelers 
and the police have been on the lookout 
for him. Recently Greer visited the store 
of A. J. Delk, a retail jeweler on Edgewood 
Ave., who caused his arrest on the charge 
of larceny and he was. held in the belief 
that he was the man who previously 
operated. Greer denied all guilt when 
arraigned for examination in the local 
police court, but the police authorities 
thought they had sufficient evidence to hold 
him for trial at the full term of the 
Superior Court. He is put under heavy 
bail, which he could not supply, and is 
now confined in jail. 

The prisoner is about five feet eight and 
a quarter inches tall, weighs 120 pounds 
and is of slim build. He has chestnut brown 
hair, medium complexion, and among the 
marks of identification noted by the police 
was a scar on his forehead and a scar on the 
back of his neck. One of his upper teeth is 
gold crowned. 

If Greer is the man the po.ice believe 
h'm to be he will undoubtedly be wanted in 
other cities, as it is not believed that this 
man confined his operations to Atlanta 
alone, and jewelers who have been swindled 
in this way are requested to send any in- 
formation they may have to the local police 
force and aid them in getting a history of 
the man in his operations. 








E. C. Six, Lyons, Kans., will occupy 
a new building now being erected on the 
north side of the square by G. A. Ejisen- 
haur. 
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Bronx Retail Jewelers Hold Outing 





Members Join in Second Annual Summer Event—Dinner and Athletic Events 
Features of the Day 











—~—————s 

Members of the Bronx Retail Jewelers’ 
Association held their second annual outing 
jast Sunday at Hoffman’s Park, Eastern 
Blvd, Fort Schuyler Road, in Westchester 
county, N. Y., and that the affair was an 
enjoyable one from every standpoint is the 
opinion of the 175 members and guests of 
the association who thus spent the day. 
The jewelers with their families and 
friends began to arrive at the park about 
noon and old acquaintances were renewed 
and new ones made until the time when 
the covers were laid for dinner. Promptly 
at 2:15 p. M. the diners filed into the 
banquet hall to the tune of a lively march 
played by Dubin’s band and an excellent 
menu was discussed. 

Between the courses several pleasant in- 
terruptions took place. Chairman A. 
Landau read a letter sent by ex-President 
Hufnagel of the New York State Retail 
Jewelers’ Association, in which he ex- 
pressed his regrets that he was unable to 
attend. Chairman Landau then gave a 
short address of welcome. He spoke in part 
as follows: 
ADDRESS OF CHARMAN LANDAU. 


“It affords me great pleasure to extend 
to you all a hearty welcome. This is the 
second annual outing of this young but en- 
terprising organization, and I can assure 
you that we can all be proud of our 
achievements. 

“At the recent State convention in Sara- 
toga Springs we were complimented on 
being one of the most enterprising bodies 
of jewelers in the State of New York, 
which fact was proven by being represented 
by more delegates than any other city 
society in the State of New York. How do 
we account for this phenomenal success? 
We are no different than any other society ; 
our members do not differ greatly from 
members of other jewelry associations, but 
we have as our leader a man of unusual 
caliber. His generous and amiable de- 
meanor promotes harmony which is so 
essential in successful organizations. His 
untiring efforts have resulted in the happy 
expressions which you see on all the faces 
around this festive board. As it is the duty 
of the army and navy to reward successful 
leaders, so it is our duty to reward our 
leader. It was my good fortune to be 
chosen to reward our president, Hugo 
Falkenstein, with a token of our apprecia- 
tion.” 

Turning to President Falkenstein he con- 
tinued: 

“In presenting this sterling silver loving 
cup to you, my friend, I wish to con- 
gratulate you for the splendid work you 
have done, and I hope and pray that you 
will continue it for many years to come. 

“The entertainment committee has pre- 
pared a series of games for grown-ups and 
children, and dancing and bowling will 
also be enjoyed. I hope you will enjoy 
this outing to your heart’s content, and by 


so doing cement a friendship dear to al. 
of us.” 

Chairman Landau then presented the 
president, Hugo Falkenstein, with a beauti- 
ful silver loving cup handsomely engraved 
Mr. Falkenstein responded appropriately 


and expressed his complete surprise and 
sincere appreciation. 

Alfred O. Bald, secretary of the New 
York State Retail Jewelers’ Association 
who attended the outing as an invited 





PRESIDENT HUGO FALKENSTEIN. 


guest, after a few brief remarks presented 
Chairman Landau with a 14-karat gold 
match case. Mr. Landau gratefully 
acknowledged this unexpected present. 

During the dinner Miss Fisher, niece 
of Chairman Landau, gave several well- 
rendered vocal selections which were high- 
ly applauded. 

After dinner everybody adjourned to 
the park where a number of athletic events 
were staged. 

The in‘tial race was a 50-yard dash for 
boys, eight *o 15 years of age, and was won 
by Robert Katz. A _ similar event was 
won by Benjamin Stern. A 50-yard dash 
for girls from eight to 15 years of age was 
won by Miss Lillian Balglau. Another 50- 
yard dash for girls was won by Miss Lena 


Stern, with Miss Ruth  Falkenstein, 
daughter of the president, as a_ close 
second. 


A 50-yard dash for boys under eight 
years of age was won by Edward Gold- 
stein. In the 50-yard dash for girls over 15 
years of age Miss Eva Marcus carried off 
the prize. Miss Helen Falkenstein won 
second honors in this event. 

The fat woman’s race, which proved to 
be quite an amusing spectacle, was won by 
Mrs. Hoppe, with Mrs. Adelson second. A 
100-yard dash for young men was won by 
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Harold Broderick, who easily led the field 
in this event. A race which was limited 
only to women of the auxiliary was won by 
Mrs. J. Fischer. 

For the remainder of the afternoon and 
evening dancing and bowling were enjoyed 
by all who cared to seek pleasure in these 
diversions. The bowling tournament, in 
which there were a large number of con- 
testants, was won by George Schneider, 
with A. Huffmeyer a close second and 
Murray Max, the secretary, third. 

Handsome awards were given to the 
winners of the various athletic events and 
also to the winners of the bowling con- 
test. Earlier in the day souvenirs had been 
distributed to the children. 

The committee distributed quite a large 
program which was patronized by many of 
the prominent downtown jewelers. Maiden 
Lane was well represented at the affair, 
several jewelers from that section being 
in attendance. Frank M. Whiting & Co., 
B. & L. Veit and the International Silver 
Co. were among some of the Maiden Lane 
houses that were represented. 

Charles Blitz, secretary of the New York 
Engravers’ & Chasers’ Society, and Harris 
Cohen, president of the New York Jewel- 
ers’ Benevolent Association, also attended. 

The weather proved to be ideal for the 
occasion and all those who attended ex- 
pressed themselves as highly satisfied with 
the enjoyment and all around good fellow- 
ship that prevailed. 








BEWARE OF THIS MAN 





Bogus Internal Revenue Collector Visiting 
Country Merchants and Taking Taxes 
on Jewelry 
New Haven, Conn., Aug. 7.—Collector 
James F. Walsh, of the Internal Revenue, 
has been advised by Commissioner Daniel 
C. Roper that one Earl Smith, alias “R. C. 
Hughes,” has been posing as a deputy col- 
lector and fraudulently collecting special 
taxes on jewelry, soda and other articles 
that might be due by merchants operating 
a general country store. The principal col- 
lections made by him appear to have been 
made on jewelry, and he has also furnished 
receipts on the “Arco safety” receipt 
forms. Smith, alias “Hughes,” has proba- 
bly at some time been in the revenue serv- 
ice, or else in close touch with revenue 
officers, judging from the success of his 

game. 

Jewelers throughout the country are 
warned to beware of this man. He is de- 
scribed as five feet 10 inches in height and 
between the ages of 25 and 30 years. His 
hair is sandy or brown, and his teeth ir- 
regularly set in his mouth. At one time 
he wore a light gray suit and a Panama 
hat, and on another occasion wore a blue 
suit. During his visits it is his custom to 
display a metal badge and in his conversa- 
tion to refer to raids made in Kentucky 
by him and others. 

It is quite possible that this man may 
work his way into other districts, and mer- 
chants are warned to beware of him. 
Every duly authorized revenue collector 
carries his commission, with the collector’s 
seat with him. It is the privilege of a 
merchant to ask to see this. 
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CHICAGO GETTING READY 





Wholesalers Planning Superb Entertainment 
for Retail Jewelers Who Attend the 
A. N. R. J. A. Convention 


Cuicaco, Aug. 9.—Additional details con- 
cerning the program of the American Na- 
tional Retail Jewelers’ Association for the 
approaching annual convention on Aug. 26, 
77 and 28 at the Hotel Sherman, was an- 
nounced this week. The convention en- 
tertainment committee of the Chicago 
Jewelers’ Association has been particularly 
busy. F. M. Hickok, jewelry trade attorney, 
is acting as secretary of a number of com- 
mittees which are making arrangements 
for the convention. The members of the 
convention entertainment committee are 
looking forward expectantly to the arrival 
in the’ city of A. W. Anderson, of Neenah, 
Wis. and T. L. Combs, secretary and 
former president, respectively, who will be 
informed of the arrangements made thus 
far and asked for approval and further 
suggestions. 

John H. Harding, of F. A. Hardy @ Co, 
president of the Chicago Jewelers’ Associa- 
tion, will deliver the address of welcome to 
the visiting retailers on the opening day of 
the convention. The committee charged 
with the selection of speakers expects to be 
able to make a full announcement within 
the next few days as to the names of those 
who will address the retailers. Sidney Y. 
Ball, of the Norris, Allister-Ball Co., chair- 
man of the convention entertainment com- 
mittee, said that arrangements have prac- 
tically been completed for the boat trip 
from the mouth of the Chicago river to 
Great Lakes, Ill. This is a beautiful trip, 
within sight of the fashionable north shore 
district of Chicago. At Great Lakes, III. 
the Great Lakes Naval Training Station 
will be inspected. This is a training station 
for Uncle Sam’s fighters on the sea, and 
for several years past has been growing so 
rapidly that it now compares favorably, in 
size and importance, with the great eastern 
school at Annapolis. 

Another treat for the visiting retailers, 
in all probability, will be a visit to the 
Chicago Art Institute. Mr. Hickok and 
other members of the convention entertain- 
ment committee of the Chicago Jewelers’ 
Association have been negotiating with the 
Art Institute authorities to secure permis- 
sion for the visiting jewelers to visit the 
famous antique gem collection, only a part 
of which is regularly exhibited to the 
public because of the element of risk in- 
volved. The full collection comprises some 
of the most wonderful and _ valuable 
scarbae in the world, and examples of 
ancient goldsmith’s and silversmith’s work 
the like of which cannot be witnessed any- 
where in the world, even in the museums of 
New York and London. Mr. Hickok was 
able to announce on Saturday that permis- 
sion to visit and inspect this display will 
undoubtediy be granted. An expert who 
has made a close study of the collection and 
who has the history of the various exhibits 
at his finger tips will deliver an address 
to the retailers. 

Word has just been received from Presi- 
dent George A. Brock, of Los Angeles, 
Cal., that he is taking a rest in the moun- 
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tains, recovering from a slight indisposition, 
and that he will be on hand without fail for 
the convention. 

The Chicago Jewelers’ Association is pre- 
paring a handsome booklet entitled “Facts 
About Chicago” which will be given out as 
one of the souvenirs at the convention. 
The booklet. contains handsome photo- 
graphic reproductions of scenes of interest 
about the city which will be visited by the 
jewelers while they are here. 








F. L. Odell Resigns as Manager of Provi- 
dence Office of National Jewelers 
Board of Trade 


Provipence, R. I., Aug. 9.—Frank L. 
Odell, for the past eight years secretary 
of the New England Directors and manager 
of the Providence office of the National 
Jewelers Board of Trade, announced his 
retirement from these positions Thursday 
afternoon to accept a position in New 
York. At a special meeting of the New 
England Directors held at the Providence 
office that afternoon, with Theodore W. 
Foster, honorary vice-president for New 
England, presiding, the announcement was 
received and regretfully acted upon. Every 
member of the directory except two, both 
of whom were at such a distance as to 
make their attendance impossible, were 
present, and each paid high tribute to Mr. 
Odell’s services and expressed their well 
wishes as to his future. 

The directors recommended that George 
D. Fernald be appointed to succeed Mr. 
Odell and this recommendation has been 
confirmed by the executive committee and 
Mr. Fernald will immediately take charge. 
He has been associated with Mr. Odell in 
the Providence office as investigator for 
eight years. He is well acquainted with 
the jewelry trade in New England, re- 
tail, wholesale and jobbing, and will retain 
the office force that has been organized by 
Mr. Odell. 

Mr. Odell, who has held the position for 
eight years, is retiring to accept the office 
of secretary of the Manhattan Motors 
Corporation, with headquarters in New 
York, and will enter upon his duties at 
once. Before coming to this city Mr. Odell 
was associated with the National Jewelers’ 
Board of Trade at its New York office in a 
confidential capacity in the executive de- 
partment. 

During his stay in this city-Mr. Odell 
has been active in business and civic 
affairs, particularly in the Providence 
Credit Men’s Association, of which he is a 
director and for three years was first vice- 
president. He was a member of the jewel- 
ers’ committee in the Liberty Loan drives, 
having charge of the publicity bureau, and 
was active in connection with the recent 
South American exhibit held at the rooms 
of the Providence Chamber of Commerce 
and is at present a member of the special 
committee to further trade expansion and 
relations with Latin-American countries. 








One night recently a brick was thrown 
through the window of the jewelry store 
of Henry N. Marx, Appleton, Wis. The 
thief succeeded in escaping with three dia- 
mond rings and a watch valued at about 


$200. 
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HELD ON ROBBERY CHARGE 





Norfolk, Va., Detective Visits Charleston, 
S. C., and Returns with Youth Accused 
of Robbing A. Levy & Son 


Cuar.eston, S. C., Aug. 7—The youthful 
white prisoner who was arrested here last 
Saturday on the belief of the police authori- 
ties that he took part in the daylight rob- 
bery of a jewelry store has been delivered 
by Chief Black to the Savannah chief of 
detectives, J. J. Murphy. Chief Murphy 
was accompanied by Matthew M. Levy, of 
A. Levy & Son, the firm that was robbed, 
the younger Mr. Levy being the man who 
was bound and gagged by the two hold- 
up men when they found him alone in the 
store. Mr. Levy was quite positive in his 
identification of the prisoner. 


One man suspected of participation in 
the crime has been in the hands of the 
Savannah police for some time, having been 
severely wounded and captured following 
an encounter with citizens near Ridgeland 
several days after the robbery was com- 
mitted. He was carrying at the time prac- 
tically all of the loot that was acquired in 
the robbery. One ring is now missing, Mr. 
Levy said. Approximately $5,500 worth of 
diamonds and about $100 cash constituted 
the original loss. The prisoner, who is 
now in a Savannah hospital, has confessed 
his part in the crime, according to Chief 
Murphy. The young man arrested here, 
however, had not admitted his guilt up to 
the time of his departure with the Savannah . 
officer, and claims an alibi in the assertion 
that he came to Charleston from Chicago 
three weeks ago and has since remained 
in this city. 

It is alleged that both the men are de- 
serters from the army. They are said to 
have taken leave of Fort Monroe, Va., and 
to have been classed as deserters on July 12. 
Following the crime in that city, escape was 
made by automobile. In the case of the 
Savannah robbery the two men participat- 
ing were so closely followed by the police 
that the fleeing pair became separated. It 
was several days later that one of them 
appeared in the vicinity of Ridgeland and 
aroused the anger of citizens by entering 
the home of a resident of the community 
and forcing a handout of food at the point 
of a pistol. These citizens pursued on 
horses and in the exchange of shots that 
ensued, one man was overtaken and badly 
wounded. His pursuers recovered a hand- 
kerchief which the wounded man _ tossed 
away on their approach, and wrapped 
therein was practically the entire stock of 
diamonds lost by the Savannah jewelers on 
July 17. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the last week: 

New York Sell- 


ing Price, U. S. 
Date London, Assay Bars. 
| et Pe Tee 56% 111% 
Ali Gris es 4evednddacews 57 112 
VY PERL TCL 57% 112% 
AGG Sidi vcevcsanee cect 58 114 
Nei Gilg bE icntnaeeesateean 58% 114% 
Mitte piiscteckstowensne 58% 115 
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(On board S. S. Savoic, July 12 to: 21.) 


: Rambler has rambled her way right 
across the “Duck Pond” and into 
France, and what new jewelry she saw on 
the trip makes her chat for this week. 

For two reasons, a trans-Atlantic sailing 
brings out the most magnificent of new 
jewels. Friends are there to speed the 
fair voyager on her way, and so both the 
traveler and her friends must needs wear 
their newest and most beautiful of travel 
things. And then there is safety’s sake— 
jewels are far safer when worn than they 
are when carried in the handbag or left 
unguarded in the cabin. But who needs an 
excuse to. wear handsome jewels? Unless 
they are positively unsuitable they are their 
own excuse for being worn, and if they are 
inappropriate no excuse whatever is capa- 
ble of saving them from becoming vulgar. 

Those seen have been given their pass- 
ports. We will now see that they are viséd. 


* * * 


A finger-ring holding, apparently, a soli- 
taire diamond, had on either shoulder of 
the circle a mat of small brilliants in a pine- 
apple pattern, making this ring a most beau- 
tiful jewel. The single, round stone was 
high in size, it weighed at least six carats, 
and without the form given by the side 
decorations of mille-grain set  brilliants, 
would have been a mere curiosity. 

x ok * 


A waterfall in diamonds was the effect 
given by one of the daintiest of necklace 
pendants. This La Valliere was hung on 
a short neck chain of diamonds and plati- 
num chain work, and in shape was almost 
as broad as it was long, giving a little of 
the festoon idea. But instead of the many 
tiny hanging lines of variously sized dia- 
monds being in any way joined or even so 
much as touching, each little gleaming 
stream swung loose and free, dropping from 
the neck chain like a many-divisioned 
waterfall. 

*x* * * 

For a long, decorative chain a usual pat- 
tern was used, when, at about every four 
inches, was added a diamond-set platinum 
ornament. The pearl string was composed 
of small, even sized matched pearls, each 
separated by a pair of platinum wire links. 
The ornaments were long and narrow in 
shape, divided into three sections, after the 
contour of the central portion of a Persian 
rug, the largest and central section holding 
a pear! and two diamonds, and the small 
pointed end divisions having each a dia- 
mond mounted above a frame-work of 


pierced platinum. The jewel was lighter- 
appearing than the more often seen regula- 
tion pearl rope, and this was quite in ac- 
cordance with its purpose of being solely 
decorative. 

Opals are appearing with increasing regu- 
larity. Let us hope that the foolish super- 
stition regarding these wondrous colorful 
gems is at last being discredited. A new 
setting for a brooch shows five large oval- 
shaped opals set in a row, three clustered 
close together in the center of the design 
and one flanking this group at a little dis- 
tance on either side. The mounting was 
of pale-tinted filigree gold, cut so as to 
throw lights from gleaming beveled edges 
and decorated as well with dainty mille- 
grain wire. Because the opals were 
smooth cut this ornate mount made an ex- 
cellent foil for their soft sheen. Another 
opal-set jewel was a pendant with a smooth 
cut pear-shaped gem, topped by wing-like 
details of platinum-mounted diamonds, and 
three faced opals were seen in a 4Anger- 
ring, with a border of pearls and diamonds, 
the opals grouped close as they were in the 
brooch design—a departure from the more 
usual scattering of opals among diamonds, 
or with diamonds, pearls and rubies as a 
further addition to the already colorful and 
scintillating opals. 

* * * 


Many shades and tints of colors as they 
are found in the tourmaline lent variety 
and interest to a long neck chain, which 
was worn with a gown of slate-grey velvet. 
The links of the chain were carved from 
platinum, and the flat irregular oblong disks 
holding the gems were pierced and carved 
to resemble rocoo ornaments. A _ long, 
narrow and highly rounded smooth blue- 
green tourmaline was the central gem in 
each plaque, while bright green stones al- 
ternated with pure ones in between each 
pair of connecting links. Pinks, reds, 
browns and yellows appeared in various 
depths of tint and shade in the smaller 
tourmalines, which, mounted in the border- 
ing open-work edge of each pierced plaque, 
gave to this chain an unusual and extremely 
wide color range, and on its background of 
slate-grey it was shown to advantage. This 
use of a dull, neutral ground as a foil for 
colorful jewels is an excellent arrangement, 
and in this way sapphires have been no- 
ticed with a ground of seal-brown, and the 
bright blue of turquoise looks splendid on 
a back of maroon, as was proved one 
day when a soft silk frock was lightened 
by the use of a neck chain of graduated 
beads of turquoise matrix, a finger-ring to 
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match and a pair of small turquoise-mount- 
ed ear-studs. 

For the traveler utility pieces have spe- 
cial significance always, but when the jour- 
ney is to be to a foreign country, safety for 
one’s belongings is imperative, and such 
necessary objects as the purse and the 
watch become more of a charge and care 
than ever. Among the watches seen on this 
trip to France, the Rambler has noticed a 
wrist-watch which would have been attrac- 
tive anywhere, but which was made doubly 
attractive by its accompaniment of match- 
ing coin purse hanging from its wrist-band. 
Both watch and oblong case were enameled 
in black, and the ribbon was black gros- 
grain. Four pearls were set at the four 
corners of the coin purse, and four again on 
the watch case, besides a frame of pearls 
edging the square watch face. Another 
little case, a combination coin purse and 
vanity case, was formed of black watered 
silk, but instead of following the form of 
a shirred and full bag was shaped flat and 
slim, with a drop lapel, a strap handle and 
inner divisions for cards, coins, mirror and 
powder leaves, just like its prototype, the 
vanity case of silver, gold or platinum. 
What brought it under the head of a jewel 
at all and at the same time made it a su- 
perb one, was its mountings of platinum 
and diamonds. These made the frame and 
case for a tiny watch, inserted in a socket 
at the lower right-hand corner of one side 
of the case. At the upper left, to balance 
the watch, was the second mount, a plaque 
of platinum, on which diamonds traced a 
monogram. Smaller mounts made the snap 
for the lapel fastening, and the slide to 
hold the two sides of the flat strap handle 
together. Another travel jewel, one which 
made an excellent imitation of the one-time 
popular chatelaine and yet becomes very 
nearly causing a modern revival of that 
jewel, is a long neck-chain with several 
divisions holding several utility jewels. 
This chain held, beginning with the upper- 
most jewel, a watch hanging, as it were, 
from an elongated sautoir, then a lorgnon 
in which was hidden a miniature key. This 
key opened the mesh bag, the last of this 
string of jewels, the largest piece and the 
only one attached without an extra length 
of chain to the main necklace. 


THE RAMBLER. 








Retail jewelers have often combined 
their business with that of other lines of 
merchandise, but we are yet to hear of a 
second instance where a retail jeweler has 
also .engaged in growing strawberries with 
the success which has attended the efforts 
of W. D. Gay, a jeweler at Essex, Ia. Mr. 
Gay has been in the jewelry business in 
Essex for 22 years. It is a small town 
of 900 people. He has four sons and one 
daughter. Two of his sons have been in 
the service of Uncle Sam. Eight years 
ago he became interested in berries, and 
gradually developed into an expert straw- 
berry grower. He bought an acre of 
ground and has paid for it several times 
over in the crops of berries which he has 
raised. This year he harvested a crop of 
249 twenty-four quart crates, and sold 
them for $1,313. All of the work was done 
by himself before and after business hours 
and at a total expense of $70. 
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JEWELER’S WIFE ROBBED 


Bandits Visit Home of Oscar Gubin, Los 
Angeles, Cal., and Take Diamond 
Jewelry Valued at $4,000 

Los AncELes, Cal., Aug. 6.—Jewelers of 
this city are still talking about the bold 
robbery which occurred recently at the 
home of Oscar Gubin, living at 767 S. 
Greenshore Boulevard, at which time Mr. 
Gubin was held up at the point of a gun 
and diamonds valued at more than $4,000 
were taken from the fingers and clothing 
of Mrs. Gubin while her husband and 10- 
year-old son, Leon, looked on. — 

A few minutes after the Gubin robbery, 
Dr. R. D. Robinson, of 838 Lorraine Boule- 
vard, whose wife and sister and mother 
had been held up and robbed at Santa 
Monica several days ago, was attracted by 
the cries from the Gubin house. He saw 
the thief fleeing and emptied his revolver 
at him, but apparently did not hit the bandit. 
The robbery had been well planned in ad- 
vance. Mr. Gubin is the owner of a string 
of retail jewelry stores in this city and is 
well known in the trade. 

During the afternoon it was learned that 
while Mrs. Gubin was out a woman called 
at her home and asked for her. The 
woman is described as being dressed in a 
well-fitted motor coat, wearing brown gog- 
gles. She told the housekeeper that she 
was an old friend of the family, and from 
her learned considerable about the family’s 
habits in the course of the conversation, 
particularly as to who would be home 
that evening. Shortly after dinner a tele- 
phone call was received at the Gubin house- 
hold, and Leon, the 10-year-old son, an- 
swered the wire. A woman’s voice asked 
if his mother was home, and when he said 
“Yes,” remarked that she would be right 
over. A few minutes later the door bell 
rang and the boy went to the door. He 
found confronting him a man, dressed in a 
Norfolk jacket, with face blackened with 
burnt cork. The man held a gun in his 
hand, and behind him was a woman. Both 
quickly brushed past the boy, and the man 
advanced to the center of the room where 
Mrs. Gubin was, the woman in the mean- 
time remaining in the background. The 
man pointed his gun at Mrs. Gubin, and told 
her to be quiet, and Mr. Gubin, hearing the 
noise, walked into the room. The thief 
turned the muzzle of his revolver on him, 
forced him back against the wall and made 
him hold up his hands. The housekeeper 
was treated in a similar way as she came 
in, and the woman, if woman it was, then 
advanced toward Mrs. Gubin and told her 
that they would not hurt her if she would 
give up her jewels quietly. While the man 
held up the family, his companion removed 
a heavy platinum ring set with large dia- 
monds from Mrs. Gubin’s finger, unclasped 
a four-inch platinum bar pin and a wrist 
watch. Mr. Gubin was not robbed, because 
he had nothing gn but a bath robe. The 
family were then compelled to march up- 
stairs in single file under threat that the 
first one who called for help would be shot. 
Arriving upstairs, the bandit forced them 
all into a clothes closet and locked the door. 
The man then evidently cut the telephone 
wires and ran from the house. It was then 
that Dr. Robinson saw him and fired, but 
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it is not believed that the bandit was in- 
jured in any way. 

The woman could not be described, inas- 
much as the goggles and automobile cos- 
tume practically covered her features. She 
is said to have had a refined voice and 
talked with a slight foreign accent, while 
the man’s accent might indicate that he was 
a Frenchman. The man is said to be about 
five feet nine inches tall, while the woman 
was rather stout. 








John F. P. Lawton Celebrates Sixtieth An- 
niversary of His Connection with 
Gorham Mfg. Co. 


ProvipENcE, R. I., Aug. 9—John F. P. 
Lawton, secretary and assistant treasurer 
of the Gorham Mfg. Co., yesterday 
achieved a distinction that is vouchsafed to 
very few men in this life—that of cele- 
brating the 60th anniversary of his connec- 
tion with that concern. He is at present 
at Attleboro on account of poor health 
which has necessitated his temporary with- 
drawal from active business duties. He was 
the recipient of several large floral 
tributes in recognition of the occasion. 

He was born in Philadelphia 82 years 
ago and came to Pawtucket, R. I., with his 
parents in 1842. His schooling was obtained 
in that city and in 1855 he began work as 
a clerk and bookkeeper in a Pawtucket 
dry goods establishment. 

Three years later he became bookkeeper 
for George H. Whitney, bookseller and 
stationer, and in August, 1859, he entered 
the employ of Gorham & Co. and when 
that concern was incorporated as the 
Gorham Mfg. Co., Jan. 1, 1865, he was 
elected as its secretary and thereafter has 
been elected annually and until the last 
annual had called’ every annual meeting to 
order. On Jan. 24, 1894, Mr. Lawton was 
elected as assistant treasurer and has been 
re-elected annually ever since. March 13, 
1895, he was made a director and is still a 
member of the board. 

When the Silversmiths Co. was in- 
corporated and took over the controlling 
stock of several silverware concerns 
throughout the country Mr. Lawton was 
made the secretary, assistant treasurer and 
a director of the new corporation. 

Mr. Lawton takes a lively interest in the 
welfare work connected with the employes 
of the Gorham Mfg. Co. plant. He is a 
member of the executive committee of the 
National Civic Federation of New York 
and a member of the advisory board of the 
Civic Federation of New England. Be- 
cause of his efforts in behalf of welfare 
work he received a medal from the Milan 
Exposition in 1906. ; 








The police of Ogden, Utah, are searching 
for a well-dressed man who walks with a 
limp, and who speaks with a foreign accent, 
and who is alleged to have stolen a diamond 
pin valued at $85 from the Paul Stecher 
jewelry store on 24th St. According to the 
report received by the police, the man en- 
tered the store and asked to be shown some 
brooches. He was shown several, among 
them one of platinum with four small dia- 
monds. The man decided not to make the 
purchase, and left the store, when it was 
discovered the pin was gone. 
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EXPRESS STRIKE 





Manufacturing Jewelers in Providence and 
the Attleboros Handicapped by Rail- 
road Situation 


Proviwence, R. I., Aug. 9.—The officials 
of the American Express Co. in this city 
were notified yesterday afternoon not to 
accept any express matter at the local 
office until further notice. Notice to: 'this 
effect was immediately given to the lbcal 
manufacturing jewelers informing them oi 
the railroad strike situation agd they 
once began their arrangements to ship thel 
express matter through other charinels, 
The embargo will greatly inconveniénce 
the trade because of the consequent delay in 
the shipment of goods by local concerns, 
the majority of whom are at present far 
behind in filling their orders. In some 
instances the firms are several weeks behind 
their shipping schedules. 

The Providence post office today reported 
that it experienced an unprecedented busi- 
ness yesterday and today in the parcel post 
department, as many of the manufacturing 
jewelers are sending out their packages, 
especially small ones, in this way. Many 
of the manufacturers made arrangements 
to ship their express matter by boat to 
New York and several acknowledged taking 
advantage of overland auto truck service to 
get their goods into New York. 

This applies almost entirely to New York 
deliveries, although several firms-are send- 
ing goods to their New York headquarters 
or agents for reshipment from there- by 
short haul transportation ‘service to Phila 
delphia, Washington, Baltimore and other 
points. Goods for points further west are 
being handled by parcel post. A number of 
Attleboro and North Attleboro concerns are 
also shipping by New York boats from this 
city, sending their goods by automobiles to 
Providence and delivering to the boats 
here. In some instances a representative of 
the firm has accompanied the goods on the 
boats. 

The curtailment of train service from 
this city to New York, Boston, Worcester | 
and other centers has also caused much 
inconvenience for the manufacturers, 
especially the members of the sales forces 
desirous of going out upon the road or re- 
turning to the factory. The extraordinary 
increase in travel has made it extremely 
difficult to secure tickets or staterooms and 
the boats on all these’ lines sailed. last 
night and tonight with capacity lists, while 
the reservations for the next week’s sailings 
are practically all taken up. With no pas- 
senger service by the old Providence Line 
from this city travelers for that line who 
have heretofore gone by electric railroad to 
Fall River and taken boat are unable to 
do so because this train service is prac- 
tically cut off. Pe 








On the frontispiece of the July 30 issue 
of THE JEWELERS’ CIRCULAR, a mistake was 
made in the caption which accompanied 
the illustration, as the interesting gold 
ornaments were not made by Cherokee 
Indians, but were obtained from the graves 
of the antique Chiriqui Indians of the 
United States of Colombia. 





82 THE JEWELERS’ CIRCULAR August 13, 1919, 
F — | 


You’ll Thank Us Later — 


Mr. MANUFACTURER,—if you act on our advice to 
ORDER—NOW 


PRECIOUS and IMITATION STONES 


of the particular kind you propose to feature in your next general output, 
it may save you vexatious delays and advanced prices. Just a “word to 
the wise,” you know. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse 
Providence, R. I1., 63 Washington St. 
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Washington Retail Jewelers Hold Great Convention 





Two Deys Devoted to Seventh Annual Meeting at Seattle and Sessions Prove 
of Great Educational Value to Members—New Officers Elected 
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SgaTTLE, Wash., Aug. 7.—The seventh 
annual convention of the Washington Re- 
tail Jewelers’ Association was held Aug. 
4 and 5 in the Louis XIV Room at the 
Hotel Washington, Seattle. The weather 
was ideal convention weather, with just 
enough coolness to make it comfortable. 
The first session started Monday morning 
at 9.30, as scheduled. The registration 
book showed, in addition to the officers, 43 
members present, which number was in- 
creased at the later sessions. 

President W. G. Mahncke, of Tacoma, 
called the convention to order and all 


owen 


ovation. Mr. Falkenberg then introduced 
Charles F. Manahan, secretary of the II- 
linois Retail Jewelers’ Association, who 
was an unexpected and welcome visitor to 
the convention. . Both of the. visiting gen- 
tlemen made short»remarks, Mr. Wright 
speaking of his journeys during the pre- 
ceding 90 days, during which time he has 
attended 19 conventions from Maine to 


Washington and traveled. approximately 
18,000 miles. 
The reading of the proceedings of 


the past convention was made by Secre- 
tary-Treasurer A. J. Sartori, of Spokane. 
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sively to view our interest as retail jewelers 
from more angles than I ever realized before. ‘The 
honor of the presidency was conferred upon me; 
and in showing my appreciation for this honor 
[I have endeavored to seek for new ideas as well 
as develop those that we all know too well at this 
time. I hope the organization will live and prosper 
long enough for each member thereof to share in 
the honor and responsibility as presidency and 
share in the upbuilding of a State organization 
that will show the greatest progress of efficiency 
and growth in our State. 

What constitutes the betterment of the individual 
member cf the jewelers’ organization? Gentlemen, 
this is a subject that can be discussed indefinitely. 
One of the features that has been thrashed out 
many times and seems to be a thorn in the busi- 
mess, is the continual deviation from set prices, 
but success in all lines depends largely on one 
price to all. It seems to me there is a happy 
place between the extremes by what may be called 
a practical idealist. Certainly jewelers are practical. 
We have been organized for some time in the State 
—seven years. It is our business to be practical, 
to be successful. Our problems lie not in an ideal 
world, but in the world as it is, and not in what 
we want it to be. We are urging all to make 
business practices conform to the jewelry organiza 





MEMBERS AND GUESTS AT THE BANQUET OF THE WASHINGTON JEWELERS, 


joined in singing the National Anthem, 
“America.” Mayor Ole Hanson, of Seat- 
tle, who. was on the program to deliver an 
Address of Welcome, was unable to be 
present, and the convention was welcomed 
in his stead by L. W. Suter,<president of 
the Seattle Retail Jewelers’ Association. 
Mr. Suter tendered the visitors the keys 
of the city and assured them that: every 
effort would be made to see that their visit 
@Was pleasant. 
of the Seattle Retail Jewelers’s Association 
and invited all to make themselves at home 
in’ any of the stores of the members: in 
whose windows white placards were dis- 
plaved. 

President Mahncke returned thanks for 
the invitation and called on Krislean Falk- 
enberg to introduce H. Victor Wright, 
of Los Angeles, the guest of honor. Mr. 
Wright, who had met many of the mem- 
bers in former conventions, received an 


He extended the»best wishes: 


HELD 


These minutes were found in order, and 
President Mahncke then delivered an ad- 
dress which dealt with the vital problems 
of a jeweler’s business. The speech fol- 
lows: 

ADDRESS OF PRESIDENT MAHNCKE 
Fellow Jewelers and Friends: 

This seventh annual conyention of the Wash- 
ington Retail Jewelers Association impresses . me 
more because my year of activity comes in this 
wonderful..meeting, of you earnest men, here to 
absorb. more of this interesting ‘‘something,”’ in 
order to get this meaning which is the,,accom- 
plishment of this association, i. e., co-operation. The 
great success of .this association means that we 
should strive for a 100 per cent. State membership, 
and bring to our assaciation new blood, .new life, 
new ideas on lines of standardization of our 
business that will-merit praise frony every member 
who will have received valuable benefits, through 
his cooperation, is short of its goal in this State 
Association because it does not boast. 

It has beem my pleasure and profit to attend five 


of our annual State conventions, but this is the; 


first time that I have the honor to address you 
from the chair, which prompts me very impres- 


DURING 


THE CONVENTION AT SEATTLE. 


tion and in this way influence those outside of 
our organization. We know we must be earnest 
We know we must be 


and loyal and _ sincere. 
generous and unselfish. Especially in the local 
organization. It. means bringing closer to all, the 


troubles of the jeweler and in. return offers and 
solves the problems which at times.are hard to: un- 
derstand. On the other hand it gives the State 
association strength that will bear upon the national 
association difficulties. When the jewelers’ wish 
is expressed, the wish for justice, it will be heard, 
and in return we will receive that which is coming 
to us. 

The jewelry business is a sacred one, for it has 
to do with the great things of life, the events 
which sentimentally mean much~-to all, as the 
wedding ring, binding.a man or woman’s career, 
and watches that no one can afford to be without 
and which produce the happiness and contentment 
neccessary to life itself. 

There are a great many commercial and business 
You can~scarcely take up a business peri- 

What we jewelers 
salient and best feat- 


codes. 
odical without noting them. 
need to do-is to take. up the 
ures of each and mold them into a brief but com- 
prehensive statement of the rights and duties of 
our business. Our business is not safe until our 
business practices in one city are as ethical as 
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those in another is fundamental. We need a 
common standard of association conduct, which will 
not permit the jewelers of one city to do what 
the jewelers of another city would not do. Far 
wider in its application, it will not permit the 
jeweler of one State to be ethically and morally 
different from those of another State. In other 
words there is a basis of a standard integrity in 
the life of our jewelry business which the public 
itself must understand, and it can be made to if 
we Can agree. 

Good fellowship, gentlemen, is the yeast of our 
early growth and good fellowship must be the 
chief means of our future success. Do not lose 
sight of the fact that we must develop this in 
our weekly meetings at our local organization, that 
we must help the officers of the club in their 
duties. Getting together means so much, as our 
secretary has referred to at different times; it 
saved the jewelers from an overwhelming floor tax, 
in addition to other taxes, when the first War 
Revenue Tax bill was framed in 1917. 

I want to say at this time that we are all deeply 
indebted to Meyer D. Rothschild, the chairman of 
that Jewelers War Revenue Tax Committee, for 
the wonderful work he has done so ably and un- 
selfishly in this capacity, in not alone saving us a 
large amount cf money, but at the same time 
placing us in a position where our patriotism, honor 
and integdity cannot be assailed. It prevented our 
business from being classed as non-essential. The 
work of this committee and the Jewelers Vigilance 
Committee ‘prevented the infliction on the trade of 
the movement to buy no Christmas gifts, which 
would have meant ruin for many jewelers. It 
combated the fairy tale that it was unpatriotic to 
wear platinum jewelry. 

Getting togezher means everything. One of the 
direct benefits of the iewelers, which H. Victor 
Wright will explain to us in detail is the research 
‘movement by the American National Retail 
Tewelers Association, which work is proceeding as 
rapidly as possible, and when done will have ac- 
counting and record keeping settled for all sizes of 
jewelry stores. One that will fit your business as 
well.as any other. Think of the Jewelers Mutual 
Fire Insurance Co., Ltd., which is saving its policy 
‘holders 30 per cent. on their insurance costs, which 
alone will pay much more than membership dues 
to any member. We know that this association, 
composed of merchants identified in the same lines 
as ourselves, and they produce unity of purpose, 
which tends to offset destructive elements. We 
iknow that this association is living its life with 
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no other thought cr purpose but to build bigger 
and better the business in which we are identified. 
Getting together has accomplished some mighty big 
things, of which you have been directly benefited, 
and now do not feel that the association can get 
along without you, for that is wrong, and besides 
you are too level-headed a body of business men not 
to want to assist and do your proportionate share 
in the support of this worthy association. Remem- 





W. G. MAHNCKE, RETIRING PRESIDENT. 


ber that the big success that will accrue will be our 
success; exactly in its same proportion that which 
is of benefit to the association is of advantage to all 
its members; you cannot help but feel it is no 
one man concern. It is a real live institution, 
with real live men in it who are doing their best 
to bring the business in which they are engaged 
up to that high standard where it belongs. 

Again I wish to say that in ‘‘good fellowship,” 
my friends, lies our future success. Get ac- 


GROUP PHOTOGRAPH OF SOME OF THE MEMBERS, SPEAKERS AND GUESTS WHO ATTENDED THE 
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quainted and win good fellowship. Go to 
other man; Cultivate his friendship; show p~ ce 
= ee to him. Draw out his hou, 
and they may help you and 
arise in a wa. —— ° 
It is needless to say I believe that all of us hav 
enjoyed a year of exceptionally good business, ne 
now that world peace is here and we “a 
rapidly approaching normal times, where peace Pw: 
good will will be the slogan instead of the ter - 
of war. _ 


I sincerely trust that the coming year wil prove 
one of prosperity, happiness and satisfactory busi- 
ness condition to you all. 

A. J. Sartori, the secretary-treasurer, then 
made his report as to the financial standing 
of the association. It showed the total 
assets from receipts and cash on ‘hand 
were $1,667.52 and disbursements totaled 
$643.41, leaving a balance of $1,024.11. The 
number of members was 96 and new mem- 
bers coming in brought the roster up to 118 
names. All accounts were found in order 
and after compliments on the solid financial 
standing and splendid growth of the organi- 
zation the report was approved. 


The president made the following com- 
mittee appointments : Auditing, Mr. Talcott, 
Olympia; D. B. Bryan, Pasco, and Halvor 
Holte, South Bend; Resolutions, Horace 
Condy, Sedro Woolley; L. Dornberg, Spo- 
kane, and A. Mierow, Tacoma. Four past 
presidents were placed on the nominating 
committee, namely, K. Falkenberg, Horace 
Condy, Harry L. Dodge and L. W. Suter. 


Horace Condy, who was president of the 
first association in 1913, gave an interesting 
address, relating the growth of the organi- 
zation since its infancy and urged the 
members to use every endeavor to 
strengthen its power by increasing its 
numbers until it counted every legitimate 
jeweler in the association. 

Mr. Mierow, of Tacoma, the Washington 
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to the national convention, gave 
eee capressions of that meeting. Mr. 

Mierow said that the keynote of the con- 
vention was “Patriotism and Win the War” 
and that questions were discussed which 
were for the most part settled at this time. 
However, graver questions for the jeweler 
had arisen in their stead. The scarcity of 
skilled workmen is such that some method 
must be adopted to get young people to 
jearn the trade. In Mr. Mierow’s opinion 
the best was the apprentice method. But 
the jeweler would have to make up his 
mind to help the apprentice and see that he 
got proper remuneration and training, even 
though it was not profitable for a year, or 
even more. 

Jewelers were urged to eschew’ any talk 
to customers of high prices and scarcity of 
goods or difficulty of getting trained labor, 
or high taxes, and clerks should be warned 
not to create any impression of this kind. 
Mr. Mierow told of the splendid work done 
for all the jewelers by” Meyer D. Rothschild 
so familiar to all jewelers. 

Time had here been allotted on the pro- 
gram to Col. Joseph L. Shepherd. But 
Seattle, in common with other places, did 
not have the fortune to have the Colonel 
present on account of his illness. On 
motion of Mr. Hunzicker a telegram was 
sent to the Colonel expressing the regret of 
the members that he could not be with 
them. 

J. Read, head of the sales training depart- 
ment of the firm of Frederick & Nelson, 
was introduced, and in a short time suc- 
ceeded in giving the jewelers a new view- 
point on the importance of having well 
trained salespeople. He stressed the fact 
that a jeweler’s business, more particularly 
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than any other, is built up on the jeweler 
himself. The salient points of Mr. Read’s 
talk were that a jeweler with his merchan- 
dise sells his character, his reputation and 
personality; that people will enquire of 
their friends who is a responsible jeweler 
just as they ask their friends who is a 
reputable physician or dentist; that service 
and store appearance are a prime essential ; 
that assistants must have personality and 
looks and be at all times wide awake to a 
customer’s needs and courteous in their 
actions. 

Mr. Read’s talk closed the morning 
session and a hasty adjournment was taken 
to the dining room in the hotel where the 
assemblage enjoyed a tasty luncheon as the 
guests of the Seattle Retail Jewelers’ Asso- 
ciation. No time was wasted at the table, 
as an invitation had been extended to view 
a ship: launching at the Skinner and Eddy 
shipyards, and the time was short. Auto- 
mobiles were waiting and the party was 
hurried to the yards, where they saw a 
magnificent ship leave the ways: and take to 
the bosom of the ocean. After this im- 
pressive spectacle the party was shown 
through the plant, which is one of the 
largest in the United States employing 
19,000 men. 


Afternoon Session 


The afternoon session convened at 2:00 
P. M., the feature of the meeting being the 
address of H. Victor Wright, of Los An- 
geles. Mr. Wright spoke for almost two 
hours and his words were so replete with 
interest and sound counsel that the atten- 
tion of the assembled members never 
flagged for a moment. Summaries of Mr. 
Wright’s talk have been given, but no re- 
port of the convention would be complete 


OWENTION OF THE WASHINGTON RETAIL JEWELERS’ ASSOCIATION HELD AT SEATTLE, AUG. 4 AND 5. 
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without a resumé of the principal points 
taken up. 


The first point taken up was the im- 
portance of attending association meetings 
and inducing all worthy members of the 
jewelry business to become members. No 
one has an ideal business, and one can 
always get new ideas by mingling with 
fellow members of the trade. A loftier 
conception of the jewelry business is neces- 
sary. Jewelry is as utilitarian as nearly 
every other line of merchandise. It is a 
dispenser of happiness, and many people 
work to obtain beautiful objects. “Service” 
should be the by-word, but the thought of 
service is not inconsistent with profit. 
Business must be profitable. Meeting of 
competitors in local associations is of in- 
estimable benefit to all. Elimination of free 
engraving, the pernicious practice of in- 
discriminately loaning watches, should be 
discontinued. Time guarantees are not of 
value to the jeweler now, but of more value 
to the faker. Supporting the local clubs 
will help to do away with unhealthy com- 
petition and correct marking of merchan- 
dise will prevent goods being sold at a loss 
through ignorance. Jewelers should be sell- 
ing more goods at better profits. Goods 
should be marked up to present prices 
Increased sales should come by reason of 
more efficiency in salesmanship. Retail 
jewelers too frequently buy terms and not 
merchandise. They should keep smaller 
stocks and get a more frequent turnover. 
A good system of inventory is essential. A 
permanent inventory is preferable, but 
where this is impossible inventory should 
be taken twice a year 

The workings of the research bureau of 
the American National Retail Jewelers’ 
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on were described and an account 
k being done in the interest of 
jewelers at the instigation of 
al Association by the Harvard 
This part of the program 
emendous impression on the 
members present and a lively discussion 
was a result of some of the subjects taken 
by Mr. Wright. 
Mr. Wright was thanked by the presi- 
dent on behalf of the association and the 
meeting was adjourned to meet at 6:30 in 
the banquet room of the Washington. 


Associati 
of the wor 
the retail 
the Nation 
University. 
created a tr 


The Banquet 
The banquet given by the Seattle associa- 
tion on this occasion was one that will be 
remembered by all present as one of the 





























A, J. SARTORI, RE-ELECTED SEC.-TREAS. 


most delightful functions ever attended. In 
all 150 enjoyed the hospitality of the 
evening. The room was decorated with 
hanging baskets of flowers and large 
bunches of snowballs and daisies were on 
the small tables around which the diners 
were seated. A_ string trio furnished 
music. 

United States Senator Wesley L. Jones, 
who happened to be in the hotel, was cap- 
tured and brought to the banquet hall so 
all had the opportunity of hearing and see- 
ing the distinguished statesman. Senator 
Jones captured his hearers at once by de- 
claring that he is against the luxury tax 
and would work hard to have it repealed. 

A letter from Col. Shepherd was read 
expressing his deep regret at his enforced 
absence and the convention rose and as a 
compliment to the Colonel sang his version 
of the “Long, Long Trail A-Winding.” 

At the conclusion of the dinner Mr. 
Stewart, secretary of the Retail Trade 
Bureau of the Seattle Chamber of Com- 
merce was appointed toastmaster and called 
on the following members for toasts: Major 
A. Hankins, Seattle; Abert Mayer, Chas. 
F. Manahan, Chicago; H. Victor Wright, 
Louis Burnett, Ben Cohen, A. J. Sartori and 
L. Dornberg. Just before the party dis- 
banded a beautiful watch and chain was 
presented to Mr. Stewart as a token of 
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appreciation of the work he has done on 
behalf of the Seattle association. 


Tuesday Morning Session 
Tuesday morning session was opened by 
an informal discussion with K. Falkenberg 
giving his solution of some knotty prob- 
lems that have arisen in his business 
career. Promptly at 10 a. m. President 
Mahncke called the meeting to order and 
called for the report: of the committee on 
resolutions. 
The resolutions were read and were 
adopted with the exception of a minor 
amendment. They are as follows: 


The Resolutions 


Whereas: Our Government, in order to increase 
the revenue, enacted a tax law with sections 
known as No. 900 to 907 inclusive; and, 

Whereas: Taxation in peace time imposed upon 
a few selected commodities is discriminatory, un- 
just and undemocratic; and, 

Whereas: The President of the United States 
has in his recent message to Congress recom- 
mended that taxes of this nature should be re- 
nealed, we believe that Congress should hasten to 
adopt some system of taxaticn which will entirely 
eliminate this unfair and obnoxious tax; therefore, 
he it 

RESOLVED. That the Washington Retail Jewelers’ 
Association, in annual convention assembled, at 
Seattle, Wash., Aug. 4 and 5, respectively, request 
its representatives in the United States Senate 
and House of Representatives to vote for the re- 
peal of this unfair method of taxation; and, be 
it further 

* * * 

REsoLvED: That copies of these resolutions be 
cent to both our senators and representatives, and 
that each and every member of the association be 
urged to write and protest to his senator and 
congressman against this tax, and that copies of 
this resolution be given to the trade journals for 
publication. 

* * * 

ResotvEp: That a vote of thanks be extended 
to the Jewelers’ Vigilance Committee and the 
Jewelers’ War Revenue Tax Committee, and espe- 
cially to Meyer TD. Rothschild, for the valuable 
services rendered to all branches of our trade. 


* * * 


Resotvep: That we go on record to support 
American industries, especially the watch factories, 
giving their manufactures the preference over all 
foreign products. 

* * * 

REsotvep: That we advocate the establishment 
of a paid field secretary, this officer to work under 
the direction of the American National Retail 
Jewelers’ Association. The secretary to primarily 
promote interest in horology among soldiers and 
civilians—soldiers through re-employment bureaus 
and vocational survevors at the hospitals—civilians 
through work at the high and trade schools, by ad- 
vertising and personal talks and work. The paid 
field secretary to prepare and distribute literature 
of a nature to stimulate and encourage boys and 
men to learn watch and clock repairing. The secre- 
tary to co-operate with the present better horo- 
logical schools. 

* * * 

Resotvep: That we again place ourselves on 
record as endorsing Stephens-Ashurst bill to main- 
tain the price of standard articles, which will help 
materially the honest jewelers in competing with 
price-cutting concerns. 

* * * 

Resotvep: That we desire to record our fullest 
appreciation of the significance of the establish- 
ment of a research bureau as an adjunct of our 
national association. We recognize with pleasure 
its progress as well as its wonderful possibilities, 
and we desire to express our gratitude to our 
national president, George A. Brock, and H. Victor 
Wright, and to those associated with them in the 
conduct of this work fer what has already been 
accomplished, and to pledge the loyal support and 
co-operation of this association in its behalf. 

* * * 

Resotvep: That we discourage the indiscriminate 
practice of loaning watches, without recompense, 
to our patrons while theirs are undergoing repairs. 


* * * 


REsoLvep: That the pernicious, senseless habit 
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of engraving goods free of charge be abolished, 
and a fair uniform price made for same. 
* * * 


REsoLvED’ That we request the members of our 
association cease talking time guarantees on watch 
cases and jewelry we sell, and talk trade marks 
and guarantee of satisfaction—that in this way we 
make plain to our customers the difference in the 
guarantee of satisfaction of the legitimate jeweler 
and the time guarantee of a faker, and in lieu of 
time guarantees the watch case manufacturers be 
requested to stamp.the per cent. of thickness of 
gold on their cases. 

. * * 

RESoLvED: That a vote of thanks be extended to 
our officers and committees for their untiring ef- 
forts in the furthering of the purposes of our or- 
ganization during the past year. 

+ * + 


ReEsotvep: That the Washington Retail Jewelers’ 
Association endorse the Butterick Publishing Co. 
in its excluding mail order advertising from their 





L. W. SUTER, PRESIDENT SEATTLE RETAIL 
JEWELERS’ ASSOCIATION. 


publications, and send them a copy of this resolu- 


tion. 
* * * 


Resotvep: That we must continue our fight for 
a legitimate profit on sterling silver, and for just 


remuneration for repair work done. 
* . * 


REsoLveD: That we more clearly than ever ap- 
preciate the wonderful support given our organ- 
izations and the jewelry craft in general by the 
trade press of our nation. They are our steadfast 
friends, and in return for the benefits derived 
we ask all jewelers to give our trade journals their 
best support. 


REsOLvED: That we extend our sincere thanks 
and appreciation to the wholesalers and jobbers, 
and to the members of the Retail Jewelers’ Asso- 
ciation of Seattle for, the delightful entertainment 
and many courtesies extended us during the period 
of our convention. 

Reports of local associations were next 
called for. L. W. Suter, president of 
the Seattle association, gave the accomplish- 
ments of the association, telling how it 
got wholesalers and manufacturers to 
cease selling at retail. Better feeling and 
good fellowship among jewelers was 
created as well, the elimination of many 
sharp transactions and the elimination of 
the practice of giving a second price. 

Ben Cohn, president of the Spokane asso- 
ciation, said that at present the association 
has 26 members, all working together and 
a splendid state of harmony exists among 
all. Each member of the association gave 
$50 to support the work of the Jewelers’ 
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Vigilance Committee. It also took up the 
oe of having the luxury tax repealed 
with representatives and senators at Wash- 


ington The association gave a retail 
jewelers’ picnic which was a_ great 
success. 


Louis Burnett, president of the Tacoma 
association, said that through the efforts of 
Mr. Suter the association was launched and 
has since been enthusiastically supported by 
all Tacoma jewelers. All have agreed on 
selling prices for sterling silver, All have 
agreed not to give valuations on diamonds 
or jewelry. a ‘ 

The report of the nomination committee 
was called for and the following ticket was 
placed before the convention for considera- 
tion: President, Geo. R. Dodson, Spokane ; 














EX-PRESIDENT KRISTIAN FALKENBERG. 


first vice-president, Frank Victor, Seattle; 
second vice-president, L. Hunzicker, Walla 
Walla; secretary-treasurer, A. J. Sartori, 
Spokane. Directors: Simon Burnett, 
Seattle; Halvor Holte, South Bend; Ira 
Wood, Shelton. 

This ticket, after a short discussion, was 
unanimously elected and the secretary was 
instructed to spread the ballot on the rolls. 

Retiring President Mahncke was chosen 
to represent the State of Washington at the 
national convention. 

As a last official act the sum of $100 was 
voted to Secretary-Treasurer Sartori as an 
appreciation of the splendid manner in 
which he carried out the arduous duties of 
his office. 

A motion to adjourn was then made and 
the seventh annual convention became a 


matter of history. The convention was 
characterized by a spirit of snap, get- 
together and good fellowship that will 


make every one present anxious to attend 
the next. one. The members present were 
taught many and valuable lessons, and 
jewelers of the State of Washington who 
do not take advantage of the opportunity 
given them to attend these sessions miss 
an experience which would make them 
better business men and better friends of 
humanity. 

The following is the text of the telegram 
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sent to Col. Shepherd by the convention: 


Col. John L. Shepherd. East Haddon, Conn.: 
Seventh annual gathering of the Washington 
Retail Jewelers’ Association, assembled at the 
Washington Hotel in the city of Seattle, unani- 
mously express sincere regrets that you were un- 
able to be with ws this year, and cherish the 
nope that we may have the pleasure and privilege 
of your companionship through many succeeding 
years. 
WASHINGTON RETAIL JEWELERS’ ASSOCIATION. 
W. G. Malkncke. 


The convention also sent telegrams to 
Senator Boies Penrose, chairman of the 
Senate Finance Committee, and Senator 
Jones protesting against the continuation 
of the jewelry taxes. They read: 


SeatTtie, Aug. 5, 1919. 
Senator Boies Penrose, 
Chairman. Senate Finance Committee, 
Washington, D. C. 

The Washington Retail Jewelers’ Association, in 
convention assembled at Seattle, Wash., Aug. 4 
and 5, desire to respectfully cail your attention 
to the fact that the form of taxation included 
in Title 9 of the revenue bill is, in our judg- 
ment, discriminatory, un-American and a _ species 
of class legislation greatly to be deplored, and we 
wish therefore to cordially but firmly protest 
against and ask your earnest co-operation in the 
repeal of the entire Title 9 of the 1918 War 
Revenue Bill. 





Honorable Wesley Jones, 
United States Senator, New Washington Hotel, 
Seattle. Wash. 

Washington Retail Jewelers’ Association, assem- 
bled at the Washington Hotel in the city of Seat- 
tle, desire to express to you their kind appreciation 
of your assurance to us that you wouid do all 
in your power to repeal the so-called luxury tax 
in the War Revenue Bill of 1919. We wish at 
this time to pledge you our hearty co-operation and 
support in this behalf. At the same time we wish 
to respectfully call your attention to the fact that 
the form of taxation included in Title 9 of this 
revenue bill is, in our judgment, discriminatory, 
un-American and a species of class _ legislation 
greatly to be deplored, and we wish therefore 
to cordially but firmly protest against and ask 
vour earnest co-operation in the repeal ot the en- 
tire Title 9 of the 1919 war revenue Dill. 

WasuHINGTon RETAIL JEWELERS’ ASSOCIATION. 

W. G. Mahncke. 








New Enterprises. 


L. W. Sterling has started in business at 
Clyde, O. 

W. J. Hoffman has opened a store at 
Jetmore, Kans. 

A jewelry store has been opened by 
P. W. Lyon, at Danforth, Me. 

A new business has been started at 9 
Maiden Lane, New York, by M. Wodiska. 

A new jewelry store has been opened by 
T. Bonthron, at 1215 Polk St. San Fran- 
cisco, Cal. 

Philip R. Magill has started in business 
on his own account at 109 Congress St., 
Bridgeport, Conn. 

Simmons & Keefe, has opened an en- 
graving establishment at 
Providence, R. I. 

A watch and jewelry repairing establish- 
ment has been opened by Marsh & Schmalz, 
at 47 Winter St., Boston, Mass. 

The Franklin Diamond Co. is the name 
of a concern that has opened a jewelry 
establishment at 637 Washington St., Bos- 
ton, Mass. 








One rain drop won’t make a crop and 
one Thrift Stamp won’t make a fortune, 
but both usually bring others of their 
kind with them. 
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ALLEGED THIEF HELD 





Man Charged with Robbing Brooklyn, N. Y., 
Jeweler Now Awaiting the Action of 
the Grand Jury 

A man accused of robbing the jewelry 
store of Adolph Viewig, 137 Reid Ave., 
Brooklyn, N. Y., was arrested recently and 
is now being held by the police under 
$1,500 bail to await the action of the grand 
jury. The man is a Filipino, and describes 
himself as Jose Flelid, living on Pineapple 
St., Brooklyn. 

As reported in these columns last week, 
Mr. Viewig’s store was visited on July 25 
by a stranger, who, it is claimed, stole a 
ring valued at $85. Accord'ng to the police, 
the room of the man under arrest was 
searched and among the effects found was 
a pawn ticket for the stolen ring. 

A man recently entered the store and 
asked to be shown some pins. After se- 
lecting one he asked the jeweler to put it 
aside and he would return later. As he 
was leaving the store, he requested to be 
shown some rings, and after looking at a 
tray of them he left without making a pur- 
chase. After his departure the jeweler no- 
ticed a ring valued at $85 was missing. He 
immediately notified the police of the 94th 
Precinct, but they were unable to make 
On that day the 
same man came into the Viewig store, but 
again left without making a purchase. 

When the man left the store, the jeweler 
followed him, and as he was about to board 
a trolley car he was arrested by Patrolman 
John Dunn. At the police station he gave 
his name as Joseph Flelid, of Pineapple St., 
Brooklyn. He claimed that he was a cook 
on the steamship Arcola. 

He was arraigned the following day, and 
after failing to produce the $1,500 bond, 
Magistrate Dale sent him to jail. 

The Pinkerton Detective Agency and the 
Brooklyn police are now investigating the 
prisoner’s identity, and also making an ef- 
fort to determine whether the pawn tickets 
said to be found in Flelid’s room represent 
jewelry stolen from other jewelers. 





An innkeeper’s liability for the loss of his 
guest’s baggage does not cease at the very 
instant the guest leaves the inn, the latter 
having a reasonable time, dependent upon 
the circumstances of the case, in which to 
remove his goods, during which time the 
extraordinary liability of the innkeeper 
continues. So held by the Supreme Court 
of Colorado in the case of New Albany 
Hotel Co. vs. Dingman. In this case, a 
person who had been for four or five days 
a guest of a hotel asked the bookkeeper, 
when paying her bill, if she could arrange 
to have her baggage transferred to her 
home. Replying in the affirmative, the 
bookkeeper called a porter to arrange for 
the transfer. The porter took the baggage 
from the guest’s room to the baggage room 
and notified an expressman, but before the 
latter arrived the baggage was stolen. The 
court held that the hotel keeper was liable 
for the loss of the baggage and could not 
limit its liability to $50, as provided in an 
act applying to cases where property was 
left for safekeeping by a person who had 
ceased to be a guest or patron. 
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Industrial Art a 


National Asset* 











_———— 

HE importance of industrial art in the 
T commercial development of the United 
States has been recognized by the Bureau 
of Education at Washington through the 
recent publication ot a 32 page pamphlet 
entitled “Industrial Art a National Asset.” 
This contains a series of graphic charts 
and descriptive text by H. M. Kurtzworth, 
director of the Grand Rapids School of Art 
and Industry. 

How much this country is behind Euro- 
pean nations in its industrial art develop- 
ment and how important it is for us imme- 
diately to undertake a nation wide cam- 
paign for industrial art education, is evi- 
dent from the exhibition of French art ap- 
plied to industry which is being held in 
New York city during the month of 
August. It is under the auspices of the 
French Government and the Franco-Amer- 
ican Board of Commerce and Industry. 

The great need for literature on the sub- 
ject of industrial art education was brought 
directly to the attention of Dr. P. P. Clax- 
ton, Commissioner of Education, by a reso- 
tution passed at the annual convention of 
The American Federation of Arts held in 
Detroit in May, 1918. 

The preface to this important publica- 
tion, by Florence N. Levy, general man- 
ager of the Art Alliance of America with 
headquarters at 10 East 47th St, New 
York city, calls attention to the fact that 
these charts were originally prepared to 
aid in securing for Grand Rapids, Michigan, 
an annual appropriation of about $5,000 
for the maintenance of a School of Art 
and Industry. Similar schools might, with 
advantage, be established in every city hav- 
ing 50,000 or more inhabitants. 


The charts are fully described by Mr. 
Kurtzworth. The first symbolizes the 
stages through which an idea passes from 
its inception to the production of the fin- 
ished article and its use by the general 
public, with special emphasis upon the im- 
portance of design in the evolution of the 
idea. Good draftsmanship, as the basis of 
all graphic and constructive arts, not only 
is the means of making a living but is one 
of the best ways of learning to see, think 
about, reproduce, and recreate the things 
that make life enjoyable and efficient. 

The second chart compares the length of 
time that the average hundred boys and 
girls remain in school with the income of 
the average American wage earner. From 
this it appears than 67 per cent leave school 
before completing the eighth grade and 68 
per cent earn less than $15 a week; that 
only 10 per cent attend high school and 
but 3 per cent remain to graduate while 5 
per cent earn $1,250 a year and over. There 
is, therefore, a direct and proportional re- 
lationship between the education a city 
provides and the incomes of its workers. 

The third chart shows that the Nation’s 
most valuable resource is its fund of hu- 
man energy and that upon the highly 
trained talents of her citizens the future 


*Prepared by the Art Alliance of America. 


industrial, commercial, personal, civic, and 
national welfare of the United States de- 
pends. According to occupation, the need 
for understanding the value of the indus- 
trial arts appears to be an integral part of 
the activities of the 35 per cent who are 
producers during 33 per cent of their time 
and of the entire population who are 100 
per cent consumers of commodities 100 
per cent of the time. 

The effect of environment upon charac- 
ter and the industrial arts upon environ- 
ment (chart four) indicates definitely now, 
as it has in previous chapters of the his- 
tory of the race, that the fate of the Nation 
lies in the hands of the workmen and de- 
signers even more than in those of the 
warriors and statesmen. In the choice of 
the furnishings of American homes, two- 
thirds of which must be chosen according 
to the dictates of incomes of less than $15 
a week, the average citizen finds his chief 
opportunity to express his instinct for the 
beautiful. Imagine the effect for good or 
evil of over 102,000,000 ‘‘artists” thus cre- 
ating an environment in over eighteen mil- 
lion dwellings for the increasing twenty- 
two million families. 

The fifth chart is devoted to urging the 
necessity for efficient art courses in grade 
and high schools. It points out that 90 per 
cent of our citizens are entirely dependent 
upon the art education they receive before 
leaving the eighth grade, 7 per cent depend 
upon the taste that they acquire in high 
school and only the remaining 3 per cent 
are likely to continue their studies in col- 
leges. It is evident, therefore, that both 
grade and high school courses in drawing, 
manual training, and any form of the in- 
dustrial arts should deal with the apprecia- 
tion and understanding of the vital things 
of actual life to enable students to see ac- 
curately and to apprehend the wonders of 
nature; to express their ideas adequately, 
accurately, and with some beauty where 
words fail or where construction neces- 
sitates definite mechanical accuracy; to en- 
courage pupils to continue through the 
technical schools of art and industry in 
order that they may become salesmen or 
makers of the useful and beautiful things 
which enhance the full realization of life’s 
possibilities and true enjoyment thereof. 
Special stress is laid upon the need in the 
schools of collections of fine objects for 
study, just as they now have collections of 
books, and for lectures illustrated with ac- 
tual materials. 

The theme of chart six is a quotation 
from an address by President Wilson: “It 
is evident to every thinking man that our 
industries on the farms, in the ship yards, 
in the mines, and in the factories must be 
more prolific and more efficient than ever.” 
The commercial supremacy of the United 
States has largely been reared upon the 
bulk disposal of raw materials. American 
natural resources, while vast, are not un- 
limited. Either we must turn from our 
quantity method and, through industrial 
art training, put the Nation’s commerce on 
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a quality basis, or we shall lose the oppor- 
tunities and advantages which our raw 
materials have heretofore offered. On the 
chart the commodities are arranged with 
the value of a finished product showing the 
per cent that skill has added to the value 
of the raw material. Thus workmen make 
pig iron 21 per cent more valuable than 
the raw iron ore, greater skill adds 500 
per cent when it is made into cash regis- 
ters, and the most skilled designer and 
craftsman may take a few dollars’ worth of 
material and, through his ability, create 
objects worth one hundred times the value 
of the raw material, an increase of 10,000 
per cent. The United States will not be 
able to increase the worth of its products 
toward the highest market values until it 
has more schools to train its people in the 
refinements of design and workmanship. 
Industrial art schools will train the natural 
aptitude of our people into using the Na- 
cion’s raw materials more efficiently and 
by inaugurating, through research, a more 
thorough use of by-products we will be- 
come less dependent in the future upon 
foreign countries for the fine goods that 
we use. ns 

Chart seven is devoted to the State of 
Michigan showing that its natural re- 
sources do not make it as rich as will the 
trained skill which produces the more 
profitable finished products. It is suggested 
that similar charts be made for other 
States, using the latest United States Cen- 
sus, and thus ascertaining whether or not 
industrial art schools would be of benefit. 

We have heretofore looked upon art edu- 
cation as a luxury. We must now see edu- 
cation in industrial arts as a necessity. In 
the few States (Pennsylvania, Rhode Island 
and New Jersey) where industrial art 
schools exist, they are the result of definite, 
direct demand and co-operation of manu- 
facturers, organized workmen, and the edu- 
cational city and State authorities to make 
the best use of the resources of their re- 
gion. It is the duty of every community 
of American citizens to analyze the re- 
sources and industries of their vicinity to 
discover the need for industrial art educa- 
tion and to take the necessary steps to 
provide such training for the good of the 
citizens and the welfare of the Nation. 
This will enable the United States to have 
the world for its market and will bring in- 
creasing prosperity as its reward. 

In connection with the present exhibit in 
New York of French industrial art prod- 
ucts and the recent organization of the 
British Institute of Industrial Art it is of 
interest to note (chart eight) that France 
has 32 schools of industrial art, that there 
are 37 centers affiliated with the Victoria 
and Albert Museum in England in addi- 
tion to the important County Council craft 
schools in London, and that Italy, Den- 
mark, Switzerland and other European 
countries are equally well supplied with in- 
dustrial art schools including Germany 
which, before the war, had 59 schools of 
this type. In contrast with this there are 
but four (4) well equipped industrial art 
schools in the whole of the United States. 

Chart nine indicates that the success of 
courses in art and industry depends upon 
their application to real needs. While many 
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HATEAU-THIERRY attaches more 
sentimental interest for Americans than 
any other single name in the World War. 

The name associated with our new pattern se- 
cures the interest of every one. And the design 
is so uncommonly attractive as to immediately 
further this interest into the desire-to-own. 


The combination of the name and the most pop- 
ular design of the year is furnishing a golden 
opportunity for the jeweler. ~ 


First, ask us to send you a small assortment. 
Let us quickly prove to you, at a small invest- 
ment, that we have one of the best lines 
you ever carried. Then place your order carly. 


Rogers, Lunt & Bowlen Co. 


Silversmiths 


GREENFIELD, MASS. 
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of the art schools of the United States 


ere ar ee 
Ce only revamp their ideals, courses, 


and equipment for fine art work, and could 
possibly undertake the education of the in- 
dustrial designer, the obvious and imme- 
diate need is tor industrial art schools 
which carry the instruction through the 
onstructive process in a practical 
and efficient manner. The _unprofitable 
academic method of teaching art is 
not a success’ because it overlooks the 
fact that designers, artists and artisans 
are essentially workmen no matter how 
fine are their creative faculties. The 
profitable old masters method is based 
upon the apprenticeship procedure of the 
fifteenth century European Renaissance 
which begins under actual working condi- 
tions. The results are that the student 
gains technical knowledge and learns how 
to apply it; he does actual work and gains 
definite skill which will enable him to be- 
come an intelligent consumer, a proficient 
salesman, or an expert skilled workman or 
creative designer. 

Chart ten is a graphic exposition of the 
fact that the Nation’s investment in homes 
and schools will not help to pay big divi- 
dends in factories and stores unless the 
gap is bridged by training 1m taste. In- 
dustrial art is a matter of business. For- 
eign industrial art schools are, almost with- 
out exception, subsidized by the State. 
The United States needs municipal art in- 
stitutions based upon the local industrial 
needs of every community. These inspira- 
tional centers of American good taste 
should include a museum of decorative 
arts with manufactured articles of metal, 
wood, ceramics, textiles, etc.; a museum of 
fine arts to include architecture, sculpture, 
painting; schools of fine art and of indus- 
trial art with studios, workshops and 
salesrooms aiming to apply this inspiration 
directly to local industries; a working h- 
brary; and opportunities for the develop- 
ment of music, poetry and the drama. 

The future progress of our Nation de- 
pends upon the efforts made now to pro- 
vide this training. Anything done in this 
direction must start with the individuals 
who inspire civic organizations to imme- 
diate action, spreading in time to State and 
national movements. The machinery al- 
ready exists for securing Federal financial 
support through the workings of the Smith- 
Hughes bill which permits the Federal 
Board of Vocational Education to dupli- 
cate State appropriations for teachers’ sal- 
aries. 

Since cities are the first to profit by hav- 
ing better trained citizenship capable of 
producing goods which pay higher divi- 
dends through their skill, this is a matter 
which cities must put into operation as 
a business asset for the industrial progress 
of the Nation. The last chart, therefore, 
is devoted to indicating how a city can im- 
prove its goods making them more attract- 
ive through superior design and durability 
and shows the wisdom and need for our 
cities to take definite steps toward the 
establishment of industrial art schools. 
Every city can increase the quantity and 
improve the quality of its goods by joining 
in a national movement for educating the 
people in what they should expect as con- 


entire ¢ 


e about three hundred) could ad-. 
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sumers, how they should create as design- 
ers, build as manufacturers, and suggest as 
salespeople. This is a public affair and 
not a private one. 

This pamphlet on Industrial Art a Na- 
tional Asset may be secured, free, by apply- 
ing to the Bureau of Education at Wash- 
ington, D. C. 








Thrift and the Pawnshop 





ONTRARY to tradition, it is the people 

who have money and not the really 1m- 
poverished who keep the pawnshops alive, 
says a pawnbroker, whose family has been 
in the business for 100 years. 

In an unsigned article appearing in the 
American Magasine the writer says that, 
barring a small group of the artist class 
whose remuneration is not steady, the 
patronage of New York pawnbrokers’ 
shops is entirely made up of persons with 
incomes ranging from the clerk to the mil- 
lionaire class. Those actually under prés- 
sure of poverty or unemployment have for 
years diverted their footsteps to the many 
benevolent agencies. 

“Plunger” is the title given by pawn- 
brokers to the general run of their custom- 
ers. This signifies the man or woman who 
takes a chance, who spends more than he 
earns, or who spends his money before he 
gets it. 

They are in sharp contrast to those thrifty 
persons who regularly put by a part of 
their earnings to tide over an emergency, 
and who never therefore need have re- 
course to a pawnshop. The latter type is 
the kind that is prepared to take hold of 
an opportunity as well as meet an emer- 
gency. They are achieving prosperity while 
the pawnbrokers’ patrons are still flounder- 
ing in the bog of uncertainty and often go- 
ing from bad to worse. 

The habit of risking one’s property for a 
temporary loan is traced back to the Bibli- 
cal days of Exodus, when “men pledged 
their possessions to one another in order to 
bargain for new flocks or to purchase 
baubles for new wives.” 

The writer stresses the fact that many 
people, especially actors, often buy a dia- 
mond as soon as they can amass the cost, 
just to use as a security on which to bor- 
row. War Savings Stamps, always re- 
deemable on 10 days’ notice, these days 
fulfill this function for a great many peo- 
nle who face an emergency. They have the 
invaluable advantase of alwavs being 
worth more than was paid for them, and 
are exceptionally easy to accumulate. 

Yoreigners, according to the writer, sel- 
dom patronize the pawnbroker. They come 
to this countrv for the purpose of bettering 
their conditions. They avoid splurging or 
plunging, and steadily pile up financial 're- 
sources through work and thrift. These 
people are in large attendance at auction 
rooms, where they seek the bargains made 
possible by the careless folks whose pos- 
sessions land in the pawnbrokers’ shops or 
auction places. 

Young men who think they have to spend 
a great deal of monev to keep un their 
reputations as “men about town,” the sort 
that live in hall bedrooms and dine meager- 
ly throughout the week so that the week end 
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may be one grand splurge, and who keep 
dress clothes, links, and studs in pawn reg- 
ularly from Monday to Saturday, and the 
women who put all they earn on their 
backs or on a play at car@s are among the 
types described by the pawnbroker, who, 
instead of using their money as a ladder, 
use it as a toboggan with which to slide 
into the depths, often, of desperation. 

To them peace of mind and prosperity 
and success are strangers. By just a little 
regular saving and investment in a safe, 
profitable security such as afforded by War 
Savings Stamps the breathless uncertainty 
of their hit-or-miss way of living could be 
transformed easily into happy independ- 
ence. 








Commercial Law Points. 





The Supreme Court of Washington held, 
in the case of John Horstmann Co. vs. 
Waterman, that a guaranty to one pur- 
chasing the stock of a corporation that the 
seller of the stock would pay all debts of 
the corporation could not be enforced by 
creditors not parties to the contract. 
1 A. L. R. 856. 

* Ok Ok 

The Supreme Court of California held, 
in the case of Niles vs. Kavanagh, that a 
requirement that one procuring a loan 
upon a chattel mortgage should keep the 
property insured for the benefit of the 
mortgagee did not render the transaction 
usurious, although the lender received full 
legal interest for the loan, where the pre- 
mium did not go to the lender, and was in 
no sense compensation for the use of the 
money. . 
+. & & 

The supreme Court of the United States 
held, in the case of American Mfg. Co. vs. 
City of St. Louis, that a municipal license 
tax upon the conduct in the city of a manu- 
facturing business of a foreign corporation 
was not an unconstitutional regulation of 
interstate commerce merely because the 
amount of the tax was measured by the 
quantity of sales of goods manufactured 
in the local factory, whether sold within 
or without the state, either in domestic 
or interstate commerce, and that the tax 
did not take the business of the corpora- 
tion without due process of law. 

ry 

There seems to be a difference of judicial 
opinion as to whether or not the acceptance 
of a receptacle such as a box, chest, pack- 
age, or envelope charges the depositary as 
a bailee of the contents. However, but 
very few cases have passed directly upon 
the question, and therefore it cannot be said 
that there is any well-settled rule upon the 
point. It is held in Sawyer v. Old Lowell 
Nat. Bank, 230 Mass., 342, 119 N. E. 825, 
that a bank acecpting from a customer a 
box for safe-keeping, without knowledge 
of its contents, is not liable in damages for 
failure to produce and deliver a will con- 
tained in the box, upon decease of the cus- 
tomer. On the other hand, as shown in 
the note accompanying the preceding case 
in 1 A.L.R. 269, several courts have seem- 
ingly regarded one who accepts a receptacle 
for safe-keeping as a bailee of the contents, 
even though he had no knowledge of such 
contents. 
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Success in business requires some- 





thing more than merely good mer- 


chandise. 


The W. W. W. proposition offers 
not only good Rings—as good as 
Rings can be made—but offers a 
marvelous Advertising Service, 
such as appeals to every pro- 


gressive and ambitious Jeweler. 
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WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y. 
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Who Claims to Be a Piano Salesman 


de Instruments for Gems and 
Gives Bogus Checks 
TuouMCARI, N. Mex., Aug. 6—A new 


form of check swindling was worked suc- 
cessfully recently at the jewelry store of 
L. Blitz, S. 2nd St., this place. In the be- 
lief that the swindler may attempt a sim- 
ilar trick on members of the trade, a 
general warning is issued to jewelers to be 
on the alert. 

The man visited the Blitz store some 
time ago and gave his name as “Al. Rosen- 
thal,” and posed as the manager of the 
_ & C. Fischer Piano Co., New York. 
On the day of the incident the man at- 
tempted to sell the jeweler some pianos, 
but after Mr. Blitz told him that he did 
not wish to handle these instruments, he 
left the store. Shortly afterward he re- 
turned and proposed to Mr. Blitz that he 
trade a piano for a diamond. After talk- 
ing over the proposition, the jeweler finally 
consented to place an order with the sup- 
posed piano salesman and the latter in turn 
made out a contract for a piano, costing 
$225. In addition the allegea ptano man 
also made out a check for $393.75, drawn 
on a New York bank, which was the re- 
mainder of payment on the diamond. Mr. 
Blitz also endorsed a check for $25, which 
the man stated he wanted to use for hotel 
bills. 

Before leaving, the supposed piano man 
offered to send the jeweler a dozen rolls 
for a piano player and also placed an order 
for ‘several other rolls from a firm in Chi- 
cago. The rolls were received later from 
Chicago, with a letter stating that they 
had been ordered by a Mr. Rosenthal. 
An investigation by the jeweler resulted 
in his discovering that his caller was an 
imposter and was not a representative of 
the Fischer piano concern. The man 
seemed to be well posted on the piano busi- 
ness and worked strictly on the supposition 
that he was handling the Fischer line. His 
knowledge of prices of other makes seemed 
to allay all fears Mr. Blitz may have had, 
and for this reason his game was a success. 
He is described as a Hebrew, about 60 
years old and weighing between 170 and 
180 pounds. He has a bald head and at the 
time wore a gray suit and panama hat. 
On one of his fingers he wore a 32nd De- 
gree Masonic ring, set with a small dia- 
mond. 





At the office of the J. & C. Fischer 
Piano Co., of New York, a reporter of 
THe Jeweters’ Crrcutar was told that this 
man is an imposter and has never been 
connected in any way with this house. The 
concern has received telegrams recently 
not only from Mr. Blitz. but from two piano 
concerns in Texas, where he worked his 
game, successfully. The Fischer house has 
telegraphed all parties that every effort 
should be made to cause this man’s arrest 
and to prosecute him to the fullest extent. 








Mr. Charles I. Goodhue has just re- 
turned from Government service in 
- France, and has started in business in 

the Crouch Building, Framingham, Mass. 
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Items from Here and There. 





A. Medeward will open a jewelry store 
at Waterloo, Wis. 

A. E. Munson will open a jewelry busi- 
ness at Cozad, Neb. 

C. B. Barthoff has opened a jewelry 
store at East Troy, Wis. 

William S. Prey, Canby, Minn., 
bought the Williams jewelry store. 

Pettit Bros., Pottsville, Iowa. have sold 
out their jewelry business to J. P. Avery. 

O. M. Atwood, Concordia, Kans., has 
disposed of his business to E. R. Ingersoll. 

The climax of 20th century civilization— 
The Thrift Campaign. Buy Thrift and 
War Savings Stamps. 

Fred C. Bradt, of Lowville, N. Y., has 
soid his jewelry store to Porty Leydan and 
engaged in farming with his father. 

The jewelry firm of Louis Shriebman & 
Son, of 308 E. Water St., Elmira, N. Y., 
has purchased the building located at that 
address. 

In the examination hall at Canton, 
China, where under the old regime stu- 
dents sat for their military tests, is a 
water clock which has automatically re- 
corded the time for 3,000 years. 

The 40th anniversary of his advent in 
the jewelry business was celebrated re- 
cently by Millard F. Davis, a jeweler at 
Wilmington, Del. Mr. Davis established 
his store at 9 E. 2nd St., on July 26, 1879, 
and his present position gives evidence of 
his success in business. 

Some time during the night recently 
burglars broke into the jewelry store of 
S. L. Fisher, of 205 Penn Ave., Scranton, 
Pa., by cutting through a rear window. 
A number of articles, valued in all av 
about $60 were taken. It is believed that 
the thieves were frightened away before 
they could take any nore loot. The police 
are investigating the case. 

By reason of the necessity of conserving 
the gold in Canada, for economic rea- 
sons, the Finance Department recently cut 
off the supply to jewelers. Many repre- 
sentations have been made to the effect 
that the order works as a hardship, and the 
Finance Minister, therefore, has ordered the 
necessary supplies to the trade, at least as 
a temporary measure. 

“Square-Deal” Rossi Bros., jewelers and 
stone setters, are now comfortably located 
in their new quarters at 41 N. 6th dt, 
Portland, Ore. This firm was tormerly 
located at 32 N. 6th St., but recently moved 
to their new store and after making a 
number of improvements are ready to do 
business. The alterations made to the new 
store of Rossi Bros., makes it one of the 
handsomest establishments in their local- 
ity. { 
Burglars obtained over $1,000 worth of 
jewelry when they looted the store of the 
Schaeffer Jewelry & Music Co., Fort Madi- 
son, Ia, recently. The display windows 
and show cases contained the jewelry 
taken and the best quality was selected by 
the thieves with good judgment of values. 
They took diamond La Vallieres, watches, 
imported purses and a tray of gold wed- 
ding rings. No attack was made on the 
safe, but the cash drawer was rifled and a 
few pennies taken. 
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E. G. Kemmerer has opened the Gift Shop 
at 37 Public Square, Wilkes-Barre, Pa. 
Mr. Kemmerer is well known in that city, 
as for many years he conducted a jewelry 
establishment in the same location. For 
the last five years he engaged in other 
pursuits, but the lure of Wilkes-Barre, the 
future of that rapidly growing community, 
and the demand of its citizens for jewelry 
has prompted him to return. As a result 
a 10-year lease has been closed for the 
building, and the Gift Shop comes as a 
permanent addition to the city’s retail 
stores. 


J. V. Wallace, a jeweler on Pine St, 
Muskegon, Mich., has reported to the 
police that his store was robbed recently of 
jewelry and diamonds valued at $1,000. 
The robbery is puzzling to the officers, as 
it took place during the day time, and no 
way can be found in which the thief en- 
tered the store. Mr. Wallace learned of 
the robbery shortly after the noon hour. 
Both the front and rear doors were locked 
by Mr. Wallace when he went to lunch, 
and were still locked upon his return. He 
believes that entrance was gained ‘by un- 
locking the front door. 

The store of I. Birken, 522 McKean 
Ave, Charleoi, Pa., was entered by thieves 
one night a short time ago and a consider- 
able quantity of merchandise taken. The 
robbers gained entrance to the store 
through a rear door. The proprietor dis- 
covered the robbery about 7 o’clock in the 
morning. A woman’s platinum watch, one 
gold watch, six La Vallieres and other ar- 
ticles were taken. The thieves also took 
six sets of silver knives and forks and 
spoons. A family living over the store are 
reported to have heard a noise about 2 
o’clock in the morning, but did not asso- 
ciate it with anything out of the ordinary. 

Because the employing jewelers from the 
Pacific Coast refused to grant a “closed 
shop” ultimatum issued recently by the 
Watchmakers’ Union, several members of 
the Union from Portland, Ore., are out 
on strike. The watchmakers demanded a 
minimum scale of $36 a week. They also 
demanded that all watchmakers employed 
by Portland concerns be procured through 
the Union. Nearly all employers say they 
are now paying in excess of the proposed 
Union scale. If the watchmakers refuse to 
return to work, the employers say they will 
form a co-operative association to handle all 
watchmaking and repairing which will 
make them independent of the Watchmak- 
ers’ Union for good and all. 


The plan of a burglar to make his es- 
cape from the cell at the Central Fire and 
Police Station at Allentown, Pa. was 
nipped in the bud one evening a short time 
ago when Police Captain Boyle caught him 
at work. The burglar had tied a handker- 
chief securely around the lock of the cell 
door, and was working on the lock when 
the captain observed him. The purpose of 
the handkerchief was to deaden the noise. 
Wagner was brought to Allentown from 
Philadelphia. He was arrested in the lat- 
ter city on a charge of burglarizing the 
Faust & Landes jewelry store. He was 
caught as he was trying to pawn some of 
the watches. All but one of the watches 
have been recovered. 





96 THE JEWELERS’ CIRCULAR August 13, 1919, 











THE SATURDAY EVENING POST Fi ay ry 








oe -eee einceRseeeIRRASRNR INTE aT a 


THE OLD WAY 


| i Bie; Batis 
di. 


cn bc. SAGA ba 


WOE gy NOOR. 


| 
ie 


THE GRUEN IDEA 
THAT MADE AN ACCURATE 
THIN WATCH POSSIBLE 


4 IFTEEN years ago men were saying, ““Watches*cannot b 


made thinner, more beautiful, without sacrificing accuracy 








and dura .” The whee tin lustration above shows how 
Gruen did it. 
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A very simple idea—you ader why no one thought of i 
before. Just a rearrangement he wheels that save | 
movement space without cutting down the size or strengt! 
parts. So the Gruen Verithi: merica’s first accurate 
watch—was made possible. 
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Cased in the specially designed, hand-wrought cases of th 
Gruen Guild, this watch quickly set a new standard for Pre 
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When you compare it with other watches, open the back 
the case and note that even the inside dust protection cap is not 
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Another of the thirteen color advertisements of the Gruen $100,000 Saturday Evening Post Cam- 
paign appearing every four weeks. This ad out August 21st 


GRUEN WATCHMAKERS GUILD 
Time Hill CINCINNATI, U. S. A. | 









































- August 13, 1919. 





TRADE CONDITIONS. 


The continued flourishing conditions in the 
jewelry industry in this city are reflected in the 
. ercial reports, in the repeated calls in the 
epee newspaper for help in all lines, and in the 
er ed wage schedules with the shorter working 
hours that now prevail. Orders continue to pile up 
and many concerns are running far behind on their 
deliveries. In connection with the help shortage 
a most pernicious practice has been developing that 
is playing havoc among. the manufacturers and 
causing a growing condition of unrest among the 
operatives. This is the “bidding” that is being 
done by some manufacturers. Eager to secure 
help to get out their work a number of manufac- 
tories mostly new and inexperienced concerns, are 
offering men and women larger wages than they are 
getting at present jobs and the practice has already 
raised much trouble. Present collections through- 
out the country are among the best in all sections 
of the jewelry trade that have ever been experi- 
enced and reports indicate that the jewelers all 
over the country are locking ahead to a big Fall 
and Winter business. The main problem of the 
manufacturer is still how and where to get sut- 
ficient skilled workmen to turn out the orders 
wanted by wholesalers, jobbers and _ retailers. 
Shortage of material is also hindering the trade, 
although shipments were being made in decidedly 
larger quantities than for some time past, up to 
the time that the express ard freight embargo was 
put into effect here on Friday because of the 
railroad strike. 





Hoffman S. Dorchester is spending a few 
weeks at Lebanon, N. H. 

M. H. Cohen is engaged in watch re- 
pairing at 1863 Westminster St. 

Simmons & Keefe is the style of a new 
firm of engravers that has commenced busi- 
ness at 136 Pine St. 

A. Micallet & Co., manufacturing jewel- 
ers, are located at 136 Pine St., making a 
general line of goods. 

Another mass meeting is announced for 
next Thursday evening of local jewelry 
workers at 98 Weybosset St. 

Manuel F. Williams left on Friday for a 
two weeks’ pleasure trip to the Thousand 
Islands with a party of New York friends. 

Frederick C. Miller and James J. Poland 
have formed a partnership for the manu- 
facture of a line of gold jewelry at 292 Eddy 
St. 

The Model Enameling & Japanning Co. 
has removed from 19 Calender St. and is 
now located in larger quarters at 77 Page 
St. 

Ernest Fairbrother, manager of the 
Canadian Seamless Wire Co., Toronto, 
Canada, was a visitor in this city the past 
week, 

Joseph C. Miller, Inc. who recently 
started in business at 38 Charles St., is 
calling for women employes for all kinds of 
work. 

George F. Berkander has placed his motor 
boat, the Beatrice, in commission and is 
spending all his leisure time cruising about 
Narragansett Bay.’ ; 

Mr. and Mrs. John C. L. Shabeck an 
family, who have been at Green Inn at 
Narragansett Pier. all the season, have re- 
turned to their home in Edgewood. 

Horace L. Manchester and Fred D. Carr 
were members of the committee in charge 
of the “Army and Navy” night at the Bar- 
rington Yacht Club last Thursday evening. 

Louis Lyons, of the Lyons Mfg. Co., and 
his family entertained at a small dinner 
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party at the Casino, Narragansett Pier, 
last Friday evening previous to the “Snow 
Ball.” 

The firm style of Herman H. Cohn & Co. 
has been changed to Cohn Bros. and the 
business removed from 19 Calender St. on 
the top floor of the Teste building, 88 
Dorrance St. . 

Charles F. Irons and Charles C. 
Darling were re-elected directors of the 
High’ Street Bank for one year at the 
annual meeting of the stockholders on 
Monday last. 

The Clark & Coombs Co., George C. 
Harrison and Julius A. Saacke were elect- 
ed members of the Providence Chamber of 
Commerce at the meeting of the executive 
committee on Friday. 

A handbag with contents valued at $30 
belonging to Albert S. Vennerbeck, of the 
Vennerbeck & Clase Co., was stolen from 
an automobile a few days ago, but was 
recovered Wednesday and the thief fined. 

Frederick M. Ellis, New York represen- 
tative for William Loeb & Co. of this city, 
spent several days here last week while on 
his way to Provincetown, on Cape Cod, 
where he will spend his vacation with his 
family. 

Harry A. Nichols, aged 47 years, of 146 
Colfax St., fell unconscious to the floor 
in the shop of the E. M. Dart Mfg. Co., 
corner of Eddy St. and Thurber Ave., while 
at work there Tuesday, dying immediately 
from natural causes. 

Among those who attended the mid- 
Summer outing of the Rhode Island 
Wheelmen at the Hummocks in Hamilton 
last Saturday were Herbert D. Hough, B. 
F. Blackinton, Jr., Herbert S. Tanner, Fred 
A. Marcy and Ira G. Whittier. 


The fingers of both hands of John Sousa 
were crushed when caught in a power press 
at which he was working in the jewelry 
findings shop of D. M. Watkins Co. on 
Thursday. He was taken to the Rhode 
Island Hospital for treatment. 


George T. Cullen was in this city the 
past week purchasing machinery for the 
new firm of metal and enameled advertising 
novelties, automobile plates, etc.. under the 
name of the General Metal Crafts Co. with 
offices at 1457 Broadway, New York city. 

Karpeles Co., 56 Pine St., announced the 
past week the opening of its new office, 55 
Eddy St., fourth floor, for its stone de- 
partment which will be in charge of 
Charles Broome as general manager, with 
William J. Pyne as sales manager. 

H. L. Manchester, who since Feb. 1, 1918 
has been Quartermaster General and U. S. 
Property and Disbursing officer for the 
State of Rhode Island, has announced that 
he will discontinue his wholesale jewelry 
business at 86 Weybosset St. This busi- 
hess was started 25 years ago by Mr. Man- 
chester. 

Alderman E. Merle Bixby, who is super- 
intendent of the silverware department at 
the Shepard Co., at the meeting of the 
Board of Aldermen on Thursday intro- 
duced a resolution that the city solicitor 
apply to the General Assembly to restrict 
the sale of firearms and ball cartridges 
throughout the State. 


James F. Barry, formerly of the manu- 
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facturing jewelry firm of Esser & Barry in 
the Manufacturers’ building, this city, has 
been appointed as supevisor of the United 
States census in 1920 for Rhode Island, 
carrying a compensation of $7,500. The 
work will be done by more than 300 
enumerators to be named by him in a short 
time. 


A suit for $25,000 was filed Tuesday in 
the Superior Court by George S. Kelley, 
of Cranston, against Joseph Goldsmith, 
doing business in this city as Goldsmith & 
Harzberg. The plaintiff alleges that the 
defendant caused to be published in a trade 
paper an advertisement that greatly injured 
his business of manufacturing and selling 
hair bow holders. 

Manuel F. Williams et wx have sold four 
lots of land with buildings on Providence 
St. to Morris Feinselber, on which the 
latter has given four mortgages, four of 
$2,000 each to Clara F. Williams, wife of 
Manuel Williams, and four or $4,500 each 
to the Union Trust Co. The first mortgage 
of $4,500 is in favor of the bank and the 
remaining seven are alternatives. 

At the “Snow Ball” at Narragansett Pier 
arranged and conducted by Talbot Hanan 
last Friday evening, Mrs. R. Livingston 
Beeckman and Mrs. H. Anthony Dyer were 
among the _patronesses. Col. Joseph 
Samuels, president of the Outlet Co. of this 
city, reserved a table for a dinner for 20 in 
honor of his daughter, Miss Bertha 
Samuels, and among other reservations 
were Meyer Harzberg, Governor Beeck- 
man and Leon Samuels. 


Among the jewelry buyers who were re- 
ported in this city during the past week 
were the following: Arthur H. Bendheim 
and Norman Auerhahn, of A. H. Bendheim 
& Co., New York city; Charles E. Irwin, 
of Havana, Cuba; Jacob Schorsch, of 
Emerich & Schorsch, New York city; F. 
Kehrhahn, of F. Kehrhahn & Co., San 
Juan, Porto Rico; L. B. Walters, of Gimbel 
Bros., New York city, and Mr. Mayer, of 
Shuttles Bros. & Lewis, Dallas, Tex. 

A new two-story brick building, covering 
about 12,000 square feet of ground, is to be 
erected at the corner of Pine and Foster 
Sts. for the D. M. Watkins Co., manufac- 
turer of jewelers’ findings, now located at 
Pine and Eddy Sts. The work of clear- 
ing the site has been commenced and it is 
be pushed as rapidly as possible by the 
wrecking company which is tearing down 
and removing three dwelling houses at the 
southwest corner of Pine and Foster Sts., 
all of which front on Pine St. Plans for 
the new building are now being completed 
and call for a two-story brick building 
with a basement, relieved by stone trim- 
mings. It will be of mill construction with 
many special interior features to accom- 
modate the peculiar work of the Watkins 
Co. It will be 125 feet frontage on 
Pine St. and 100 feet on Foster St., and 
it is expected that it will be ready for 
occupancy early in the Spring. The build- 
ing is to be equipped with every possible 
modern convenience of electricity, etc., and 
will be entirely occupied by the Watkins 
Co. whose increasing business demands 
necessitate the expansion which the new 
building will afford. 
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GORHAM 


Cuts the Gordian Knot 


Perhaps the greatest problem facing Retail Jewelers today is that of prices. 








By 





Gorham Prices, like Gorham Silverware, maintain a general standard 
undisputed and unparalleled. 


Character of workmanship, beauty of design and variety of distinc- 
tive patterns all contribute to make the Gorham productions proverbial. 
Add to this a scale of prices ranged to meet the individual preference 
and the Gordian Knot of the Jewelers’ difficulties is cut at a stroke. 


Realize both profit and prestige—Sell 


Gorham Silverware bearing this TRADE MaRK 


trade-mark is offered for sale ALO 


through jewelers exclusively STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
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the business of 
the jeweler 
grows, as the demand 
of his customers in- 
creases for fine articles, and particularly for 
gem set jewelry, the jeweler should realize 
more and more the necessity of his knowing 
everything possible about styles, gowns and 
materials. In other words, he must realize 
that to obtain and develop not only the fine 
but the medium trade, he must be in a 
position to inspire confidence, both as an 
expert upon the jewelry itself, but upon the 
gown on which it will be ultimately worn. 
It is true that jewelers can sell jewelry 
without knowing anything about gowns, but 
the man who does not know about styles, 
gowns and materials, can never hope to sell 
as much as the man who does. The little 
suggestions that the jeweler may give to 
the customer as to the most appropriate 
article for an evening or ball gown, the 
hints he may give as to what is proper, 
first of all to the wearer herself, and second 
to the kind, style and color of dress on 
which the jewelry will appear, are not only 
thoroughly appreciated by the customers as 
an act of service, but help to establish the 
jeweler in her mind as a man who knows, 
and whose advice should be taken. In this 
way it differentiates him from the pure pur- 
veyor of merchandise who knows the sell- 
ing price of the article and its qualities, and 
nothing more. 

The jeweler should never lose an oppor- 
tunity to impress upon the customer the 
fact that no costume, whether it be for 
the street, for sports use, for restaurant or 
ballroom, is complete until the proper 
jewelry is upon it, and he should emphasize 
the fact that the selection of the proper 
jewelry is going to make or mar the effect 
of the costume; that the maximum effect 
cannot be obtained without jewels that will 
harmonize in color, in form and even in 
substance to the gown itself, as well as 
to the physical characteristics of the wearer. 
There is no doubt that jewelry is the optical 
center of the picture that the wearer pre- 
sents. It is the first thing to attract the 
eye, and therefore its selection should not 
be made haphazard, but under the guidance 
of an expert. It is up to the jeweler to 
pose as that expert and to so fit himself for 
the position by his study of styles and 
fashions and appropriateness of stones and 
materials that he will inspire the confidence 
of those who come to him to buy the fine 
gems. 

It is for this reason that THE JEWELERS’ 
CircuLaR for several years past has pub- 
lished special articles upon the styles and 
gowns and costumes that were apt to be 
introduced, with suggestions as to the most 
appropriate jewelry that will be worn with 
them. At first our efforts met with little 
response, except from the most progressive 
and intelligent jewelers of the country, but 
we are glad to say that as time goes on 
jewelers generally are beginning to appre- 
ciate this information more and more, and 
what is better, to use it in their business for 
building up trade with a clientele intelli- 
gent enough to appreciate the value of the 
information which the jeweler can give him. 

The principles of jewelry wearing have 
not been known to the public, and are not 
known today except to a few of the great 


Study the Relation A® 
of Jewelry to 
Dress 
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mass of jewelry buyers. The newspapers 
and magazines of the country have educated 
the buying public to an intelligent apprecia- 
tion of harmony in the furnishing of the 
home, with the result that we have had a 
marked advancement in artistic taste of the 
buying public in everything that relates to 
the home, from rugs to furniture and from 
wall paper to dishes and ornamental bric-a? 
brac. But one of the most important parts 
of the education of our refined classes— 
that relating to the harmony of jewelry and 
dress, has been absolutely neglected by the 
public except through the series of articles 
that THe JEWELERS’ CrrcuLtar had_pub- 
lished in the various newspapers of the 
country during its great publicity campaign 
a couple of years ago, and the articles which 
are being republished in this journal from 
time to time. 

The jeweler, therefore, has an opportu- 
nity to impress this knowledge upon his 
fastidious customers—such an opportunity 
as is given to merchants in few other lines, 
and he might incidentally remember that 
the principles involved apply not only to 
fine jewelry, but to every article which he 
sells. By talking appropriate jewelry to 
his customers, he. will be sowing the seed 
for a desire for more jewelry, because the 
more the customer thinks about the situa- 
tion, the more he or she will realize that 
jewelry fit for one occasion is not -so ap- 
propriate for another, and the desire to in- 
crease his or her possessions will be sure 
to follow. 

In showing the customer appropriate 
jewelry the jeweler gives an added value to 
the piece sold that the purchaser could not 
get in any other way, and this applies: in 
equal proportion to the inexpensive piece 
of plated ware or gold as it does to the 
finest product of gem set jewelry that the 
platinumsmith has to offer. 

The jeweler has had a hold on the fine 
watch trade of the country because he. is 
known as a specialist on horological lines. 
He can obtain an even greater hold on his 
customers in the jewelry trade by being a 
specialist on the appropriateness as well as 
on the metal and gems, of the jewelry that 
he carries in stock. 





T is not usual for 

the jewelers of the 
country to be annoyed 
with swindlers, sneak 
thieves or bogus check operators in sum- 
mer time, owing to the fact that this, or- 
dinarily, is a season when the jeweler and 
his clerks have the time to be careful) in 
waiting on customers, and the time to take 
ordinary precautions. The crook, knowing 
this, as a rule make his principal opera- 
tions in the jewelry line in November and 
December when the jewelers’ Christmas 
rush is at its height. However, the changed 
conditions of the present year have changed 
the operations of the crooks as well. In- 
stead of being idle, the jeweler is busy in 
nearly all sections of the country; his clerks 
are occupied, and the clever crook there- 
fore feels that he has almost the same 
charice now for working his tricks success- 
fully as he has had in the past in the rush 
season. 

This is probably the reason that we have 
received more reports of the work of sneak 


Increased Business 
Starts Activity 
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Flying the Atlantic.is a 
Remarkable Achievement 


Determination and scientific genius 
made it possible. Our salesmen are 
about to leave for their respective 
territory with a stock of goods 
created by these winning qualities. 
Drop us a line to have them call, 
your success will be made easier 
by having an up-to-date line at 
your disposal. 
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thieves, pennyweighters, switchers, check 
swindlers and even hold-up men operatin 
during the months of June, July and te in 
than ever before. For this reason it would 
be wise for the jeweler to caution his 
clerks to be exceptionally careful in dealing 
with strangers of any kind, particularly the 
unknown man or woman who offers checks 
because the check operator seems to > 
more active at the present time in every 
line of trade. It is well to stress the point 
particularly with a new employe, that cau. 
tion need not in any way interfere with 
sales to honest people, because the honest 
men and women when unknown are always 
willing to have their identity establisheq 
and the authenticity of a check verified, and 
none will object to having goods held by 
the seller while this is being done. 

As we have repeatedly stated, the most 
important point to drill into the sales force 
is the fact that the cleverest crooks with 
whom they may have to deal are the peo- 
ple who in their actions, their dress, their 
evidence of wealth as well as their appar- 
ent education and refinement are apt to 
cause the least suspicion.: In fact it is the 
stock-in-trade of the clever criminal to 
disarm suspicion not only in the way he 
dresses, but in the way he talks and acts. 
The man or woman who will produce the 
greatest loss to the jeweler is apt to have 
all the indicia of wealth, refinement and 
prosperity. The crook who has not is not 
dangerous. The man who by his crude 
speech or peculiar actions arouses the sus- 
picion of the salesman will find the latter 
on his guard in every move, and we have 
little to hear from his operations. It is 
only when suspicion of this clerk is com- 
pletely disarmed that he is apt to take a 
chance, and this is what the professional 
thief knows and acts upon. 

The only safe course in dealing with 
strangers is to hold on to your merchandise 
until you have either your money or have 
positively identified the customer and veri- 
fied his or her financial responsibility. 








A. N. Bauman, Durant, Okla., Adjudicated a 
Bankrupt 


Durant, Okla., Aug. 9.—Albid Nye Bau- 
man, who has run a jewelry and pawn- 
broking business in this town for some 
time, is in financial difficulties and has been 
adjudicated a bankrupt. The first meeting 
of his creditors has been called for today 
at the offices of Hays & McIntosh, local 
attorneys. 

Mr. Bauman, in addition to carrying 
jewelry, had a stock of second-hand cloth- 
ing and other articles generally included 
in a pawn-broker’s establishment. He has 
been a resident of Durant since 1910, and 
started his present business the following 
year. 

His bankruptcy was precipitated by the 
fact that some of the claims of the cred- 
itors who had been pressing him, had been 
reduced to judgment. 








J. M. Allen, formerly of Brett & Allen, 
has purchased the business of George Todd. 
The firm name will be J. M. Allen & Co. 
and the business will be conducted at 
Beverly, Mass. 








ry 

Albert M. Dueber, head of the Dueber 
Watchcase Mfg. Co., and the Hampden 
Watch Co., Canton, O., paid a short visit 
to New York last week and returned Thurs- 
day evening. 

Captain Eugene Valle, who has been 
serving with the A. E. F. since the United 
States entered the war, has again opened 
an office at 170 Broadway, where he will 
re-engage in business. 

Henry E. Hart, for many years with Al- 
bert Lorsch & Co. as western representa- 
tive, with offices in Chicago, has severed 
his connection with that firm and has en- 
tered into partnership with Ely W. Har- 
wood, formerly with Arnstein Bros. Co., 
under the firm name of Harwood & Hart, 
with offices at 87 Nassau St., New York. 

Lazare Kaplan, president of the National 
Watch Co., 45-49 John St, and Samuel 
Kaplan, treasurer of the same concern, 
have the sympathy of their many friends 
in the trade in their bereavement due to 
the death of their mother, Mrs. D. V. Kap- 
lan, who passed away last week. As a 
result, the company’s offices were closed 
Aug. 5 and 6, and Messrs. L. and S. Kap- 
lan were away from business for the entire 
week, 

Alpheus L. Brown, the treasurer of the 
Jewelers’ Vigilance Committee, reports that 
a very handsome contribution to the Com- 
mittee’s funds has been received from the 
jewelers of California. The subscriptions 
come both from the wholesalers and re- 
tailers, and were presented through The 
Gold and Silversmith’s Association of that 
State. Treasurer Brown also reports a 
substantial check from the Massachusetts 
and Rhode Island Retail Jewelers’ Asso- 
ciation, with the promise of another con- 
tribution in the future. 


G. B. Goldfarb, president of the Para- 
mount Jewelry Co., wholesale jeweler, 
Main and Hudson Sts., Oklahoma City, 
Okla., was in this city last week on a buy- 
ing trip. Mr. Goldfarb remained here un- 
ti) last Sunday, after which time he went 
to Providence, where he plans stopping for 
a week or 10 days. While here he made 
his headquarters at the Hotel Knicker- 
bocker. Mr. Goldfarb maintains one of the 
biggest wholesale jewelry establishments in 
the State and reports business in his lo- 
cality exceptionally good. 

The Mayor of Maiden tane has gone 
away, and his cabinet is running the affairs 
of the jewelry disttict in his absence. The 
Mayor, as all know, is Harry C. Larter, 
of Larter & Sons, who is also grand mar- 
shal, great grand marshal and general 
Poo-Bah of all the movements in the New 
York jewelry trade. Mr. Larter has taken 
his family to the wilds of Maine where 
he intends roughing it for a month. He 
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intends to forget the work of the jewelry 
trade and the Vigilance Committee: until 
the next meeting of the latter organization 
in September. 

A recent out-of-town visitor to this city 
and to the office of THE JEWELERS’ Circu- 
LAk was B. A. Russotto, New Bedford, 
Mass. Mr. Russotto was in town purchas- 
ing jewelry for his new establishment, 
which he will open very shortly at 140 
Union St., that city, under the name of the 
Star Loan Co. He announces that he has 
withdrawn from the Bristol Loan Co., 121 
Union St., and has also sold his store at 
1135 Acushnet Ave. New Bedford, Mass. 
In addition to conducting the Star Loan 
Co., Mr. Russotto also states that he will 
still continue his business at 71 Union St., 





der setting aside the dismissal on default 
of a suit he brought against Abraham 
Suderov, diamond merchant, to recover 
$6,925 for breach of contract of employ- 
ment as salesman. Through his attorney, 
Morris Cukor, he said that when the cap 
was ordered to trial last June he was ré- 
covering from rheumatism and was ill in 
bed and that while a physician appointed 
by the court examined him and reported 
that he was able to attend the trial, his 
family physician could have testified to the 
contrary, but was unable to go to court. 
For this reason he asks that he have a 
chance to try his case on the merits, and 
believes he will recover either a full ver- 
dict or a substantial sum. 

City Court Justice Allen has dismissed 








STILL GAINING 


During the 7 months of this year, Jan. 1 to July 31, the 
amount of advertising published in The Jewelers’ Circular 
exceeded all previous records, and was 375 pages more than 
was published in all the other jewelry journals combined. 
This attests that the manufacturers, importers and jobbers in 
the jewelry and allied trades are alive to the great oppor- 
tunity now offered for business expansion and thoroughly 
recognize and appreciate the position held by The Jewelers’ 
Circular as the one great medium between the buyers and 


sellers. 
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at which place he has done business for 
the past 15 years, under the style of the 
Collateral Loan Co. 

Among the pieces put on exhibition re- 
cently in the accessions room of the Metro- 
politan Museum of Art (Room 6, first 
floor) are a rare Chinese vase of the early 
Ming period and Persian plate and ewer, 
glazed pottery, of the 11th and 12th Cen- 
turies. These are among .ecent purchases, 
as was a vase for altar crosses or reli- 
quary that was made in the 13th Century. 
Among the objects recently loaned to the 
Museum, is a silver tankard by Paul Re- 
vere, which was lent by George J. Foran, 
and is now on exhibition on the second 
floor in Room 22. There is also a French 
clock made by Lepine in the 18th Century 
which was lent by Mrs. Charles F. Ostran- 
der, and is now on exhibition in Room 
11 of Wing J. 

Harry C. Arnow filed an application in 
the Supreme Court last Friday for an or- 


for lack of prosecution a suit of Isaac 
Blumberg against Julia Dietz to recover 
$1,251 alleged to be due on notes. The 
complaint asserted that in Dec., .1914,. 
Moritz Greenspan made a series of notes, 
endorsed by the defendant, which were 
discounted by the plaintiff. He said that 
Greenspan went into bankruptcy in 1915, 
and compromised with his creditors, as the 
result of which the plaintiff received $673, 
leaving $1,251 due. Mrs. Dietz in her an- 
swer alleged that the plaintiff is a money 
lender, and Greenspan, who was in the 
business of selling diamonds, induced the 
defendant’s husband to sell him diamonds: 
and take his notes, which he asked the de- 
fendant to endorse to enable him to dis- 
count them, but assured her that she would 
not be held liable. Justice Allen granted, 
her application to dismiss the suit because: 
of the plaintiff’s failure to prosecute it. | 

Murray Lipsky, formerly with a well- 

(Continued on page 103) 
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known concern in this city, is now repre- 
senting Hoffmann Bros. importers of 
watches, 15 Maiden Lane. Mr. Lipsky is 
making plans to call on the trade shortly. 

John Boyajain, of Boyajain Bros., 3 
Maiden Lane, recently made a trip to 
Turkey and Armenia. ee 

I. J. Roe, 14 Maiden Lane, will return 
on the Niew Amsterdam after an extensive 
trip to the European diamond markets. 

Among the callers at the office of THE 
JEWELERS’ CrrcuLar during the past week 
was W. T. Chears, jeweler, Sanford, N. C. 

Mr. and Mrs. I. B. Morris, of the Morris 
Jewelry Co., Sherman, Tex., are in this city 
and while here are making their headquar- 
ters at the Pennsylvania Hotel. 

Mr. Cutler, of the Cutler Jewelry Co., 
Providence, R. I., was a visitor in this city 
during the past week. While here, Mr. 
Cutler, is making his headquarters at the 
Hotel Breslin. 

H. J. Homrich, Huntington, Va., accom- 
panied by his wife, is in this city on a buy- 
ing trip. They are making their headquar- 
ters at the McAlpin Hotel and will be here 
about 10 days. 

J. S. Alexander, dealer and importer in 
diamonds, 87 Nassau St., returned last 
week from a successful trip through the 
southwest. Mr. Alexander is now making 
preparations to leave for another trip 
through the west and south. 

A charter of incorporation was granted 
at Albany, N. Y., last week to the Watch 
House, authorizing it to buy, sell and im- 
port watches in this city. The capital is 
$10,000 and the incorporators are Matthew 
Singer, 700 E. 158th St.; Elias Lapin, 838 
Kelly St. and Edward P. Buller, 320 
Broadway, all of this city. 

Samuel T. Kavanau was in this city last 
week purchasing new stock for his jobbing 
business, which has just been started at 
1435 Woodward Ave., Detroit, Mich. Mr. 
Kavanau was for many years with the 
Charles A. Berkey Co., of Detroit, and 
announces that he will be ready to do busi- 
ness within a short time. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Renais- 
sance Jewelry Co., authorizing it to manu- 
facture jewelry in this city, with a capital 
of $6,000, and the incorporators are: Max 
Makeras, 1674 Boston Road, Bronx; Louis 
Tarshas, 122 E. 113th St. and Isadore 
Shapiro, 179 E. 101st St., both of this city. 

Last Thursday night, or early Friday 
morning, thieves smashed the window in 
the jewelry store of A. Antoville, 1276 St. 
Nicholas Ave., and stole goods valued at 
about $200. Among the articles missing 
are 12 men’s watches, one gold cameo 
breoch, one cigar ‘cutter, one lorgnette and 
one pair of diamond cuff buttons. None 
of the stolen goods have been recovered. 

Word comes from Cincinnati, O., that 
Albert and I. L. Greenwald, who in the 
near future will open a jewelry store at 
35 E. South St., that city, will arrive in 
New York on or about Aug. 18. The 
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Greenwald brothers will come here on a 
buying trip and will make their headqua: 
ters at the Hotel McAlpin. Albert Green-: 
wald will. still continue to maintain his 
jewelry store at.37 Arcade. The business 
at 35 E. South St. will be conducted under 
the style of Greenwald Bros. 

Among the department store jewelry 
buyers in this city during the past week 
were the following: Louis Vanderschmidt, 
of the Small Co.,. Leavenworth, Kans.; Mr. 
Sulzberger, of Sulzberger Bros., Provi- 
dence, R. I.; A. J. Potvin, of the New Bed- 
ford Drygoods Co., New Bedford, Mass.; 
J. D. Murphy, of Dry Bros., Syracuse, N. 
Y.; Miss M. Lensenhuber, of the J. N. 
Adam Co., Buffalo, N. Y., and Henry Lam- 
bert, of W. H. Lambart, New Haven, 
Conn.; Mr. Holland, with G. Adams, Bos- 
ton, Mass. 

Abbott L. Schiff, a diamond dealer and 
jeweler who had been occupying a location 
at 409 Fulton St. Brooklyn, has moved 
his business to temporary quarters at 178 
Fulton St., Manhattan in the same quarters 
with the LeBihan Umbrella Co. Mr. Schiff 
was forced to make the change owing to 
the fact that the building which he occupied 
in Fulton St., Brooklyn, was torn down. 
About Nov. 1 he will continue his Brooklyn 
business again at 423 Fulton St., a corner 
store, which will give him better facilities 
than ever before. 

Verne N. Bovie, superintendent of the 
United States Assay office, this city, and 
the defendant in an equity suit, brought by 
the Balbach Smelting & Refining Co., New- 
ark, N. J., has been allowed an extension 
of time to submit an answer to the bill of 
complaint filed against him on July 21 last. 
The order signed by Judge Augustus Hand 
in the United States District Court, last 
Friday, gives the defendant until Aug. 29, 
in which to file his answer. Readers of 
THE JEWELERS’ CriRCULAR will undoubtedly 
recall the action started against Mr. Bovie 
by the Newark concern, following the ar- 
rest of Lewis F. Loihle, a secondhand dea)- 
er of Newark, who was accused of receiv- 
ing stolen goods. The bill of complaint 
claims that Loihle bought up gold, stolen 
from the Balbach factory and deposited it 
in the United States Assay office, in this 
city. 

Paul Kaskel & Son, pawnbrokers, have 
been sued in the Supreme Court by the 
estate of Matin Simonds for an account- 
ing of the business of Bernard Cohen at 
2775 Eighth Ave., alleged to have been ac- 
quired by the defendants in violation of the 
Bulk Sales Law. The complaint alleges 
that the Martin Simmons estate got a judg- 
ment for $525 against Bernard Cohen in the 
Municipal Court on May 15 last and that 
while the plaintiff's claim against Cohen 
was unpaid he transferred his entire busi- 
ness in bulk to the defendants for $8,000 
and they failed to comply with the law as 
to giving five days’ notice of the purchase 
and failed to comply with the Bulk Sales 
Law in other respects. The complaint asks 
that the sale be declared void, the defend- 
ants be compelled to account, and be re- 
strained from disposing of any of the 
property. 

A small but enthusiastic reponse was 
made last Friday night to the call issued 
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through the columns of THE JEWELERS’ 
CircuLar to all ex-service men in the jew- 
elry and kindred trades to form a post of 
the American Legion, in Néw York. The 
meeting was held in the rooms of the 
National Jewelers Board of Trade, 15 
Maiden Lane, New York, and the only busi- 
ness transacted was the signing of the ap- 
plication for a charter. Before a charter 
can be granted, it is necessary that at least 
15 names appear on the original applica- 
tion. There are still a few more signa- 
tures to be secured and those interested 
may sign this application at the office of 
THE JEWELERS’ Circutar, 11 John St., any 
day except Saturday, between 9 a. m. and 
5 p. M. As soon as the required number of 
signatures have been obtained, the applica- 
tion will be sent forward to the State or- 
ganization, and the charter will be issued. 
It was really expected that a well attended 
meeting would be the result of the call 
issued last week by Charles J. Dieges, tem- 
porary chairman. However, after the 15 
members are secured, it is almost certain 
that the organization will grow rapidly. 
One of the officers of the New York State 
Association has already volunteered to give 
the members an interesting talk at their 
first meeting, when he will explain the pur- 
pose of the organization and will probably 
tell what other similar local and trade 
posts are doing. 








News Gleanings. 





J. M. Maddock, Manhattan, Kans., has 
sold out his jewelry business to Padgett & 
Maddock. 

The business of W. H. D. Ludlow, 
Tecumseh, Nebr., whose death was 
recently reported, has been discontinued. 

Burglars recently entered the establish- 
ment of the City Drug and Jewelry Store, 
Pomeroy, Ia., and secured six gold filled 
watch chains. The theft was committed 
early on Sunday morning, Aug. 3. En- 
trance was gained through a window in 
the rear of the store. 

The police are still searching for robbers 
who broke into the jewelry store of the 
Raine-Brown Jewelry Co., on Main be- 
tween Ist and 2nd Sts., Lusk, Wyo., re- 
cently, and obtained a considerable amount 
of jewelry and semi-precious stones. The 
burglars gained entrance through a rear 
door, and when the store was opened the 
next morning the robbery was discovered. 
Among the articles taken were gold 
watches and chains, a box of over 1,000 
semi-precious stones, a number of scarf 
pins and other articles. 

One evening recently burglars gained en- 
trance to the jewelry store of the Thomas 
Gard Co., Worcester, Mass., and stole a 
Masonic badge worth $250, 250 small flag 
pins and several other articles, valued in 
all at about $50. Three youtns have been 
arrested charged with committing the bur- 
glary and it is claimed that an investiga- 
tion has resulted in the recovery of a num- 
ber of the stolen articles, at the homes of 
the youngsters, now under arrest. Accord- 
ing to the police they admitted the theft 
and two of them have been sent to the 
State farm for a year, while another boy 
has been placed on probation. 

















Dallas F. Green has secured space in the 


Crane building, Oliver and McWhorter 
Sts., for the manufacture of optical goods. 

A. Rosenberg, manufacturing jeweler at 
50 Columbia St., is spending the Summer 
with his family at his Summer home in 
Bradley Beach, N. J. 

A. E. Hart has returned from a trip 
through the south in the interest of his 
concern, Hart Bros., manufacturing jewel- 
ers, at 50 Columbia St. 

James Chesney, of 104 Bleeker St., who 
is employed by the Balbach Smelting & Re- 
fining Co., Market and Polk Sts., has been 
awarded $25 for a sprain or the left hip 
and shoulder. 

Arthur H. Moore will leave next week 
for a trip through the New England States 
in the interest of his concern, Moore & Son, 
Inc., manufacturing jewelers at 22 Green 
St. William T. Kennedy is on a trip through 
the middle west for the same concern. 

The Association of Retail Credit Men 
of 224 Market St., this city, has filed in- 
corporation papers. The purposes of the 
organization are to foster trade and com- 
merce, to reform abuses in trade and to 
affect favorable changes in the bankruptcy 
laws. Its incorporators are Robert S. 
Cronheim, Paul R. Cronheim, William A. 
Hart, William S. Rauch, Robert F. No- 
land, Irving C. Brown and John R. 
Oschwald. 


An appeal has been made before the Es- 
sex County Board of Taxation to allow 
for deductions on inheritance and income 
taxes on the estate of Cyrus A. Baker of 
East Orange, who was president of Baker 
& Co., Inc., of this city. The appeal was 
made by Augustus Roche, Jr., representing 
the executors, who want the assessment re- 
duced from $182,698 to $55,659. Mr. 
Roche said the estate must pay $46,000 in- 
heritance tax and $3,200 income tax. He 
said that $2,598 worth of stock exempt from 
taxation, and a worthless note for $3,847, 
had been included in the assessment. 
Debts amounting to $90,000 were charged 
against the estate, he also declared. The 
board directed Counsel to submit further 
data. 


Four employes of Burack Bros., manu- 
facturing jewelers at 85 Columbia St., who 
were members of the A. E. F., have just 
been discharged and have returned to their 
trade. One of them, Nick Pavese, was 
awarded the Croix de Guerre for carrying 
a wounded companion through a heavy 
shell fire to a first aid station. He was a 
member of the 82nd Division. Another 
was first class Sergeant Samuel Avidan, of 
the 80th Division, who will represent 
Burack Bros. on the road in the eastern 
territory. He will leave this week on his 
first trip. The other soldier employes who 
have just returned from overseas are Her- 
man Lazerwitz, a member of the 82nd 
Division, and Michael Marino, of the 35th 


Brigade. Several weeks ago Harry 
Burack, a member of the firm, received his 
discharge. 


Suspected of having stolen government 
property in their possession, two men, both 
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of Brooklyn, were held in $2,000 bail each 
by United States Commissioner Mooney 
for a further hearing when arraigned here 
Friday. The men were arrested while at- 
tempting to sell five army revolvers and 
six dozen wrist watches, at a second hand 
dealer’s here. When arrested both of the 
men were well dressed and had a lot of 
money. One had $179 in his pocket and 
his companion had $54. The former also 
wore a diamond ring. When quizzed by 
Captain Connell, the first man, the elder 
of the two, said that he bought the guns 
a week previous, and the watches in the 
early part of last week. He said that 
he bought them from a strange man in the 
street. He insisted that he had never seen 
the man before and could not identify him 
again if he saw him. Because his story 
was not satisfactory to the captain, the 
latter decided to hold both men. Their 
finger prints were taken, and Lieutenant 
Fagan went to New York with them to see 
if he could have them identified. The ar- 
ticles found on the prisoners, it is alleged, 
were stolen from a government store house. 
The guns are regulation army revolvers. 
The identification marks had been filed 
from the barrel and stocks, but the num- 
bers on the cylinder case were apparently 
overlooked and are plainly visible. The 
watches are nickel, and were packed six in 
a case. 








Rochester, N. Y. 





Mr. and Mrs. Spencer W. Green and 
family are away on an auto trip through 
the Adirondack Mountains. Mr. Green has 
been located at 725 Powers building, cater- 
ing to a select trade for many years. 

Local 39, International Jewelry Workers 
Union, held a mass meeting at the Union’s 
headquarters, 97 Main St. E., on Monday 
evening, August 11. At the meeting held 
August 4, the following officers were 
elected: President, E. J. Schnarr; vice- 
president, Harry Taylor; recording secre- 
tary, Bjorne Alstad; financial secretary, 
William Babst; sergeant-at-arms, Henry A. 
Auth; trustees, Norman Beach, William 
Cavanaugh and Roy Lynch. 

The Rochester Retail Jewelers’ Associa- 
tion will hold an annual outing and picnic 
at Newport, Irondequoit Bay, instead of 
the regular monthly meeting for August. 
Notices will be sent out by President E. J. 
Scheer, as to day and time to meet at 
the store of the Sunderlin Co., 348 Main 
St. E. Secretary Charles Vanderpool will 
arrange a program of sports, including 
a ball game. The entertainment committee 
is as follows: Frank Tarrant, S. D. Bur- 
ritt, J. J. Ernisse and C. F. Vanderpool. 








A report from Geneva, Switzerland, 
states that one of the most ingenious 
smugglers yet caught is a German mer- 
chant who was searched by guards at the 
border when he tried to cross into Switz- 
erland to “visit his sick wife.” His papers 
were found in perfect order, and the 
searchers were about to let him proceed 
when a sausage in his hand bag aroused 
their suspicion. They cut it in halves and 
found a fortune in diamonds hidden in- 
side. 
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James Hennessey of the W. E. Taylor 
Co. returned recently from a vacation Stay 
in Biloxi, Miss. 

Miss Rose Morais is now spending a ya- 
cation and upon her return her brother, 
Harry Morais, will take his vacation, 

Horace Simon and Jules Bernheim, ot 
the Morais-Hiller Jewelry Co., Inc., are 
traveling over their respective territories 
and report good trade. 

White Bros. Co., Inc., recently laid a 
mosaic in the sidewalk in front of their 
store on Canal St. The trade mark of 
the establishment was worked out in the 
mosaic design. 

Harry Koritzky with Mrs. Koritzky and 
their daughter returned recently from 
Browns Wells,. Miss. Mr. Koritzky is 
making extensive repairs and alterations to 
his home, 1123 St. Charles Ave. He will 
spend between $2,000 and $3,000 in the im- 
provements. It is also the intention of Mr. 
Koritzky to remodel part of his store soon. 

Mrs. Marie Barbier Wherritt, wife of 
Claude Wherritt, died Aug. 4 at her resi- 
dence, 316 S. Murat St. Mrs. Wherritt 
was the daughter of Eugene Barbier, who 
was one of the most’ famous watch and 
clock makers of this'‘country. He assisted 
in the installation of the famous clock in 
the St. Louis Cathedral and also had 
clocks that were exhibited at the Philadel- 
phia centennial. 

Alfred J. Krower made the statement 
that he expected the largest attendance of 
jewelers for the Fall Buyers’ Convention 
this year of any year since the conventions 
have been held. He said he has been ad- 
vised by a number of jewelers that they 
will come to this city. The convention 
will cover the dates Aug. 11 to 16, inclu- 
sive. Those merchants purchasing from 
the wholesale and jobbing houses a certain 
amount of goods will have their railroad 
fare refunded. 

Jack Hewitt, of Moran & Co., whois known 
to the trade all over the United States, was 
out recently on a hunting and fishing trip 
with William Pohlman and Joseph Hecker, 
of Hausmann, Inc. Not being very suc- 
cessful in finding game, ‘Jack” sought 
solace in shooting chickens and with one 
shot killed two chickens and then insisted 
it was three, but could not find the third 
fowl. He recently returned from service 
in the army and declares the shot that killed 
the chickens was the best he made, sur- 
passing those he fired at the Huns. 

Joseph Kurucar, one of the best known 
figures in the jewelry trade in New Or- 
leans, died there on Aug. 3. Mr. Kurucar 
was for many years a peddler of jewelry, 
making trips along the lower coasts, the 
Mississippi River and other parts of 
Louisiana. He also travelled in adjoining 
States and is said to have amassed quite 
a fortune. He had a peculiar arrangement 
of a show case carried on his back and 
chest. About 10 years ago he was robbed 
in Bay St. Louis, Miss. He was a native 
of Austria and 54 years of age and the 
husband of Josephine Senac. 











Heller & Atkins are both taking a well- 
earned vacation in Maine. 

P. W. Lyon, Danforth, Me., has opened 
up in business on his own account. 

Frank Nathan is cruising on the Great 
Lakes with Dr. Whitcomb of New York. 

H. R. Strand, Ayer, has acquired the 
business of S. Kagan, Lawrence, and will 
carry it on. 

Louis C. Sumberg, auction broker, is 
now located in room 813 Washington build- 
ing, 387 Washington St. 

Louis F. Guiness, formerly with S. B. 
Kantor, is now associated with J. S. Ger- 
stein & Co., Jewelers’ building. 

Oak Bluffs was sorry to lose William 
Robinson of Springfield as a vacationist. 
On his way home he visited Boston. 

One of the best stores in Springfield is 
that of True Brothers on Main St. It has 
just been renovated and remodeled and 
now is one of the most attractive business 
shops in the city. 

H. C. Lawson, of A. Paul & Co., has 
returned from his vacation at Peak’s Is- 
land, Me., and in New York. Edwin W. 
stone of E. H. Satson Co. is in Woltboro, 
N. H., for two week’s. holiday. 

Roy W. Oelling, formerly with Harwood 
Bros. Inc., is now employed by the New 
England Watch & Jewelry Co., Washing- 
ton building as travelling salesman. He 
will cover New England territory for the 
company. 

After several meetings the New England 
Watchmakers Club has finally decided to 
dispense with the Summer outing this year, 


which was planned to be held some time : 


this month, and instead will hold a banquet 
in the Fall, 

Miss Mildred Durant has taken the place 
of Mrs. Brodrick as bookkeeper for A. S. 
Hirshberg. Mrs. Brodrick who was re- 
cently married and lives in Lexington will 
go into housekeeping. Mr. Hirshberg is 
expected to return from Europe shortly. 

Friends and business associates of J. 
Edwin Blaisdell will be glad to know he is 
now associated with George E. Smith Co., 
101 Tremont St. Mr. Blaisdell, who is a 
diamond expert, was formerly with Jason 
Weiler & Sons; and earlier with the 
Smith, Patterson Co. 

A new retail jewelry house is to open up 
Aug. 16 at 637 Washington St. The pro- 
prietors are Oscar Cohen and F. S. Stiglitz. 
They will carry on the business under the 
name of the Franklin Diamond Co., and 
have chosen a good location. Mr. Stiglitz 
was formerly with S. Robinson & Co, 
while Mr. Cohen assisted the Avery Dia- 
mond Co. for a considerable period. 

The building at 140 Union St., New Bed- 
ford, Mass., has been leased by B. A. Rus- 
sotto, of that city, who announces that he 
will open an establishment there shortly 
under the style of the Star Loan Co. Mr. 
Russotto has withdrawn from the Bristol 
Loan Co., 121 Union St., and has also sold 
his store at 1135 Achusnet Ave., New Bed- 
ford, Mass. In addition to conducting the 
Star Loan Co., Mr. Russotto also states 
that he will still continue his business at 
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71 Union St., at which place he has done 
business for the past 15 years, under the 
style of the Collateral Loan Co. 
Jacobson & Hoenig have acquired new 
premises at 34-36 Bromfield St., one of 
the largest manufacturing plants in the city. 
The quarters which contain a large quantity 
of machinery were part of the plant for- 
merly occupied by A. E. Ulsterlund & Co., 
who have turned it over to the Jacobson 
company. The premises are to be thor- 
oughly renovated and additional new ma- 
chinery and appliances installed. When 
completed the plant will be one of the 
most up-to-date in Boston. It contains 
bench room for eight workers and accom- 
modation for several more are to he added. 
A new watch and jewelry repairing 
establishment on an extensive scale has 
been opened up by Marsh & Schmalz, two 
men well known in the mechanical end of 
the trade. They are located in room 607 
at 47 Winter St., and have fitted up their 
offices with new and special mach'nery and 
tools. William T. Marsh, was with Shreve, 
Crump & Low Co., Inc., for five years and 
previous to that in Canada. A. A. Schmalz 
was also with Shreve, Crump & Low Co., 
and with Smith, Patterson Co. for seven 
years. Both are experienced workmen and 
intend to cater mostly to the public, al- 
though some trade work may be accepted. 











James Gluck, of Martin Gluck & Son, has 
gone to Atlantic City to spend his vaca- 
tion. 

The father of Mrs. Smith, the wife of 
Dory Smith, of the W. J. Johnston Co., 
died recently, and Mrs. Smith has inher- 
ited a fortune, said to amount to several 
hundred thousand dollars. Mr. Smith is at 
present on a road trip in the South, in the 
interest of his company. 

The Retail Credit Men’s Association at 
their meeting held last week amended 
their by-laws so that the association can 
now have more leeway in going after un- 
desirable accounts. The credit lines are 
being drawn very much closer. The bad 
debtors are rapidly becoming known, and 
an effort is being made to see that retail 
business is safe for credit accounts. 

Pawnbrokers who sell revolvers are be- 
ing notified by the Pittsburg police authori- 
ties that they must conform to the law 
on the subject. There is no law against 
the sale of firearms, but there is a law 
regulating who shall carry them. Those 
entitled to do so are supplied with permits, 
and revolvers, it is held, may only be sold 
to those who have been permitted to carry 
them for self protection. 

A young woman about 22 to 24 years 
old, stylishly dressed, of blonde complex- 
ion, and rather pretty, is going among some 
of the stores and obtaining goods on an- 
other woman’s credit. Merchants are re- 
quested to be on the lookout for her, be- 
cause she is an imposter. The game is to 
have the goods sent to a house where 
credit is established and then to telephone 
a mistake had been made in the matter of 
delivery, and she would send a boy to 
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get the goods. It’s an old trick, however, 
but one that the unsuspecting clerk can 
get caught on, so jewelers are urged to 
warn their employes. 

Owing to the scarcity of merchandise, 
few reduction sales are being held this 
year, and jewelers are content to keep 
what stocks they have and dispose of them 
to advantage on account of the fact that 
it is hard to replace merchandise of any 
kind. According to letters being received 
by the jewelers, the prices of jewelry are 
advancing right along, owing to increased 
costs and some houses are actually notify- 
ing their customers that they will not be 
able to accept orders for merchandise until 
after the first of the year as they are sold 
up. The conditions cause annoyance to 
those who wish to get out catalogues and 
price lists, as it is impossible to tell what 
goods will cost by the time these books 
are printed and distributed. 

One of the best known jewelers in 
Pittsburgh said last week that he would be 
the first man to sign a petition agreeing 
not to do engraving without being paid for 
it, and hopes that such a petition is started. 
He also believes that something ought to 
be done, whereby the repairing department 
is placed on a paying, and not on a losing 
basis, and this condition is said not to be 
peculiar to Pittsburgh, but to most cities 
of the country. It is believed here that if 
some group of jewelers will take the initia- 
tive that there would be no difficulty in 
having all follow suit in the matter of 
charging for engraving and for all work 
done. It is pointed out that the automobile 
man charges for all repairs, as does the 
shoe store and every other establishment. 
The old idea was that many things must be 
done free by the jeweler in order to keep 
his trade. It is contended the very op- 
posite is the case, and that no better time 
than the present could be chosen to place 
the repair department on a paying basis. 
The only question appears to be, will the 
public pay the price? Inquiry made of a 
number of jewelers brought the informa- 
tion that they are operating their depart- 
ments at a loss, and that they are con- 
tinuously being asked to pay workmen 
higher wages. 








Atlanta, Ga. 





E. A. Morgan last week returned from 
a visit to New York and a general review 
of the eastern markets. Mr. Morgan con- 
ducts a jewelry business in this city. 

Joseph J. Scheff, for 17 years superin- 
tendent of the E. & J. Swigart Co., Cin- 
cinnati, is now with Ewing Bros., Atlanta, 
in the capacity of manager of the material 
department. 

W. W. Burnett, Pelham, Ga., stopped off 
in Atlanta for a couple of days this week, 
Mr. Burnett accompanied by his wife hav- 
ing just returned from a two weeks’ visit 
to New York. They are now on their way 
home. - 

Among the out-of-town visitors to At- 
lanta this week were: Miss Bessie Lin- 
denstruth, daughter of Peter Lindenstruth, 
of Pensacola, Fla.; Hugh B. Jones and R. 
O. Davis, both of Calhoun, Ga., and C. D. 
Crane, of Ensley, Ala. 
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Fr, Railroad men in increasing 
Sv, numbers are insisting on get- 
ting SIX position watches 


—watches which have passed the tests of accuracy in all 
positions. 

They know that originally railroad watches were not 
adjusted to positions. 


Later, they know that three position adjusted watches 
were required. 


Now, they know that, for the present, five position 
watches are standard. 


But, they also know that railroad requirements are 
continually going higher—not lower, and that it would 
be shortsighted for them to take chances on a five posi- 
tion watch when they can just as easily get the superior 


Sagamo _, Bunn 
Special Special 


Illinois watches which are adjusted to temperature, isochronism and SIX 


positions. 
Be prepared to supply them with these watches. 


Heh 


Illinois Watch Company 
Springfield 
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Chicago Notes. 


E. M. Munson, Mendota, IIl., spent sev- 
eral days in the city on business last week. 

A. F. Kramer, of Bond & Co., was calling 
on members of the jewelry trade this week. 

W. G. Frederick was here to buy jewelry 
for his store at Sioux Falls, S. D., last 
week, 

J. A. Young, retail jeweler of Abingdon, 
Ill, was in the city on business during the 
week, 

John W. Upsall, Watseka, Ill, has re- 
turned home after a _ buying trip to 
Chicago. 

F. M. Hoyt, of the Hoyt Jewelry Co., St. 
Louis, Mo., spent several days in the city 
during the week. 

A. N. Reinert, Rock Island, IIl., stopped 
off here last week on his way to Aurora, 
Ill, to visit relatives. 

Walter Flora, West Frankfort, Ill., was 
in the city last week to buy merchandise 
for his retail jewelry store. 

A. G. Debs, representing Robinson Bros., 
manufacturing jewelers of Plainville, Mass., 
spent last week in Chicago. 

H. E. Cummins, buyer for J. L. Brandeis 
Co., Omaha, Nebr., was among the visitors 
in the local market this week. 

C. H. Nutz, Altus, Okla., spent several 
days here last week looking over lines to 
make purchases for his jewelry store. 

Mr. and Mrs. C. W. Halton, Abeline, 
Tex., spent the week in the city, Mr. Halton 
buying jewelry for his store in Abeline. 

Simon Fendig, Wheatfield, Ind., was 
buying merchandise for his store last week, 
spending several days in the local market. 

Mrs. Leigh Speltz, wife of L. E. Speltz, 
jeweler of Winona, Minn., was in the city 
for several days last week accompanied by 
Matt Steichen, her father, also of Winona. 

J. A. Schirmer, retail jeweler of 
Saginaw, Mich., who is a frequent visitor 
to Chicago, was here on business last week, 
as was G. V. Heaney, retail jeweler of 
Berlin, Wis. 

Mr. and Mrs. W. A. Southam, of Cleve- 
land, O., stopped in Chicago last week on 
their way to Mackinaw Island and Duluth 
by boat. Mr. and Mrs. Clague, also of 
Cleveland, accompanied them. 

J. A. Boswell, gf the Boswell Jewelry 
Co., Tulsa, Okla., was one of the visitors 
in this market last week. Mr. Boswell 
reports the jewelry business booming in the 
big oil center of the southwest. 

C. F. Ames, Idaho Falls, Ia., stopped off 
here last week on his way to Michigan, 


where he will spend a few days fishing. He 
will return to Chicago in time for the an- 
nual convention of the American National 
Retail Jewelers’ Association. 

A. H. Nathan, with H. Schwartz, 
diamond importer, 1209 Hayworth building, 
is leaving for a 10-day trip through Iowa. 
M. M. Schwartz, of the same firm, has re- 
turned from a two weeks’ rest and visit to 
the New York office, 65 Nassau St. 

H. F. Tabor, treasurer of the Norris, 
Allister-Ball Co., has returned to his desk 
after spending a most pleasant rest in 
northern Michigan. He was acocmpanied 
by Mrs. Tabor and their daughter, Miss 
Jane Tabor. They were so far away from 
civilization, according to Mr. Tabor, that 
it was not possible to hear the whistle of 
a train on the stillest nights. 

R. W. Little, of the S. T. Little Jewelry 
Co., Cumberland, Md., spent several days 
visiting in the city last week and looking 
up his old friends in these parts. It was 
just 30 years ago that he was in the Pres- 
byterian Hospital in this city. To make a 
slight alteration in the well known grim 
saying: “The operation was a success, but 
the patient lived.” 

Frank M. Hickok, an attorney of the 
Mallers building, has just completed the 
incorporation of the Optical Sales Corpora- 
tion whose principal office will be at 14 
W. Washington St., this city. A certificate 
of incorporation of the new company was 
received from the Secretary of State of 
Springfield last week. The total author- 
ized capital stock is $25,000, and the in- 
corporators are Paul Goughelmann, M. J. 
Walter and Harold A. Deadman. The 
new company will make a specialty of pur- 
chasing and selling optical goods, materials 
and findings and accessories, and the line 
will also include lenses and optical ma- 
chinery. 

The recent incorporation of the firm of 
Benjamin Allen & Co., recalls the fact that 
this is not only one of the oldest jewelry 
houses in the west, but that its founder 
Benjamin Allen was one of the original 
founders of the Chicago Jewelers’ Associa- 
tion which was established in 1876. It 
was due to the efforts of Mr. Allen and 
his co-founders that the Association grew 
to such power and had such a large in- 
fluence on the development of Chicago as 
a jewelry market. When Mr. Allen 
founded the organization, it consisted of 
but a small body of but six jobbers, but 
from this small beginning it has developed 
until it now ranks with the big associations 


of the city, and has a membership today 
of nearly 100 of the leading jobbers of the 
city and representatives. of various manu- 


facturing concerns. Mr. Allen was vice- 
president of the Association when it 
started, and was later president for. two 
years. Originally the purpose of the Asso- 
ciation was to exchange and furnish credit 
reports, but after its members joined the 
National Jewelers Board of Trade, it was 
continued as a local organization which 
has for years been working for the better- 
ment of the trade in Chicago and vicinity. 
During its whole career Mr. Allen’ has 
been identified with all the great move- 
ments of the jewelry trade in Chicago. 





Omaha. 





Harvey Ryan made a trip to the western 
part of State last week. 

John Markussen of Minden, Nebr., has 
re-opened his jewelry store for business. 

Henry Copley, wife, daughter and son- 
in-law have gone to Glazier Park, Mont., 
for a month’s vacation. 

The A. F. Smith Co. is so busy it is com- 
pelled to use two shifts on the office force 
to keep the business going. 

K. C. Koons met with a serious loss by 
fire at Beatrice, Nebr., last week, when the 
Paddock Hotel burned to the ground. 

Fred Brodegaard received a telegram last 
week from one of his oil properties in 
Ranger Field, Texas, that it was produc- 
ing 4,000 barrels of oil daily. 

C. B. Brown and wife have returned from 
a month’s trip through Colorado. Mr. 
Brown reports some catches of rainbow 
trout, notwithstanding, the extreme hot 
weather. 

John Christensen, jeweler, and optom- 
etrist of North Bend, Nebr., has purchased 
the interest of C. A. Ball, of Ball & Mar- 
shall, known as the Lloyd E. Gardner store 
at Longmont, Col. 

Last week the following out of town 
jewelers were in Omaha: George Kohles, 
Earling, Ia.; Gus. Linder, Oakland, Ia.; 
H. T. Anderson, Schuyler; H. G. Ander- 
son, Tremont; J. E. Tucker, Coon Rapids, 
Ia.; E. R. Taylor, Ainsworth; C. Jones 
of the Jones Jewelry Co., Albion; E. E. 
Sandoz, Verdigres; E. E. Freeman, Oak- 
land, Ia.; Ullstrom & Co., Ashland; J. F. 
Carnahan, Manilla, Ia.; Harvey Craig, 
Panama, Ia.; Schafer Bros., Central City; 
R. H. Hillhouse and wife, Elliot, Ia.; Mar- 
tin Thompson, Wisner. 














TRADE CONDITIONS, 


Travelers for the various jobbing houses are now 
on their respective territories, and everything is 
in readiness for a big Fall trade. Some of the 
houses have had their men out for two weeks and 
orders are coming fast from these. Notwithstand- 
ing the extremeiy warm weather which has been 
almost continuous since June, the retail business 
in the city is good. The targer shops show a sub- 
stantial increase for July over a year ago, and 
August so far is ahead of the sanie month in 1918. 
The manufacturing jewelers are busy all the time; 
so busy that they are behind in their orders. There 
is no particular class of work more than another 
but a steady rush of all kinds, platinum holding 
right up with other work. In all lines of the 
jewelry business this has been an unusual Summer. 


I. J. Kinyon has disposed of his jewelry 
stock in Bern, Kans. 

Max M. Maas and family have returned 
from Excelsior Springs. 

Cady Lee Daniels and C. P. Woodbury 
are in the east on a business trip. 

Mr. and Mrs. W. M. Jaccard are in 
California for the month of August. 

M. L. Meshek, formerly in business in 


Joplin, Mo., is now located at 408% 
12th St. 
James Wilson, Hutchinson, Kans., is 


now in the watch department of Oppen- 
stein Bros. 

Paul Margolis has returned from St. 
Paul, Minn., where he was called by the 
illness of his mother. 

P. S. Harris, of the Harris-Goar Mfg. 
Co., has returned from a combined business 
and pleasure trip to the east. 

W. F. Walsh, head of the polishing de- 
partment of the Meyer Jewelry Co., is 
spending a few weeks in California. 

C. M. Kreamer, who was with J. R. 
Mercer Jewelry Co. for 20 years, is now 
with the Cady & Olmstead Jewelry Co. 

J. C. Kelly has been added to the force 
of the clock and silverware department of 
the Edwards-Ludwig-Fuller Jewelry Co. 

W. R. Pearce, formerly with the Mar- 
golis Wholesale Jewelry Co., is now in 
the watchmaking department of the Greene 
Jewelry Co. 

M. Klein, of the Klein Jewelry Co., will 
go to Cleveland, O., the early part of Sep- 
tember to join Mrs. Klein, who has been 
visiting friends for several weeks. Ed- 
ward Wolfberg, of the concern, has re- 
turned from a vacation trip to Chicago. 

Among the recent visitors in the city 
were W. F. Kirkpatrick, Winchester, 
Kans.; P. C. Williams, White City, Kans. ; 
H. H. Guber, Ottawa, Kans.; G. A. Howe, 
Duncan, Okla.; W. A. Bickel, Lockwood; 
B. G. Gustafson, Lawrence, Kans.; J. O. 
Paola, Kans.; C. J. Benson, Lee’s 
Summit: A. W. Pettit, Bonner Springs, 
Kans.; O..D. Shine, Manhattan, Kans. 


Stott, 








Pacific Northwest Notes. 





E. B. Leckey, owner of a jewelry estab- 
lishment in Yakima, Wash., has sold out 
his interest. 

W. C. Schuneman, Hoquiam, Wash., 
who has been in California for some time 
on account of his health, expects to return 
to his home about Sept. 1. At present he 
is deriving great benefit from the waters 
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of the Walters Hot Springs in Napa coun- 
ty, Cal. 

F. Frederickson, one of the prominent 
jewelers of Walla Walla, Wash., recently 
returned from a month spent in the east, 
where he purchased goods in the various 
markets. He visited friends and relatives 
in Minnesota on his way back. 

An early morning haul was made by 
burglars, thought by the police to be ex- 
perts, when they entered the jewelry store 
of A, Miller, 909 Pacific Ave., Tacoma, 
Wash., a short time ago and stole eight 
watches, two pair of field glasses and 16 
gold rings. The theft was not discovered 
until Mr. Miller opened the store about 8 
o'clock in the morning. The robbers gained 
entrance to the establishment by breaking 
the glass in a door at the rear of the shop. 








Evansville, Ind. 





TRADE CONDITIONS 

The retail jewelry trade in Evansville has 
started out unusually good for August, and at 
the rate it is going the dealers say it will greatly 
exceed that for the corresponding month of last 
year. July brought in a fine volume of trade. 
Retailers complain that shipments are still slow, 
and that often it is several months before they 
receive goods after they have been ordered. 
Wholesalers say that this condition is worse than 
it was last vear, and they are advising the re- 
tailers to do their Christmas buying unusually 
early this year. 


Dr. Paul D. Strong, a 2nd St. oculist, is 
expecting to make a trip east in a short 
time for a few weeks’ vacation. 

A pearl was found in the Wabash River 
near Grayville, Ill, a few days ago by 
a mussel digger that is said to be worth 
$200 or more. 

I. Gans, of I. Gans & Co., 24 Upper Ist 
St., accompanied by his wife, will spend a 
part of his vacation with their daughter, 
who lives in Cincinnati. 

The mussel shell factory at Leaven- 
worth, Ind., a few miles above here on the 
Ohio River, that was forced to close down 
a part of the time last year because of the 
scarcity of shells, is now running full time. 

John Rholander, who for many, years 
conducted a retail jewelry store on Main 
St., and who retired about a year ago 
because of ill-health, has returned from 
a trip in southern Illinois, where he visited 
relatives and friends for several weeks. 

James Truman, formerly connected with 
a retail jewelry store at Washington, Ind., 
has returned from overseas, where he spent 
more than a year with the American Ex- 
peditionary Forces, and he is expected to 
be mustered out of the service in a short 
time at Camp Zachary Taylor at Louis- 





ville, Ky. Mr. Truman participated in 
some severe fighting in the Argonne 
sector. 


The button factories at Shoals, Ind., have 
raised the price of mussel shells from $40 
to $60 per ton, and are buying all they 
can get at these prices, which are the high- 
est ever known in this section. Scores of 
persons now are employed digging shells 
from the beds of White River, and the 
number thus employed is five times as 
great as that of last year. Many of the 
diggers are making from $8 to $10 a day. 
As a result of the rapid jump in shells, 
White River banks from Shoals for miles 
down the stream is lined with mussel men. 
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Many boats are employed in the industry 
and the Shoals Button Co. recently bought 
a large barge to be used in towing the 
shells to Shoals. Few pearls have been 
found by the mussel diggers this Season as 
compared to other years. 











Wm. Wagonlander Bros. & Son have 
taken new rooms in the Cambridge build. 
ing, 6th and Race Sts. 

Julius P. Michaelson, who moved from 
419 Vine St., has taken quarters on the 
third floor, 422 Race St. 

The new home of the Clemens Oskamp 
Co. on Main St. will be ready to open 
within three or four weeks. 

Abe Solomon returned home to spend 
the week-end after a trip to Florida. He 
left early Monday for West Virginia. 

H. B. Martin, optician, has moved diag- 
onally across Race St. into new quarters 
which have been remodeled for him, where 
he has additional space for his business, 

D. Jacobs Sons’ Co. have filed a request 
with the Cincinnati baseball club for 
world’s series tickets, fully believing that 
the Reds will win the National League pen- 
nant. 

Mr. and Mrs. A. Plaut and their daughter 
are spending the Summer at the Altamont 
Hotel, Ft. Thomas, while their house is 
being remodeled. They do not expect to 
get back into their home until the middle 
of August. 

J. D. Jacobs, wife and family, left Sun- 
day, Aug. 3, for Atlantic City. Mr. Jacobs 
is planning to take in the three double 
headers between New York and Cincin- 
nati at the Polo Grounds, having agreed to 
leave Atlantic City long enough to witness 
this crucial series during his vacation. 

Cincinnati jewelers, through the whole- 
sale jewelers and manufacturers associa- 
tion, are communicating with Ohio Sen- 
ators and local Congressman in an effort 
to have the luxury tax repealed in accord- 
ance with the request sent out by Meyer D. 
Rothchild, chairman of the Jewelers’ War 
Revenue Tax Committee. 

Charles A. Nolting, who while not taking 
an active part in the Oskamp, Nolting firm 
is busy as president of the Clifton Heights 
Welfare Association, has negotiated a deal 
whereby the latter organization has leased 
a new home. Extensive remodeling under 
direction of Mr. Nolting will put the build- 
ing in excellent condition for a club house. 

One of the most interesting visitors in 
the city recently was little Miss Elizabeth 
Edwards, who accompanied her father, 
F. W. Edwards, of Edwards & LeBron, 
Chattanooga, Tenn., on a trip to Canada. 
Miss Edwards made the rounds of all the 
interesting points with her father and also 
enjoyed the meeting with prominent Cincin- 
nati jewelers who did all in their power to 
show the little southern lady a good time 
while she was in the Queen City. Other 
visitors of interest to the jewelry trade in- 
cluded: Charles Zechman, Miamisburg; 
Charles R. Brown, Dayton; J. E. Zimmer- 
mann, Bainbridge; H. L. Sher, Columbus; 
and Haddad Bros., Clothier, W. Va. 
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Ed Willis, of the Burr W. Freer Co., 

San Francisco, is here on a business trip. 

Jesse W. King, representing several east- 

ern lines, is at present visiting Los An- 





mee 


geles. in oh a ; 
Frank J. Brumkin is opening a new 


jewelry store next to the entrance to the 
Bumiller building on S. Broadway. 

George F. Blakeslee, formerly in business 
in this city but now in Tonopah, Nev., has 
been spending several days in Los Angeles. 

W. E. Bartley of the Paul D. Walsh Co., 
has returned from a vacation spent at 
Matilija Hot Springs and near-by beaches. 

Mr. Strauss, of the California Jewelry 
Co., San Francisco, has just been here call- 
ing on the trade. 

Haaken Johnson, who has been doing a 
jewelry and silversmith business at 607 S. 
Figueroa St., has sold his stock and has 
temporarily retired. 

Julius Wise, San Francisco manufactur- 
ers’ agent, and Sam Kierski of Lee & Kier- 
ski, also San Francisco, are spending a 
few days here. 

Morris Kohn, of Silverman, Kohn & 
Wallenstein, New York, is spending some 
time here in company with his wife. They 
were guests of Mr. and Mrs. E. Bastheim 
at Catalina Island. 

William T. Burkhart, 506 Title Guaran- 
tee building, has returned from Seattle, and 
is about to start on a 10-days business trip 
to San Francisco. He found business ex- 
cellent on his northern trip. 

Sol Meyer of the Meyer & Talcott Co., 
has returned to business after having an 
enjoyable outing at Santa Catalina Island. 
Ira W. Smith, manufacturers’ agent, has 
also been spending some time at Catalina 
Island. 

The sale of the art department of S. 
Nordlinger & Sons is attracting much at- 
tention and is progressing very satisfac- 
torily. L. S. Nordlinger is spending prac- 
tically all his time in that department assist- 
ing in the sale. 

The following out-of-town jewelers have 
been here recently: F. A. Conant, Santa 
Barbara; C. P. Jacobs, Vallejo; Mr. Jones, 
Superior, Ariz.; R. B. Wilson, San Ber- 
nardino; C. W. Middleton, Pomona; E. F. 
Everard, Pasadena. 

A letter received by E. K. Hart from 
John Bosworth, formerly with Brock & 
Co., who is now living on a ranch near 
Napa, Cal., states that Mr. and Mrs. Brock 
have been visiting at his home. They are 
taking an extended motor trip through the 
State. 

G. Leonard Cook, who was with Tiffany 
& Co., New York, for 13 years, has come 
to Los Angeles to reside and has taken 
a position on the sales force of Feagans 
& Co. Los Angeles was the home of 
Mrs. Cook before her marriage and she 
is delighted to return. 

William Suppe, head of the manufactur- 
ing department of Montgomery Bros.. has 
gone north with his wife on a motor trip 
for 10 days. He expects to visit a number 
of places of interest along the Coast, going 
as far north probably as San Jose, and re- 


turning by the inland route through Mer- 
ced, Fresno and Bakersfield. 

J. M. Hart, assistant manager of the 
jewelry department of Hamburger & Sons, 
is back in the store after his vacation, 
much of which was spent with his father, 
mother, brother and sister, who motored 
down from Tacoma, where the father, 
Frank C. Hart, is a prominent jeweler. 

E. O. Jones, who has been with A. P. 
Tarter, 8th and Spring Sts., for the past 
six years, has taken a position in the jew- 
elry department of Hamburger & Sons as 
head of the repair shop. Manager Balzer 
has been making additions to his force in 
all departments in consequence of the in- 
crease of business. 

Charles H. Clark, 704 S. Broadway, has 
gone back for a visit at his old home in 
Cincinnati, where he has not been for 15 
years. He is accompanied by his wife 
and little child. During his absence his 
store is in charge of Perin Clark, his cou- 
sin, who has been with him for a few years 
past. 

E. L. Hine, manager of the merchandise 
department of the E. W. Reynolds Co., is 
back after spending a week-end at Cata- 
lina Island. Joseph Reed, salesman in the 
jewelry department of the same company, 
has gone on his annual vacation, which he 
is spending at Camp Baldy, about 50 miles 
from Los Angeles in the San Antonio 
mountains. 

Frank Reynolds, Escondido, has sold his 
jewelry business to P. Olivier, a French- 
man who was formerly in business in San 
Francisco but went abroad during the war, 
and has now returned to California. Mr. 
Reynolds has sold out all his interests, 
which comprise several other enterprises, 
and has gone north expecting to take an 
extended rest from business. 

The case against C. W. Schoelkopf, E. 
7th St. was dismissed a few days ago. 
Mr. Schoelkopf, a man who is thoroughly 
respected by all who know him, was ar- 
rested some months ago on a charge of 
having received stolen goods to the amount 
of some $300. After being deferred from 
time to time, the charge was practically 
declared unjustified and Mr. Schoelkopf 
was released. 

E. W. Reynolds, of the E. W. Reynolds 
Co., lives but 200 or 300 feet from the 
residence of Oscar Lawler, which was de- 
stroyed by a terrific explosion and fire on 
Sunday morning, August 3. Mr. Reynold’s 
house, however, was not injured and he 
says he felt no vibration, although he heard 
both explosions. Mr. and Mrs. Lawler 
and their little child and nurse narrowly 
escaped instant death when the explosion 
occurred. 








The building and site at 423 Spruce St., 
Scranton, Pa., for years occupied by J. H. 
3rooks & Co., brokers, has been sold to A. 
Newman, of the Newman Jewelry Co. It 
is the intention of Mr. Newman for the 
present to devide the property up so as to 
afford space for two stores. At a later date 
he intends to erect thereon an office and 
business building. The Newman Jewelry 
Co. began its business life within a few 
vards of the Brooks concern and later 
moved to Wyoming Ave. 





Martin Levy has severed his connection 
with the Columbia Loan & Jewelry Co. of 
this city. It is rumored that he is planning 
to go into business for himself with his 
brother-in-law, Mr. Baer, as partner. 

Fritz Barkan, diamond importer of 704 
Market St., recently returned from a day’s 


sojourn at Lake Tahoe. He is getting 
ready now for his regular trip and expects 
to be on the road inside of a week or so. 

Wm. Fulton, manufacturers’ representa- 
tive at 704 Market St., is leaving this week 
for a two weeks’ camping trip in Inyo 
county. Mr. Fulton is well supplied with 
all the necessary paraphernalia and expects 
to penetrate far into the wilderness. 

Bert Anderson, Salinas, Cal., was in San 
Francisco recently saying “Hello” to his 
friends. His brother, Will Anderson who 
conducts a jewelry business at Auburn, 
Cal., is now assisting at the Salinas store. 
This arrangement is temporary, however, 
for he is maintaining his interest in the 
other business as well. 

Miss Jennie Jackson, manager of the 
jewelry and silverware department of the 
Emporium, is still on her eastern purchas- 
ing expedition. She is expected back short- 
ly and writes that she has been extremely 
successful in securing merchandise. Miss 
E. Mandel is in charge of the department 
in Miss Jackson’s absence. 

F. W. Bertram, of the jewelry company 
of that name in Marshfield, Ore., is spend- 
ing some time in San Francisco accom- 
panied by his daughter. Mr. Bertram is 
dividing his time between business and 
pleasure. Another out-of-town jeweler 
who called on the trade last week was L. 
A. Mead, Santa Clara, Cal. 

A new jewelry store has been opened at 
1215 Polk St. by T. Bonthron, who has 
been engaged in the jewelry business in 
Burlingame, Cal., for several years past. 
Mr. Bonthron is an expert watchmaker and 
jewelry repairer. He will make a specialty 
of made-to-order jewelry. The new shop 
is attractively fitted up and the stock con- 
tains all the late novelties. 








Pacific Ceast Notes. 





Eva B. Shorb, proprietor of a jewelry 
store in Lompoc, Cal., has moved to Los 
Alamos. 

M. M. Huck, Wilmington, Cal., is now 
established in new quarter at Canal Ave. 
and D St. The building was renovated 
inside and out before Mr. Huck moved his 
jewelry stock and the store now presents 
a most attractive appearance. 

A first class jewelry store was opened in 
Garden Grove, Cal., by Wm. Morrill a 
short time ago. The new shop is located 
in the Reafsnyder building and is stocked 
with a complete line of watches, clocks, and 
jewelry. A repair department has been in- 
stalled also. 








The corporation of the Curtis Pearl 
Co., Inc., Knoxville, Tenn., has been 
dissolved and succeeded by H. W. Curtis. 
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Pointing the Way to PROFITS| 


A wonderful opportunity for quick sales and big profits is open to dealers who are not 
already handling 


SALZ STA-SHARP PENCILS 


Of master craftsmanship beautifully designed in 10 
and 14 Kt. Solid Gold, Sterling and Gold- 
filled. No sharpening required—yet 
always sharp. These pencils 
need only be displayed 
on our attractive 


velvet easels. 
They sell 
tl erselves 




















Other 


Profitable Specialties 
THE SALZ COMBINATION PEN AND PENCIL— 


the dual writing convenience makes its own sale whenever 
shown. Many other fast sellers in our complete assortment—plain 
and mounted—that keep your cash register ringing. 

Your jobber can supply you—or write direct for catalog and profit-making prices. 


SALZ BROS., Manufacturers, 71 West 35th Street, NEW YORK 
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No. 2123—Watch Bracelet Tray 





Complete Outfits for Jewelry Salesmen 


Rueckert Mfg. Co. 


PROVIDENCE, R. I. 





MANASSEH LEVY & CO. 


“IMPORTERS OF WATCHES 





ARE NOW LOCATED 











26 WEST 36TH ST., 
NEW YORK CITY. 
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JEWELRY 

450 Fifth Ave., New York 

IMPORT—WHOLESALE—RETAIL 
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9 No. A CORKING SELEC- : 
SHAW'S “<3 | TION OF LIVE RE- : 
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1 W. S. Bracelet; 6 Ear- = 
32 pes. $ .00 + rings; 2 Lingeries; 4 Bar = 
in the Pins; 6 Novelty Pins; 4 5 
assort. NET | Hat Pins; 4 Bead Neck- = 
laces; 2 Gold Filled ae = 
: Knives; 3 Rings. At Shaw’s 
No orders accepted on this = ’ ~ dead 
ee ae Denpeat - Prices Retailing 58.20 14 Kt. Diamond Large Assortment ot 14Kt. Pearl Rings 
ane oe - ee Cameo Brooches Ay J °. 
3 Pearls $5.andup 
Trade-Marks of the Jewelry | | GEORGE DOLIN 
and Kindred Trades 14 Maiden Lane New York j 
The Jewelers’ Circular Publishing Co., 11 John Street, New York = 
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Morris Friedberg, 208-210 Griswold St, 
is in New York on a diamond buying trip. 

Sol E. Sallan has returned from an ex- 
tended vacation at his northern Michigan 
hunting lodge. : 

James H. Garlick, 168 Griswold St., with 
his brother, John Garlick, of his sales staff, 
left Sunday, Aug. 10, for a month’s vaca- 
tion at Mr. Garlick’s Summer home and 
hunting lodge near St. Williams, Ont. 

Samuel T. Kavanau, formerly connected 
with the Charles A. Berkey Co., 220 Wood- 
ward Ave., has gone into business on his 
own account, as a jobber in jewelry. Mr. 
Kavanau has established up-to-date offices 
at 435 Woodward Ave. 

Work has been started on the reconstruc- 
tion of the Peter Smith Sons’ building at 
State and Griswold Sts., in the lobby of 
which David R. Love will open a new 
jewelry store. The alterations are expected 
to be completed in time for the Fall trade. 

E. J. Joyce, manager of the Chicago 
store of Loftis Bros. & Co., will assume 
management of the Detroit store at 29 
Grand River Ave. W. during the two 
weeks’ vacation of Edward Harper, Detroit 
manager, who will take a trip to Buffalo, 
Pittsburgh and other eastern points. Mr. 
Harper expected to leave Aug. 21. 

John A. Grogan, for 13 years clerk of 
the Recorders’ court, has been appointed 
by President Wilson as collector of in- 
ternal revenue at the port of Detroit to 
succeed Jomes J. Brady, resigned, who will 
devote more time to his banking interests. 
Mr. Brady was well known to the jewelry 
trade of Detroit and the eastern district 
of Michigan through the collection of war- 
time taxes. 

Thieves gained an entrance at 3 o’clock 
Friday morning to the jewelry store of V. 
G. Kemp, 3148 Jefferson Ave., E., obtaining 
loot worth more than $200. Among the 
stolen jewelry was two diamond La 
Vallieres, two white sapphire rings, three 
pink sapphire rings, three pearl rings, four 
red berry rings, eight gentlemen’s white 
signet rings, a gentleman’s gold chain, a 
diamond bracelet and a pair of baby’s gold 
earrings. The police have found no clue 
to the burglars who are said to have been 
professional thieves. 

George Shaffer, formerly with the jewelry 
department of the large Joseph Horne Co. 
department store in Pittsburgh who has 
just returned from two years’ active service 
in the American army in France with the 
Fifth Machine Gun Batallion of the Second 
Division, has accepted a position as credit 
investigator and salesman with Loftis Bros. 
& Co., 29 Grand River Ave. W.  Rozel 
Wybrant, for the past six months credit 
manager for the, Loftis firm, has resigned 
to accept a similar position with the jewelry 
department of the People’s Outfitting Co. 
His successor has not yet been appointed. 

Morris Friedberg, for a consideration re- 
ported to have been more than $250,000, 
has purchased. through Eugene Sloman, the 
large factory building formerly occupied 
bv the Maxwell Motor Co. at the corner of 
Woodward and Baltimore Aves. on the 
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Michigan Central belt line road. The build- 
ing fronts on Woodward Ave. and is three 
stories in height, with a frontage of 120 
feet on both Cass and Woodward Aves. 
and 370 feet on Baltimore. The Brisco 
Mfg. Co., present occupant, will move to 
its new plant on Oakland Ave. within six 
months. 











TRADE CONDITIONS. 


Reports from all sections of Wisconsin say that 
retail jewelry trade is the best in history at mid- 
Summer, and that the prospects for Fall and 
holiday business are unusually good. The whole- 
sale trade in Milwaukee confirms these opinions 
and is able to point to the largest volume of 
orders for delivery between now and Nov. 1 that 
has ever been shown on its books. The only 
question appears to be that concerning the ade- 
quacy of stocks and merchandise. There already 
exists a shortage of goods and back orders of local 
wholesalers are unusually large. 


Arthur Schmitz, who resigned his posi- 
tion in the plant of the E. H. Warnke Co., 
manufacturing jewelers, Enterprise build- 
ing, to enlist in the army, has returned after 
two years of service with the A. E. F. in 
France. 

Miss Marguerite Roberts, for six years 
office manager of a large real estate and 
insurance concern at Hartford, Wis., has 
become associated with the W. E. Smith 
jewelry store in Hartford in a_ similar 
capacity. 

Arthur T. Manthey, expert watchmaker, 
who has been associated with John J. 
Krieger, manufacturing jeweler, 311 Em- 
pire building, for several years, has joined 
the staff of Fred J. Theleman, 201-205 Man- 
hattan building, as manager of the watch 
repair department. Mr. Manthey takes 
the place of Philip Schwartz, who retired 
Aug. 1, to engage in the retail jewelry 
and watch repair business at Plymouth, 
Wis. 

A Buick touring car owned by Cuske & 
Holzer, wholesale jewelers, 116 Main St., 
Oshkosh, Wis., was badly damaged in a 
collision on Saturday evening, Aug. 2, 
when another car struck it from the rear, 
tearing off both wheels and fenders. A 
party of musicians composing an orchestra 
which Mr. Holzer conducts occupied the 
car and all narrowly escaped serious in- 
jury. Mr. Holzer kept his engagement at 
Fremont, Wis., by hiring another machine. 

Wisconsin retailers who visited whole- 
sale establishments in Milwaukee during 
the week included the following: U. S. 
3riggs, Grand Rapids; E. H. McKee, 
Oconomowoc; J. B. Kimball, Waukesha; 
U. Amidon, of Amidon Bros., Hartford; 
Thomas Bruhy, West Bend; Julius Jappe, 
Racine; ‘Morris Schneider, Burlington; 
Claude Barthold, East Troy: M. J. Karst, 
Racine: Robert Nicoll, of Gottfredson & 
Nicoll. Kenosha; H. E. Pelzer, Hartford. 

William Keller, of K. F. Keller & Sons, 
College Ave., Appleton, Wis., is retiring 
from the firm in order to establish an ex- 
clusively optical store and office in Apple- 
ton. Mr. Keller has been conducting the 
optical department of the Keller store for 
many years and his practice and patronage 
has grown to such an extent that it has 
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been deemed advisable to establish the de- 
partment as a separate institution. He is 
vice-president of the Wisconsin <Associa- 
tion of Optometrists and one of the best 
known practitoners in the northwest. 

The display window of Henry N. Marx, 
jeweler and optometrist, 738 College Ave., 
Appleton, Wis., was broken with a padded 
brick early on the morning of Aug. 5 and 
diamonds, rings and other jewelry valued 
at $350 to $400 abstracted. The loot con- 
sisted of four diamond solitaires, worth 
from $58 to $75; a wedding ring valued 
at $10, and a watchcase costing $3.50. One 
of the rings was found on the sidewalk 
near the Marx store by a passerby shortiy 
after the robbery was discovered. A re- 
ward of $100 has been offered for. the 
arrest and conviction of the thieves. So 
far no trace has been found. 


An interesting visitor at Racine, Wis., 
during the past week was John Smale, who 
left the city 19 years ago to go to South 
Africa, where he has devoted his time to 
diamond mining and merchandising of un- 
cut and finished gems in the northern 
Transvaal ever since. Mr. Smale recently 
disposed of his entire interests and returns 
to the United States with the intention of 
remaining here permanently. He is visit- 
ing his brother, William Smale,. 1521 Wis- 
consin Ave., Racine, and after spending 
sometime with relatives in Connecticut he 
expects to return to take up his residence. 
Mr. Smale was born in Racine and went 
abroad in 1900 in a spirit of adventure. 
He is now rated as a wealthy man. 

U. S. Briggs, for many years a well 
known jeweler and optometrist of Hart- 
ford, Wis., has decided to establish him- 
self in the same business and profession 
at Grand Rapids, Wis., and will open a 
place of business in that city about Sept. 
1. Mr. Briggs spent several days in the 
Milwaukee and Chicago markets last week 
He has leased a store 
building and will equip it throughout with 
new fixtures, cases, etc. Mr. Briggs three 
years ago sold his original Hartford store 
to H. E. Pelzer and devoted his time to the 
optical practice, being also emploved by the 
Kissel Motor Co. of Hartford, a large 
manufacturer of passenger cars and trucks. 


Louis A. Kuesel, of Kuesel Bros. Co., 
Enterprise building, wholesale jewelers, 
was called to Jacksonville, Fla., on a sub- 
poena issued on behalf of the U. S. Rail- 
road Administration to act as an expert 
witness in an action involving the theft 
of a pair of cuff-links from a trunk while 
in the custody of the railroad. Mr. Kuesel’s 
principal duty was to identify the cuff-links 
as having come from the Kuesel estab- 
lishment. He expects to travel to Florida 
in December to attend the trial, at which 
his testimony again will be required. Mr. 
Kuesel says that in view of the climatic 
conditions in Florida, he will prefer the 
December trip to the one made in the tor- 
rid days of late July and early August. 
His friends aré having some good-natured 
fun out of the fact that Mr. Kuesel received 
about $1.50 as witness fees while spending 
between $100 and $115 as expenses on the 
trip, from which he returned last week. 
The Government, of course, will reimburse 
him for the expenses. 
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LUGERMAN ann MORRISON 
camaro 49 MAIDEN LANE, NEW YORK 


We take pleasure in announcing to the trade that our Mr. Lugerman 
and Mr. Morrison are in Switzerland securing watches consisting of 
ladies’ and gentlemen’s watches of all descriptions for present and holiday 
offerings. 





We shall render superior service and give greater value with 


LUGERMAN & MORRISON'S products than ever before. 





~ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 











Estimates and Samples Cheerfully Sent | 





Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 


Phones MANUFACTURERS Factories 


\ Bi} Jom Bisson 35 MAIDEN LANE, NEW YORK "yeittio, Wi” 


















Phone, John 563 


J. W. JOHNSON pe 


SILVER PLATED WARE 
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= 33 MAIDEN LANE 2a@e Bic a 
+ Remember the Number == 
DOUBLE THREE PERFECTION CORN FORKS 
The popular way of serving sweet corn on the cob. 
°) O “. Silver plated—each pair in a box. 
New Price—New Size—New Style ° © Write for quotations. 





























ANNOUNCEMENT 


We are now located at our New Premises 
47-49 MAIDEN LANE, NEW YORK 


J. GOTTLIEB 


Importer of Watches 























mi Trade-Marks of the Jewelry 
AKTHUR JUHNSUN MFG. CL., Inc. and Kindred Trades 





The Jewelers’ Circular Publishing Co., 11 John Street, New York. 
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TRADE CONDITIONS 
Business is reported as being excellent by sev- 
eral of the leading jewelers of Louisville, who 
im that there is a tair demand for several lines, 
prospects of a good Fall trade. General Sum- 


cla 


and : : 
mer dullness has been lighter this year than 


usual, althougi: hot weather has driven the richer 
class to the Sumimer resorts. Collections are good 
and the general outlook promising. Local dealers 
have been placing orders carly this year, and 
specifying early shipment, but from the present 
railroad situation we fear that it will be necessary 
to have shipments made by express and parcel 
post during the Fail months, as it will take some 
time to clear up congestion which is bound to re- 
sult from the various freight embargoes. Retailers 
are feeling much easier as a result of recent an- 
nouncement to the effect that Louisville would 
have a division of the regular army quartered 
permanently at Camp Taylor. This will mean 
about 30,000 men, and should result in a steady 
demand for military novelties and equipment of 
pne sort or another. 





Chester Puckett, 2824 S. 4th St., jeweler 
and optician, is spending $500 on remodel- 
ing his store front and is installing new 
equipment. 

The Oid Hickory Novelty Co., Hardins- 
burg, Ky., has been incorporated yith a 
capital of $25,000 by W. E. Foster, J. L. 
Ferguson and M. E. Ferguson. 

The Young Business Men’s Club, of New 
Albany, Ind., has recently placed a con- 
tract with F. H. Noble & Co., manufactur- 
ing jewelers of Chicago, for bronze medals 
to be presented to all returning military 


men. 











The assessors have fixed the tax rate 
for the coming year at $21.80 per thousand. 

Alfred Murdock, of the C. H. Eden Co., 
enjoyed a vacation last week at Bristol 
Narrows. 

A large number of the local manufactur- 
ers have increased their prices. A steady 
increase in the cost of material has obliged 
them to take this step. 

James Kelley has opened an electroplat- 
ing shop on Union St. Mr. Kelley was 
until recently colorer for Sturtevant & 
Whiting Co. of North Attleboro. 

Several of the jewelry salesmen who in- 
tended to leave last Saturday pn business 
trips were delayed because of the labor 
trouble on the railroad which resulted in 
many trains being cancelled. 

The New York, New Haven & Hartford 
Railroad is to establish daily freight serv- 
ice to Providence as soon as the present 
labor trouble is adjusted. This change 
was made as soon as it was found that 
many of the jewelers were shipping freight 
to Providence by trucks. 

A. S. Ingraham, treasurer of A. S. 
Ingraham & Co., has filed the following 
corporation report: machinery, $2,810; 
cash and debts receivable, $38,986; manu- 
factures and merchandise, $6,377; total, 
$48,173. Capital, $20,000; accounts payable, 
$245; surplus, $27,928; tota!, $48,173. 

As was predicted in the last week’s issue 
of THe Jeweters’ Circutar, Harold E. 
Sweet of the R. E. Simmons Co. has de- 
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clined to be a candidate for State senator. 
The local jeweler is one of the most pop- 
ular men in Bristol County and has on 
several occasions been requested to run 
for Lieutenant-Governor. 








Trade Gossip. 





Several of the big jewelry factories have 
been equipped with the Hoke-Phoenix 
soldering torches, placing a torch at each 
work bench. Among the recent ones are: 
William Scheer, Donaldson Mfg. Co., 
Dreicer & Co., John Boylan, Bonner Mfg. 
Co.; Walter McTeigue, A. Suderow; Zoldo 
& Ronay, Engeldrum & Zimmer, and the 
Brighton Watch Case Co. 

+ oe 


Wellsworth, published by the American 
Optical Co., Southbridge, Mass., prints this 
month three very interesting scientific 
articles. Two of these are by Dr. Charles 
Sheard, director and professor of applied 
optics at the Ohio State University; one on 
the effect of the thickness of glass upon the 
transmission of various parts of the 
spectrum, and the other, the third in a 
series, treating subjects of modern ocular 
examinations, which he has written exclu- 
sively for Wellsworth. The third article, 
by Dr. Frederic Woll, of the Department of 
Hygiene, College of the City of New York, 
treats the dissection of a sagittal section of 
the eye. He describes the process so simply 
and accurately that even an unskilled person 
can follow his directions and thus perform 
an experiment at once interesting and in- 
structive. 








Why You Should Buy War Savings 
Stamps 





A saving people make a safe Govern- 
ment. Buy W. S. S. 





Your postman will sell you W. S. S. 
All you have to do is ask for them. 





If a man has a little money, nobody can 
bully him. Save it by W. S. S. 





Lincoln said, “Keep pegging away.” 


Every Thrift Stamp is a peg. 





“Waste neither time nor money,” said 
Benjamin Franklin. Money put in W. S. S. 
is not wasted; it’s working for you. 





Thrift is a shield against money worries. 
Buy War Savings Stamps. 





Save until it becomes a habit. Buying 


W. S. S. is the answer. 





Buying War Savings Stamps is the be- 
ginning of wealth. 





Ask the stock salesman if he will guaran- 
tee you your money back with interest on 
10 days’ notice. He won't. The Govern- 
ment will. Buy War Savings Stamps. 





You never have to start a bank account 
but once. When War Savings Stamps ma- 
ture they form a fine nucleus for a bank 
account. 
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Pa, has 
been succeeded by George V. Thomas. 
Thomas J. Campbell, formerly with a 
prominent New York jewelry concern, is 
now connected with Aisenstein & Gordon, 


James M. Derby, Wesleyville, 


wholesale jewelers, 712 Sansom St., as 
traveling representative. 

Changes of great moment continue to be 
made in the personnel of the Bailey, Banks 
& Biddle Co., as was predicted at the time 
of the resignation of Wilson A. Streeter, 
the vice-president, some time ago. It was 
reported last week that Samuel Jaquette, 
who has been with the concern since 1880, 
has been silverware buyer and manager of 
the silverware department since 1892, and 
is known among the trade as one of the 
best informed and most capable silver- 
ware men in the country, resigned from the 
firm to take effect August 8 It was re- 
ported also that Mr. Jaquette was to go 
with J. E. Caldwell & Co. Among other 
recent changes was that of Charles J. 
Young, formerly manager of the stationery 
and heraldry departments of Bailey, Banks 
& Biddle concern, who recently resigned 
and is also now with the Caldwell concern. 











Several of the Plainville firms were 
closed last week for their annual vaca- 
tions. 

The factory buildings of the J. F. Sturdy’s 
Sons Co. at Attleboro Falls are being 
repainted. 

George A. Chisholm, of the Bugbee & 
Niles Co., returned home Monday from a 
week’s stay enjoyed at the Cape. 

_Frank P. Kennedy returned from New 
York last week after spending several 
weeks there in the interest of Bugbee & 
Niles Co. 

North Attleboro enjoyed the record of 
having found employment for everyone of 
its soldiers and sailors as soon as they 
returned home. 

Charles T. Paye, of the Paye & Baker 
Mfg. Co., is taking an active part in the 
organization of the North Attleboro Dis- 
trict Nurses’ Association. 

Manager Percy Black, of the local office 
of the American Express Co., notified the 
local manufacturing concerns last Friday 
that no more express matter would be re- 
ceived from the head office. The embargo 
has seriously crippled the local firms who 
are at the present far behind in the deliv- 
ery of their orders. 








Considerable excitement was caused in 
the downtown section of Birmingham, 
Ala., one afternoon recently when a horse 
hitched to a dray became frightened on 
20th St. and ran into Bromberg’s jewelry 
store, Third Ave. and 20th St., breaking 
a plate glass window. The horse and 
vehicle belonged to David Broadnax, a 
negro. 
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—about our 


Chesterfield 


Extra-Thin 12S 


Watches 


There is an insistent demand today for watches that combine both style 
and accuracy. Time was when accuracy was the demand regardless of appear- 
ance. Then style became the vogue without much thought of real time- 
keeping. 

But today men know that it is possible to secure both in one watch. 
South Bend Chesterfield watches are much thinner than standard twelve size 
yet this thinness is achieved by a special arrangement of design which permits 
keeping all vital parts full size. 


They keep as accurate time as heavier, less beautiful watches and their 
handsome appearance is a sales stimulator for every jeweler who displays 
them. 


Even in the most moderate priced models there is an assortment of dis- 
tinctive case and dial designs to suit a wide range of preferences. 


All Chesterfields are bridge models, Open Face, Pendant Set, exceptionally 
well constructed and finished. Every one is timed in case at the factory to 
insure accuracy. 


They come to you in individual vel- 
vet lined boxes ready for most effective 
display. 
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hesterflela 
SOUTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA 


For Years, Makers of Standard Railroad W atches 


South Bend 


The Watchwith the Curple Ribbon eee | 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Circutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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Changing from Single Entry to Double Entry 





Written Expressly for The Jewelers’ Circular by Ralph Butz* | 
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HERE are a large number of mer- 
chants whose bookkeeping is con- 
ducted along single-entry lines despite 
their knowledge of the fact that it is in- 
adequate for their business, and that it 
does not yield the desired information as 
readily as desired. Of course, many of 
these business men would be willing to 
change to the double-entry system if they 
knew just how to proceed to accomplish 
this change. They do not know that in 
most instances the change from single-entry 
to double-entry can be accomplished with 
no more trouble or bother than the making 
of one entry in the journal. 

On the other hand, there are still some 
men who profess to have no use for 
double-entry systems of bookkeeping be- 
cause they conduct a small business, or be- 
cause they are under the impression that 
more time would be consumed if they 
were to keep their records in double-entry 
form. 

The single-entry system at best can not 
be regarded as fulfilling the accounting re- 
quirements of the present day business 
man, and there are few accountants who 
do not denounce it in the most sweeping 
terms. Truly has it been said that “single- 
entry fails to fulfil the object of bookkeep- 
ing, in that it does not exhibit the true 
financial condition of the business and is 
incapable of proof of accuracy.” 

In “Accounting Theory and Practice” 
Lisle says that no detailed profit and loss 
account can be prepared, and there is no 
satisfactory check on the accuracy of the 
results, as is provided by the balancing of 
the books which have been kept by double- 
entry. 

Greendlinger asserts that “many evils 
continue to exist although we know them 
to be such. Single-entry is certainly an 
evil in modern agcounting, and account- 
ants greatly discourage its use. The dis- 
advantages of the method are not lessened 
if it is used by a small rather than a large 
concern.” 

For purposes of illustration we will as- 
sume that a merchant desires to change 
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his bookkeeping system from single-entry 
to double-entry on Jan. 1. The first step 
will be to examine the ledger and journal, 
and other books of original entry if he has 
any. From these books he will then pre- 
pare a complete statement of the business 
as it appears at the end of Dec. 30. This 
statement must show the exact financial 
status of his business. 

Assuming that the statement has been 
completed, he will then enter the result in 
the journal, which will be an entry similar 
to the following: 


Ledger 
Folio. Debit. Credit. 
1 Land and Buildings. ..$13,000 
2 Furniture and Fixtures 2,000 
3 Merchandise (Inven- 
Ree a cere eines 30,000 
4 Cash (on hand and in 
ee 900 
12 Notes Receivable...... 1,600 
20 *Accounts Receivable.. 4,700 
25 Mortgage Payable .. $5,000 
26 Notes Payable ..... si 6,000 
*Accounts Payable.... 8,200 
*Proprietor’s Invest- 
ment Account ...... 33,000 


Entry to change books of account from 
single-entry to double-entry. The above 
amounts taken from statement dated Dec. 
30. 

The above is the journal entry the mer- 
chant will make if he desires to retain his 
present books, merely using them as 
double-entry books instead of single-entry. 
It will be noted that three of the accounts 
have been marked with an asterisk. These 
three accounts will not be posted to the 
ledger from this entry because these three 
accounts are on the ledger, from which 
source the amounts shown have been de- 
rived. 

Accounts receivable in this entry repre- 
sents the total of the accounts owed to 
the merchant. Accounts payable represents 
the total of the creditors’ accounts, or the 
accounts the merchant owes. Proprietor’s 
investment account is also on the ledger 
for the amount shown, being the dealer’s 
investment in the business. 


All the other accounts shown in the en- 
try must be posted to the ledger, as these 
accounts do not appear thereon under the 
single-entry system in most _ instances. 
After these amounts have been properly 
posted to their respective accounts a trial 
balance may be taken, which will show 
that the ledger is now in balance, or that 
the debits equal the credits. The books 
are now ready for any future entries, 
which must, of course, be made on the 
double-entry principle. 

Should the merchant decide to open an 
entirely new set of books and discard the 
set which he used for single entry, then 
in his new journal he would make the 
same entry as shown before. The only 
difference would be that in the new ledger 
he would have to post all the accounts 
shown in the entry. For accounts receiv- 
able and accounts payable he would not 
post the total amounts as shown in the 
entry, but would post each individual 
debtor’s and creditor’s account separately. 
This would, in fact, mean that he would 
merely transfer these personal accounts 
from the one ledger to the other. It would 
be nécessary to transfer only the balance 
due on each account, not the entire account 
in detail. 

In changing from single-entry to double- 
entry the following contingency sometimes 
arises which might appear to be a puzzle 
to the merchant. After an examination of 
the books, and after the statement has been 
completed, it may develop that there is 
a difference between the total amount of 
the assets and the liabilities. Thus, we 
might have the following totals: 

Assets, $24,000. ‘Liabilities, $31,000. 

It is very evident that the double-entry 
ledger cannot be started on this basis, as 
there is no equilibrium. In other words, 
the debits do not equal the credits, and this 
must always be the case in double-entry. 
So, in order to properly open the books, it 
will first be necessary to make the correc- 
tions in either the assets or liabilities. After 
again examining the statement and making 
certain that all the amounts listed are cor- 
rect, we must then make the proper ad- 
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SECURITY 
20-Year Cases 





NAWCO 20-Year Prestige 
Grows With Years 


Every year has increased our list 
of customers. 


Observe please how this line 
has reached a mark of distinc- 
tion. 





NAWCO has created no freak types, but by application along 
standard lines has made possible the progress reflected in our 
models and designs. 


Demand exceeds production. 


Lower grades will not be made for several months on account of 
the demand for better grades. 


Apply to your jobber for your requirements, but you should 
inquire now. 


North American Watch Company, Mansfield, Ohio 
15 Maiden Lane, New York 31 No. State Street, Chicago 
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justment. There is a difference in the 
above amounts of $3,000. If all the other 
accounts are listed correctly, then it is evi- 
dent that we must add $3,000 to the pro- 
prietor’s investment account, for it is evi- 
dent that this account does not show the 
exact amount invested in the business. This 
is frequently the case in single-entry books, 
as there is no means of certifying to its 
accuracy unless a detailed statement is 
made at periodical intervals. After this 
correction has been made the totals will 


be: 
Assets, $34,000. Liabilities, $31,000. 

In passing from single-entry to double- 
entry the procedure is as follows: 

(a) Analyze all the books and records 
that have been kept under the single-entry 
system. As the ledger may not contain 
any but personal accounts it will be neces- 
sary to secure a list of the assets and lia- 
bilities from the books of original entry, 
such as the journal, etc. 

(b) Make an accurate list of all values 
owed and all values owned. This requires 
careful attention as all the assets and lia- 
bilities of the business must appear on the 
double-entry ledger, otherwise the book- 
keeping system will show but little im- 
provement over the previous system. 

(c) After the statement is complete, 
use it as the basis for the journal entry, 
which will accomplish the change from 
single-entry to double-entry. Post this 
journal entry to the ledger in the manner 
explained in the previous paragraphs. 

(d) Take a trial balance of the ledger. 
If it balances, then the books may be con- 
sidered as established on the double-entry 
principle. 





What Is the Best Day to Trim Your 
Windows? 





EVER trim your windows on Monday. 

That is the advice given to jewelers 

by Miss M. L. Addis of Topeka, Kans., 

who says she has learned by experience 

and observation that trimming windows the 
first of the week does not pay. 

And there is a perfectly good reason be- 
hind Miss Addis’ advice. She points out 
that on Sunday people do their window 
shopping. They have the leisure to inspect 
the store windows and spend as much time 
as they desire looking at the articles they 
would like to buy. And on Monday, 
usually, they are in the mood, after think- 
ing about it, and if they buy at all then is 
the time they will buy. 

“The dirtier my windows are on Monday 
morning,” says Miss Addis, “the better I 
am satisfied. I look at the glass, and if it 
is covered with finger and nose prints I 
know my displays have been attracting at- 
tention and making prospective customers 
forme. Finger prints on the window glass, 
where people have placed their fingers lean- 
ing against the glass or pointing out at- 
tractive articles shown, are one of the best 
display tests I know of.” 

“Wednesday is the best day of the week 
to trim windows,” Miss Addis declares. 


(Continued on page 119.) 
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Floats That Attracted 
Unusual Attention 














A Jeweler’s Beautiful Float 
BEAUTIFUL and interesting float 


that gave a great deal of indirect ad- 
vertising to a Wayne (Nebraska) jeweler 
was that prepared by L. A. Fanske, of that 
town, and used in the Fourth of July cele- 


retail jewelers who wish to use floats, Mr. 
Fanske has given the full particulars for 
the benefit of his brother jewelers. Said 
he: 


“In the construction of this float I first 
built a huge wedding ring, six and a half 





I LOAT DEVISED BY L. A. FANSKE, WAYNE, NEBR. 


bration at Wayne this year. The float, an 
illustration of which appears herewith, 
caught the eye of all those who watched 
the parade and was the subject of unusual 


feet in diameter, 15 inches wide, and 
this was covered with cardboard and 
painted with gold. This I mounted on 


an automobile truck, which was decorated 

















FLOAT IN THE FORM OF AN AEROPLANE 


complimentary comment. In fact, it made 


such a decided hit that it won the second ' 


prize among nearly 50 competitors. 
Inasmuch as there may be some points 
in this that will offer suggestions to other 


in white sheeting, and the color scheme, 
pink and white, was carried out through- 
out the entire float. The car was coveréd 
with 650 pink and white chrysanthemums, 
and I got in my ‘ad.’ in panels on the 
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Make nothing but 
National Cash Registers 


HEY work with the best materials that we can buy. 
They are well organized. They are carefully trained. 
Their working conditions are good. 





They are making a machine that is the result of 35 years 
of study. Into this machine we have put thousands of 
suggestions from merchants all over the world. 


These 6,800 workmen are doing their work so well that 
we are making and selling more than 325 registers a day. 


The National Cash Register Company 
Dayton, Ohio 
Offices in all the principal cities of the world 
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side of the car, which bore the name of 
“Fanske,” cut out and pasted on black 
background, the letters being painted in 
gold. 

“On the front of the car appeared a 
cupid, bearing pink and white ribbons, 
which extended back and were attached to 
the outside of the ring, while on the side 
of the car was also a large heart made in 
pink and white, with an arrow placed as 
if piercing it. Within the ring itself stood 


a representation of a bride and groom, these © 


roles being impersonated by Dickie Fanske, 
Jr, and his sister Margaret. The little 
boy was dressed in full evening attire and 
the girl was equipped as a bride in dress 
of white messaline. She wore a veil caught 
up with Southern smilax and carried a 
miniature bouquet of bride roses.” 

At the very back of the float, which does 
not appear in the picture herewith, Mr. 
Franske had a neat reproduction of his 
store sign. 

An Aeroplane Float 

An interesting suggestion for jewelers’ 
float is also to be seen in the illustration 
herewith of a float in the form of an aero- 
plane, which was contributed by the em- 
ployes of Frank N. Whiting & Co., North 
Attleboro, during the Old Home Week 
celebration in that town July 4. The float 
was decribed fully in the issue of the 
JewELers’ CircuLar of July 23. It was in 
the form of a bi-plane 28 feet long, with a 
wing spread of 25 feet, beautifully dec- 
orated with Dorothy Perkins roses. The 
machine was fitted with a red, white and 
blue propeller that revolved during the 
parade. 





What Is the Best Day to Trim Your 
Window? 





(Continued from page 117.) 


“Friday is much better than Monday.” In 
fact, she says, there ought to be a rule that 
a jeweler should never trim his windows 
on Monday because it will work to his dis- 
advantage. If a customer who has viewed 
the window on Sunday and picked out 
some article he likes and wants to buy, 
comes down Monday to get it and it is 
gone from the window, the chances are 
very probable that he will never enter thé 
store to inquire what happened to it but 
will jump to the conclusion that that par- 
ticular article has already been sold. Many 
a sale, Miss Addis believes, has been lost 
because window trims have been changed 
on Mondays. 

Saturday is not a big day for jewelers, 
as a usual thing, and it is not especially 
desirable to make a special window trim 
for that day, Miss Addis says, although if 
one is made it will be all right for the 
Sunday window shoppers. But beware 
the Monday or Tuesday trims—they are 
dangerous from a profit point of view. 
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Fred Gunderson will a jewelry 


store at Hawley, N. Dak. 


open 
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Selling ‘Talks 
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A Good Display For August 
a attempt to work up elaborate win- 

dow displays for August may prove 
waste effort as half the population are at 
the shore and the other half wishing they 
were there. Therefore it is not very likely 
that the remaining inhabitants will be in- 
terested in silver sets, diamond pendants 
or hall clocks. But it is very reasonable to 
expect that they would be interested in 
something “pat” with the surroundings of 
the month. 

This creates the opportunity for every 
representative jeweler to exhibit his stock 
of glassware suited for soft drinks. Prac- 
tically the entire population are aware that 
you sold champagne glasses, cocktail 
glasses, cordials, etc. But how many know 
about your supply of “long, cool and sweet 
drink” glasses? And those long silver 
stirring spoons? Just the thing to display 
during the torrid month of August. 

With soft drinks in vogue it is reason- 
able to expect a return on glassware suited 
for the new type of beverage providing 
such a line is pushed. Appropriate sugar 
bowls, glass lemon squeezers, fancy cut 
glasses, serving trays, cut glass pitchers, 
spoons of all varieties, glass holders, in 
fact the opportunity is ripe to display 
almost any glass or associated stock that 
will lend itself to the mixing and serving 
of soft drinks. 

Such articles will make a neat, attrac- 
tive, appropriate and helpful window dis- 
play—one that is right in season, psycho- 
logical, and sales prompting. In making 
up such a window it would be well to keep 
the associated articles—sugar bowls, sugar 
tongs and the like—more to the rear as a 
background and to feature foremost the 
various types of glasses and spoons suited 
for the new type of thirst quenchers. With 
the aid of some chemicals it is very easy 
to compound a beautifully colored water 
with which to fill a glass or two as a means 
of working up admiration for the “tall, 
cool glass filled with a sparkling liqnid of 
refreshing attraction.” Any druggist will 
inform you of several ways of making up 
these glasses. The tests are perfectly 
harmless and the color will last for a long 
time without “bleaching.” In fact a red 
color can be procured and made a heavy 
red or a light tinted red according to the 
quantity of material used by dropping a 
teaspoonful of “Liquor Potasse” into a 
pitcher of water. Then take an ounce of 
medicated alcohol and drop some “phenol- 


phthaleine” in it—about enough to cover: 


a five-cent piece. Put about four drops of 
this compound in each glass desired to be 
filled and pour the water from the pitcher 
thereon. The result will be a beautiful 
red color similar in appearance to logan- 
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berry juice, strawberry soda, or by experi- 
menting like other familiar beverages. 

Several of these glasses on an attractive 
specimen tray resting on a raised stan- 
dard or small garden table, should impel 
attention, particularly so if the glasses con- 
tained what appeared to be some cooling 
beverage along side of which was added 
a tray of light cookies and a fan or two. 
This placard could be added to round out 
the exhibit and drive home the selling 
point: 

A Cut Glass Exhibit 


A JEWELER wanted to display a speci- 

men article of each type included in 
his cut glass stock and yet did not wish 
to clutter the window with signs. It was 
his thought that the wedding season might 
result in a turnover of this stock even 
more rapidly than in normal times if the 
right kind of publicity were given it. He 
also had in mind the fact that many people 
desired appropriate wedding gifts of cut- 
glass and were prompted to buy these 
gifts through window suggestions and 
many times sales were lost through the 
prospect’s not knowing just what the ar- 
ticle or dish displayed might be used for. 
To overcome this without explanatory 
signs was a puzzling proposition which 
finally worked out in a well arranged order 
of display in which each cut glass article 
was filled with contents for which it was 
manufactured,. Flowers filled the vases; 
sugar filled the cut-glass sugar container; 
clear mineral water sparkled in the tum- 
blers; olives reposed in the olive dish and 
cigars in the cut-glass humidor. No signs 
appeared. The idea, vouches the jeweler, 
drew trade as well as attention and proved 
one of his very best advertising ideas of 
the season. 


Good “Sellers” Shake-Up New Trade 

‘PHERE was a jeweler who recently lo- 

cated in a valley town of Connecticut 
—a progressive, ambitious and enterprising 
tradesman who was a “newcomer” to the 
town. He had bought out the store, stock 
and good will (?) of his predecessor. 
The stock proved quite complete and in 
good order. The good-will of the party 
succeeded was founded on honesty and 
while honesty always pays it might have 
paid better if associated with “honest serv- 
ice.” At least the new jeweler thought so 
and used the title of “honest service” for 
his underlying principle, accepting this 
basis for future plans immediately upon 
occupying the place. The store was a 
small place—long in an interior, high of 
ceiling, narrow and with rather small show 
windows. Two long counters and cases 
ran parallel down the entire length of the 
store terminating in a little “coop,” where 
the former proprietor “kept his books.” 
The store was in fair condition, although 
the display windows were a bit shop worn 
and poorly arranged with shelves of wood 
that divided the space into “two stories,” 
thereby giving a somewhat cluttered ap- 
pearance. This was fully two months ago. 
Today, according to its books, this par- 
ticular store has recorded the biggest 
monthly sales in its history. Practically 
the same stock is offered—the same show 
windows are there and the interior is of 
the same size in cubic feet. But—a few 
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AMERICAN 
FANCY GLASSWARE 





Vases in great variety i 

Gold encrusted and hand enamelea i, 
decors, at moderate prices (’ 
Gach piece labeled 22 K. Gold oy 


Sole Distributors 
GEO. BORGFELDT & CO. 
16th St. G Irving Place, New Y ork d 






























































Radium 
COMBINATION DESK 


AND 


) TRAVELING WATCH 


7 Jewel Lever Movement 


Fitted in fine leather 
traveling case. 

This watch is held firm- 
ly in position and can 
be wound without re- 
moving. Case is thin, 
with soft top and bot- 
tom. Gold border on 


No. 22 cover. 


Our Special Price Complete, $3.50 Each, Net 
AISENSTEIN & WORONOCK, Inc. 


22 Eldridge Street, New York City 
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The Pin with the “Improved Clutch” 


The distinguishing feature of the “ROY” is the patented 
clutch, the vital point in a ball pin. This is the pin that really 
holds, and is guaranteed against all imperfections. 
Gold Plate and Platinum Finish. In gross lots only, straight 
or assorted. Retail, with large profit, at 25 cents each. 


Made in 


Beware of Imitations 





All “ball pins” are not “ROY” Ball Pins. To be sure of pins 
where “satisfaction is guaranteed” be sure you get the genuine, 


¢ } CLOSED Qo 


The “ROY” Ball Pin 
is protected by 


U. S. Pat. No. 1,281,844 


L. J. ROY 
®@, CO., Inc. 


56 CLIFFORD STREET 
PROVIDENCE, R. I. 








DOUALA 








No. 9100JC Very fine white grained French ivory manicure set as illustrated above, 
note the popular Marquise design, best quality steel fittings, patent buffer, all put up in 
a genuine leather roll. Our special cut price net $4.75. For a line of other bargains 
see our Silent Salesman catalogue No. 46, illustrating Watches, Clocks, Jewelry, Stlver- 
ware, Talking Machines, Leather goods, Cut Glass, Holiday goods, and Specialties of all 
kinds. This is our only Salesman and skould be consulted before buying elsewhere. 


JOSEPH HAGN Co., 302-304-306 W. Madison St. 


CHICAGO, ILLINOIS 








NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Myron B. Levy Co., Inc.,'2-"i Bleecker Street 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
In Yellow Gold 14K $4.50 Dozen 
White Gold = $5.00 Dozen 
zes 


The Lion Safety Pin Clutch Co. 
81N .¥. 


assau St., N 
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simple alterations have worked magic! 
The two long counters have been succeeded 
on one side by a long well lighted case 
extending almost the full length of the 
store and back of it a wall case containing 
suggestive purchases. The opposite space, 
now much narrower, as the present show 
case extension protrudes farther out, giv- 
ing the jeweler ample room to move about 
nicely, is fitted up with a row of comfort- 
able chairs, a small desk, two small tables 
and a flat case done in mahogany that con- 
tains specimen cut glass ware. The “coop” 
at the back has been made into a small 
room extending the full width of the store, 
the only entrance being a door bearing a 
frosted glass window. One side is de- 
voted to an office, the opposite side to a 
private room for diamond exhibits or pri- 
vate sales. 

The show windows are the same, but 
minus the shelf partitions. They are bet- 
ter lighted and used with a thought to 
values. The first exhibit this jeweler of- 
fered immediately upon opening the store 
after the above alterations was an array 
of silver “salt and pepper shakers.” The 
town being one of small size and the 
jeweler desiring to attract new customers 
in larger numbers, enticed buyers through 
this display of serviceable yet reasonable 
articles. Every form and variety of sil- 
ver shakers was exhibited and a good 
“welcome” stunt included in a rather clev- 
erly worded sign. He obtained some 
colored cardboard cut-outs representing 
the old-fashioned, full dressed “Shaker” 
with his broad brimmed hat, buckled shoes 
and long hair. These pasteboard cut-outs 
were lined up at the back of the window 
and a “shaker” fastened onto each one by 
means of a bent wire. This placard ap- 
peared in both windows: 











LET’S HAVE A SHAKE! 


If You Don’t Need a Salt or a 
Pepper “Shake” Come in and Get 
a Handshake. 


This Store Is Under New Manage- 
ment and We Intend to “Shake- 
Up” Prices, Service, and Stock for 
Your Benefit. 


Of course, 
“sellers!” 


they proved good 











— C.T. i. 








He Knew Something 





Inebriated One (to professor with repu- 
tation for great knowledge)—Some people 
think they know. everything. 

After this had been repeated two or three 
times the professor replied that he had 
known people who thought they knew more 
than they did know, but that he never met 
anyone who claimed to know everything. 

Inebriated One—Well, I can tell you 
something you don’t know! My wife is 
your washerwoman, and I’m wearing one 
of your shirts !—Tit-Bits. 
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In A Corner By Ourselves 


“Cooperation, understanding and religion, properly advers 
tised into the hearts of men, make life worth living.” 








By Robert Francis Nattan 




















ELFISHNESS is the curse of the human race. Gladstone 

said that, and he was a wise man and knew what he was talk- 
ing about. God created man, man begot selfishness, selfishness 
begot jealousy, and jealousy begot war. Many people believe 
human nature cannot be changed, but we see many instances of 
change in human nature, and a man does not have to be a Saint 
Augustine to change it. He needs better understanding of him- 
self and his fellow man. Sometimes the jealous man or the 
selfish man needs psychotherapeutic treatment because these 
conditions sometimes arise from a distorted mental attitude. 
Education which broadens one’s vision very often effects a cure. 
Religion that is real works wonders, too, for it compels a man 
to observe the golden rule. 


OLSHEVISM rages in Russia because of the ignorance of the 
people, lack of education and distorted vision. Many mis- 
guided persons lie awake nights worrying over the success of a 
fellow man instead of sitting up nights working and studying in 
order to prepare themselves for success. Such men have never 
been educated to think correctly, and such men frequently take 
the initiative in undertaking something for which they are not 
equipped by talent or education. They fail, and their hatred of 
the successful grows more intense than ever. Then comes class 
consciousness, the ulcer that is eating away the liberty won by 
the Russian people. The man who has no interest in his work 
outside of his closely calculated working hours during which he 
must “be there,” and who gives it no thought except compulsory 
thought, who knocks employes to his employer and the employer 
to employes, is not on an express train to success or happiness. 
Men who are not loyal to themselves can command no loyalty 
from others. Wild beasts are tamed in the beginning largely 
through fear and by means of a club. After a while, such brutal 
devices are discarded. We say the animal is tame. Human 
beings should not need club methods, because they are endowed 
with reason and understanding. Human beings, “tamed” 
through coercion and fear, never become subjugated. 


ICKPOCKETS get into men’s pockets easier than others 

get into men’s minds and hearts through reason and under- 
standing, the great preventives of the cause of dissension, strife 
and war. We could eliminate the pickpocket, the profiteer, the 
autocrat, the thug and the murderer if we could only advertise 
human understanding, religion, cooperation and the simple 
words, “Do unto others as you would that they should do unto 
you,” properly into the hearts of all of us. : 
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MAN buys a new motor car, not be- 
cause the one he has won’t run, but 


because it’s out of style. 


Wadsworth’s national advertising of cor- 
rect style in watch case design is working 
to make the men of America as careful 
of the appearance of their time-pieces as 


they are of their cars or their clothes. 


THE WapswortH WATCH CASE Co. 
DAYTON, Ky. 


New York OFFICE CHICAGO OFFICE 
17 Mawen LANE 31 N. Strate Sr. 




































































Men Who Went “Over the Top” 
Now Studying Horology 














acne 


HE war gave an impetus to the study of 

horology, because it showed the great 
importance which horology plays in the 
whole world. Changed conditions, too, have 
made the calling all the more desirable, 
The accompanying photographs show some 
men sent by the Federal Board of Voca- 
tional Education to study horology at one 


of the large schools in this country. The 
workrooms at the Institute are well 
equipped and the men get a_ thorough 


knowledge of the theory and practice of 
horology. Those who take up this study now 
will find that they have a very desirable 
working asset within the next few years. 
In the picture shown we see partially dis- 
abled soldier-students in the Bradley Poly- 
technic Institute, Peoria, Ill. From left to 
right the men are: Bernard Allen, Fort 
Atkinson, Wis., wounded by shrapnel in the 
Meuse-Argonne sector; Harold Rydell, 
Evanston, Ill., wounded in the leg by bits 
of shrapnel at the second battle of the 
Marne; Charles Kaufman, St. Louis, hurt 
in an accident at Paris Island; Ralph Shaf- 
fer, Greenville, Pa., injured while in bayo- 
net drill at Corpus Christi, on the Mexican 
Border; Edward Warren, South Park, Ky., 
injured in right lung by wound from high 
explosive shell at the second battle of the 
Marne; H. Williams, Tabor, Ia., injured 
in the leg by explosion of high shell in 
the Tours sector; George Driess, Chico, 
Cal., with side crushed by shell during ad- 
vance upon the Germans; George J. Ham- 
mer, Chicago, hurt in an accident at Camp 
Lewis, Washington; Paul Mueller, Belling- 
ham, Washington, injured in an accident 
aboard a submarine chaser at Key West; 
Robert Dunn, Durant, Okla., maimed by 
high explosive shell while serving in the 
St. Mihiel sector. 

Three of the men in the picture have 
artificial limbs. The school which these 
men are attending rendered notable service 
to the United States during the war, as it 
trained many soldiers for inechanical work 
at the front in France at low cost to the 
Government. The Faculty sends to the 
Government monthly reports of the prog- 
ress made by these boys at the school. Any 
man who is absent three days in succession 
from his class must be reported at once. 


Of the 10 wounded soldiers enrolled, not a 
single one has dropped out of the class. 
Dean Allen T. Westlake of the school 
takes great interest in these men and works 
arduously for their advancement. In speak- 


structive value. The courses range from 
12 to 18 months, after which the student 
takes a position bringing from $20 to $25 
a week, with the hope of increasing this 
salary as he progresses in his work. The 
increasing scarcity of watchmakers makes 
the advantages all the greater to those who 
take up the work. Students will be found 
in the above mentioned school from every 
State in America and from Alaska, South 
America, Europe, Asia, Africa and Aus- 
tralia. An unusual student was a Greek 
priest, 60 years of age, who returned to 








SOME OF UNCLE SAM’S FIGHTERS WHO ARE NOW STUDYING HOROLOGY. 


ing of the work, he said: “The Govern- 
ment’s policy of teaching the returned sol- 
diers a trade or profession is going to make 
a big difference. 

“After the Civil War there were thou- 
sands of soldiers early returned disabled for 
heavy work, and many were obliged to take 
up menial vocations. Some allowed their 
ambition to die and lived along on the 
thought ‘I am an old soldier.’ ” 

Conditions are changed, and men are now 
made to feel that they are useful. They 
will have a trade and can take a place in 
the world where they will be of real con- 


his native country after completing a 
course in watchmaking. Every jeweler in 
the United States should take an active in- 
terest in encouraging the study of horology, 
for such encouragement will redound to 
the advantage of the entire industry. 








Joseph Yokelson, formerly of the firm 
of Daving & Yokelson, Inc., New York, 
announced last week that he had severed 
his connection with the firm and is no 
longer associated with the management of 
it. 
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ANNOUNCEMENT : 
MARCHAND, JOBIN & CO. 


Swiss Watch Manufacturers’ Agents 













Yj 


Ltd 


Yl fff ddd 


SZ 








beg to announce to Watch Importers and Wholesalers that 
they have opened an office at 


52-54 Maiden Lane, New York 


Sole Agents for the 
UNITED STATES, GREAT BRITAIN and COLONIES representing: 
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\ Elem Watch Co... . . Bienne Kobel & Bilat, S.A. . Fleurier 

\ Marchand-Monnier & Co.,S.A. “ Elida Watch Co.. . . 7 

\ Pendulettes Watch Co. . ” Encore Watches. . . ” 

Weekly Watch Co.. . . Chaux-de-Fonds Darax,S.A. .. . Chaux-de-Fonds 
\ 

\ 


London Office: 100, Hatton Garden, E.C. 
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STOP LOOK LISTEN 


L. LELONG & BROTHER 


R efi ners [Established 1858] Assay ers 


of Halsey, Marshall and Nevada Streets and 
Precious Metals NEWARK, N. J. Sweep Smelters 


We beg to call your attention to our Sweep and Refining departments as a means of obtain- 
ing most profitable returns from your sweepings, polishings, bench sweep, filings, plated scrap, old 
scrap, old gold jewelry, silver scrap, etc. 

The firm of L. Lelong & Bro. needs no introduction to the trade, having been refiners of pre- 
cious metals for sixty-one years, and through long experience have adopted the most economical 
methods of regaining precious metals from sweep and other waste material. 

Our Laboratory is modernly equipped with a process for determining the true karat and fine- 
ness of precious metals, and we have recently added improved facilities for rendering quick returns. 

Our files contain hundreds of letters expressing satisfaction for returns rendered our custom- 
ers, and their continued patronage through a long period of years, attests to our reliability and 
promptness in serving them. 

We would like also to call your attention to the fact that we have in stock for immediate de- 
livery, fine rolled gold, any size, and from 1 to 40 gauge in thickness, for anode or dental use, at 
$21.00 per oz. troy; 


Fine granulated gold at $20.80 per oz. troy; Fine granulated silver; 
Fine rolled silver, any size and thickness for anodes; Pure copper shot for alloying. 


Kindly favor us with a trial shipment, and we feel confident that returns will warrant future 
favors. 


Gold, Platinum and Silver scrap bought. 





























August 13, 1919. 


THE JEWELERS’ 


CIRCULAR 


125 








| How Shall We Develop More Watch Repairers ? 





Publicity and the Co-operation of All Branches of the Jewelry Industry and Educational 
Institutions Needed in the Movement. 


Written Expressly for the Jewelers’ Circular by Robert Francis Nattan 




















How to develop more watchmakers 
for the jewelry industry is the 
burning question of the hour. Even as 
yet many jewelers do not realize the 
responsibilities ahead of them. Even 
though the watch repairing department 
does not pay handsomely on the invest- 
ment, it will always be necessary in 
order to differentiate the legitimate re- 
tail jeweler from the mere vendor of 
trinkets. Even the better class of de- 
partment stores realize this. A depart- 
ment store in New York with seven 
watchmakers in its employ points to 
its watch repairing department with 
much pride. Consider the humiliating 
embarrassment of the legitimate retail 
jeweler unable to find a watchmaker 
in the face of such a condition. 


ATCHMAKERS for many years 
worked unorganized. Now there 
has been formed what is known as the 
Supreme Council of the Watchmakers 
of America. Unless some high standard 
of efficiency is established, it is possible 
that incompetents will get into this or- 
ganization and demand wages equally as 
high as the skilled watchmaker. 


| is up to the members of the jewelry in- 
dustry as far-sighted business men to 

do everything possible to encourage the 

promulgation of horological education. 

I remember, many years ago, suggest- 
ing to the then Dean of New York Uni- 
versity, Joseph French Johnson, a course 
in advertising. Since then numerous 
vocational courses have been added in 
many universities. Horology requires a 
more extended course than most other 
vocational subjects, and that is one of 
the difficulties. Therefore, the long way 
round seems to be commendable, and 
that is by inculcating in the school boy’s 
mind a love for mechanics as applied to 
watches. Boards of education, in doing 
this, would be rendering a service to 


America. Most boys love to toy with 
all kinds of machinery. The innate 
aptitude of many of these boys for 


horology would be brought out and de- 
veloped, and we would have a rising 
generation of watchmakers and we 
would not have to begin with minds 
already set on other vocations, or not 
plastic enough to begin the study of 
horology. This seems to be the scien- 
tific and psychological method of solv- 
ing the big problem. 
various boards of education to show 
motion pictures explaining the intricacies 


Encourage the 


of the watch; teach the youngster some- 
thing about the mechanism of a watch 
in the manual training: courses. Even 
if they never took it up as a means of 
livelihood, it will be good mental train- 
ing, better in fact than many of the 
things which they do at the present 


time. It would whet their appetite to 
learn more about the measurement of 
time. 


HERE are those who claim that crippled 

soldiers will not make good pros- 
pects for watchmakers, but experience 
seems to offer an argument to the con- 
trary. It has been said that crippled 
soldiers make poor students for tech- 
nical subjects, because of their mental 
attitude caused by their physical afflic- 
tion. This does not apply, of course, in 
all cases, but has been found to be so in 
some instances. 


UBLICITY will do much to help the 
cause alone, and this can be done 
through the co-operation of the Ameri- 
can National Retail Jewelers’ Associa- 
tion, with the united effort of every local 
jewelry club in the country. 

These local clubs could have vocational 
courses started in horology in the home 
town. Should the boards of education 
not be interested, the Y. M. C. A. or 
similar organizations could undoubtedly 
take it up. The Y. M. C. A. in fact for 
years conducted a school of watchmak- 
ing in Detroit. 

We already have some efficient horo- 
logical schools, and publicity and the co- 
operation of every member of the jewel- 
ry industry could do much to increase 
the number of their students. 


ITHIN the last few months the 
writer has answered at least fifty 
requests from persons seeking informa- 
tion as to where they could take up the 
subject of horology. Many of these re- 
quests came from certain States near 
which there were no schools, and the 
prospective pupil was consequently at a 
great disadvantage, because he was un- 
able to move away from his own city. 
This is where the need and the co- 
operation of every local jewelers’ club 
would play its part, and every town by 
this time-should have a jewelers’ club, no 
matter how small. If a sufficient num- 
ber of men could not be encouraged to 
take up horology, many women would 
undoubtedly be interested. They might 
not become as proficient as men but 
could be taught to do serviceable work. 


Arc was given in advertising a 
school in horglogy for the New 
York branch of the Y. M. C. A. and 10 
replies were received from one advertise- 
ment in a local newspaper. Eight of these 
came from women. It should be brought 
out in any publicity campaign that may 
be conducted, that horology offers.many 
opportunities over other trades, although 
these trades at the present time offer 
large salaries. The competent watch- 
maker is always in a position to start in 
business for himself after attaining ex- 
perience and proficiency. The work is 
clean and not menial. 


: igen JEWELERS’ CircuLar for the past 
several years has done its utmost 
to keep up an educational interest in hor- 
ology, by publishing educational articles 
which have met with much favor. It 
has made every endeavor to keep alive 
a subject which is the very substratum 
of the jewelry business, but the time has 
come when the co-operation of the 
whole jewelry industry and our educa- 
tional institutions is necessary. 


OROLOGY is not a dead language— 
keep it alive—start a broad pub- 
licity campaign to reach the public and 
the educational institutions throughout 
the whole United. States having voca- 
tional training courses. The wise em- 
ployers today are treating watchmakers 
with every consideration in line with the 
trend of the times to make work a 
pleasure. Incentive for continued loy- 
alty is given in the form of bonuses and 
a share in the profits of the business. 


ARMONY, co-operation and _ incen- 
tive are the requisites of the mod- 
ern successful business organization. 
The employer who does not treat the 
employe with the proper consideration 
today is a menace to the industry which 
he represents, because he is breeding ill- 
will. Industrial democracy has come to 
stay and industrial autocracy died with 
political autocracy in the great worid 
war just ended. 








The American Jewelry Co., one of Se- 
attle’s finest and oldest jewelry stores, has 
changed hands, having been purchased by 
B. Tipp and H. Rosenthal, both of Can- 
ada. Mr. Rosenthal, who does the buying 
for the firm, has had extensive dealings in 
Calgary and Toronto, Can. The old firm 
name, established in 1889 by Lewis Levy, 
will be retained. 








Silas says: “If you call names when a man argues with you, he wins” 
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JUST RECEIVED a Complete Stock 
of the World Known 


wa Bo ws 


WATCH CRYSTALS 


We are prepared to fill your orders promptly at the 
following prices: 
Genevas, 70c a doz.; $7.00 a _ gross. 
Miconcave, 60c a doz.; $6.00 a _ gross 


Less cash discount of 6% 





We will also continue to carry a full line of the genuine 
K. K. Brand of crystals at our usual price. 


Genevas or Miconcaves, 50c a doz.; $5.40 a gross. 
Less cash discount of 6% 


TO CLOSE OUT (While they last) 


Other Japanese Brands—Genevas or Miconcaves 
3 gross assorted, $3.80 a gross 
5 rr = $3.60 a gross 


When ordering state Brand wanted 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 
3rd Floor, Heyworth Bldg. CHICAGO 











ESHA 


ALARM CLOCKS 


FULLY GUARANTEED 


In case lots of fifty clocks or more, the 
Assorted clocks in 


following prices apply. 
a case if desired. 


OUR LEADER, Top bell, 
ESKA No. 1, Back bell, 
ESKA No. 2, Intermittent, 
ESKA No. 3, Eight-Day, 
RADILE No. 1, Luminous, 
RADILE No 3, Luminous, 
RADILE No. 4, Luminous, 
CUPID, 2-inch, Alarm, 


BETTER ORDER YOUR SUPPLY NOW 


FOR THE FALL 


Samples Sent on Request 


ESKA MANUFACTURING CO. | 


BALTIMORE, MD. 


For the convenience of dealers in Greater New 


$1.25 
1.50 
2.00 
2.50 
2.25 
3.25 
2.00 
2.90 








York, we maintain an office at 9 Maiden Lane. | 























CONSERVATION OF TIME | 
iS VITAL TO SUCCESS 


Jewelers permit us to show you how 


TITAN si." TOOLS 


for Chasing, Engraving, Hammering, Hub and Die 
Making , 
Will SAVE you TIME! 
INCREASE your EFFICIENCY! 
REDUCE your COSTS! 
ADD to your PROFITS! 




















No. 2 Outfit Complete 
MORE WORK PER DAY THE ‘“‘TITAN'’ WAY 
READY TO RUN THE HOUR RECEIVED 
Your copy of our complete catalog will come to you on 
request, 


TITAN AUTOMATIC TOOL CO., Inc. 
25 West Broadway New York 








STYLE? 
SWISS WATCHES 


With Snap, Style and Merit 


CONCORD WATCH CO. 


(5 Maiden Lane 


OUR LINE OF 8-DAY WATCHES 


41S UNEXCELLED 


New York 
































“Wonder” 


Made in JERSEY CITY, N. J., 





DIXON’S 


Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write 
for prices and Circular No. 77-AA. 


by the 


Joseph Dixon Crucible Company 


Established 1827 


EL 


2S 









































August 13, 1919. 


oo 


Wl i 380 


{ 
‘ 





[patents Granted by the United States. The 
united States Patents That Have Expired 
and the Registered Trade-Marks. 








UNITED STATES PATENTS. 


1,311,548. 


Erie, Pa. 





Issue of July 29, 1919, 


MICROMETER. 
Filed Aug. 1, 


Ancus T. Buus, 
1918. Serial 247,873. 


In a.-micrometer, the combination of a frame 
provided with two points, one of which is movable 


relatively 


to the frame; a screw actuating the 





movable point; an indicating sleeve actuating said 


screw; and a screw 


controlling the movement of 


the sleeve, the screws having different pitches. 


1,311,574. SAFETY-CLIP. Martin J. Parmer, 
Seattle, Wash. Filed Feb. 18, 1919. Serial 
277,752. 


A safety clasp adanied to be secured upon a 
fabric edge comprising two opposed fingers adapted 
to pass at opposite sides of the fabric, one of said 








fingers having fabric engaging points and a spring- 
releasing finger fixed at one point and extending 


between said other fingers and having holes through 
which said points normally project. 
Designs 
53,655. 


WRIST-WATCH CASE. Frepericx G. 
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Gruen, Cincinnati, O. Filed March 19, 1919. 


Serial 283,676. 


53,659. 


CLE, 


Term of patent 7 years. 
SPOON, FORK, OR SIMILAR ARTI- 





Barton P. Jenks, Attleboro, Mass., as- 
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signor to The Watson Co., Attleboro, Mass. 
Filed May 10, 1919. 





UNITED STATES TRADE-MARKS. 


[The following trademarks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published ‘n compliance with Section 
6 of said Act.] 


Trade-Marks Published July 29, 1919. 
Ser. 113,891. (CLASS 28. JEWELRY AND PRE- 

CIOUS METAI. WARE.) AtFrRep Spear, 

Providence, R. I. Filed Oct. 25, 1918. 


“VICTORY” 


Particular description of goods.—Emblems and 
Badges, All Made Wholly or in Part of Precious 
Metal. 

Claims use since Oct. 21, 1917. 

Ser. 115,846. (CLASS 27. HOROLOGICAL IN: 
STRUMENTS.) Euvcene Rotuman, New 
York. Filed Feb. 13, 1919. 


REFLEKTOR 


Particular descrittion of goods.—Watches 
Clocks, Alarm-Clocks. 


Claims use since Dec. 2, 1918. 





Lancaster, Pa. 


TRADE CONDITIONS. 


In spite of the fact that this place had been 
facing a big cigarmakers’ strike for two weeks, and 
the strike is now materializing, the jewelers have 
been having fair trade for mid-Summer. Repair 
work is brisk and the jewelers’ only trouble is the 
shortage of watchmakers. 





C. B. Charles, of Denora, Pa., visited 
Lancaster last week. 

H. S. Meiskey & Co. have installed a 
new department, for cut glass and ivory 
goods. 

Miss Mary Etter, with the Non-Retail- 
ing Co., has gone to Atlantic City for her 
vacation. 

David Day, of Fred N. Day & Son, of 
Winston-Salem, N. C., and wife, visited 
Lancaster recently. 

President Alfred W. Mayer, of the 
Non-Retailing Co., spent a few days in 
New York last week on business. 

W. W. Appel & Son furnished the silver 
cups awarded in the recent tennis tourna- 
ment at the Lancaster Country Club. 

H. B. Sniffen, Bridgeport, Conn. a 
former instructor at the Army Branch of 
the Ezra F. Bowman Technical School, 
visited Lancaster last week. 

Jewelers over Lancaster county report 
being busy with repair work. They are 
already looking ahead toward the Christ- 
mas holidays and are now stocking up. 

Carl F. Breinig, who was with the H. S. 
Meiskey Co. before the war, now of the 
Naval Air Craft station at Gloucester, N. 
J., visited Lancaster relatives last week. 

J. W. Knight, a jeweler of Oxford, 
N. C., en route from New York to his 
home by way of Baltimore and Washing- 
ton, stopped over last week for a day in 
this city. 

Lieutenant Stanley M. North, formerly 
of the Army Branch of the Eyre F. Bow- 
man Technical School, was the guest of 
Lancaster friends last week. His wife ac- 
companied him. 

Frederick Mumma, 
has returned home from 


Mechanisburg, Pa., 
the army and 
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again taken charge of this jewelry store, 
which was managed in his absence by his 
father and brother, Robert, an optician. 

Laban B. White, engraver for Millard 
F. Davis, Wilmington, Del., formerly with 
William G. Reisner, Lancaster, visited his 
parents in this city last week and is now 
spending the week with his wife at Atlantic 
City. 

E. J. Guilford, a department head at 
the Hamilton watch factory, has received a 
cablegram from his daughter, Miss Eliza- 
beth, who has been engaged in Y. W. C. A. 
work in France, announcing her departure 
from Brest for the United States. 

Albert Rodgers, Leaksville, N. C., has 
left the Ezra F. Bowman Technical School 
for home, where he will take charge of 
C. E. Pyron’s jewelry store, the owner 
being ill. He will return to the school next 
January. Paul Hannah, of Emporium, 
Va., has finished a course in engraving at 
the school and returned home. These new 
students have entered the school: Percy 
Clark, Philadelphia; George G. Gerhart, 
Perkasie, Pa.; William L. Parker, Nor- 
folk, Va.; E. Ralston, Weston, W. Va., 
son of Jeweler James Ralston; Thos. E. 
Smith, Steelton, Pa. A. E. Bowers, New 
Philadelphia, Ohio, has finished a course 
in engraving and returned home. 








Harrisburg, Pa. 





L. Kamsky, manufacturing jeweler, is in 
New York on business, 

Max Reiter, who has been seriously ill 
for the past two weeks, has gone to 
Atlantic City to convalesce. 

Irvin and David B. Rubin, optometrists, 
have returned to the city after a 10 days’ 
automobile trip. They attended the Amer- 
ican Optical Association convention in 
Rochester, and afterward started on a trip 
which covered Syracuse, New York, 
Atlantic City and Philadelphia. 








Japan Going Into the Clock Business 


APAN is about to enter the clock-mak- 
ing field, says a daily exchange. Busi- 
ness men in that country have purchased 
considerable machinery necessary in the 
production of clocks and as the new en- 
terprise goes along intend to purchase 
larger and more costly supplies. The main 
idea in the mind of the Japanese, these 
manufacturers say, is to outfit their fac- 
tories as nearly as possible like the Ameri- 
can plants. 

If Japan, manufacturers point out, is 
able to turn out good work, within five 
years that nation may become a keen com- 
petitor of the United States in the making 
of clocks. Labor, an important factor in 
this industry in America, is cheap and 
plentiful in Japan, and for that reason the 
Japanese will have an advantage. 








M. Kridel, a jeweler and dealer in other 
articles at 202 N. High street, Columbus, 
Ohio, has been _annoyed recently by the 
actions of an imposter who has been pur- 
chasing goods in New York City under his 
name, and in some places giving checks 
on which Mr. Kridel’s signature was forged. 
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